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LINK-BELT 


POWER TRANSMISSION 


EQUIPMENT 


@ When men who are responsible for 
production and maintenance, continue 
to make definite savings as time goes 
on, they can easily put their fingers 
on the reasons why. 

W here you see Link-Belt power 
transmission equipment in use you 
find men who knowingly point to this 
equipment as the answer to economy. 

You can sell this quality line and 
make friends and good profits doing it. 

Write for Catalog. Address 

LINK-BELT COMPANY 


2410 West 18th Street, CHICAGO 
Offices in Principal Cities 
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PPLICATIONS 


G MACHINES 


NT MAKING MACHINERY 
PLANT MACHINERY 


MAKING MACHINES 
TORS, AIR 


‘APPARATUS 
AL MACHINES 
ASHERS 


TRO-PLATING EQUIPMENT 
TORS 


DD PROCESSING MACHINERY 


RATING EQUIPMENT 


SS MAKING MACHINERY 


DING MACHINERY 


xi 


MOTOR TO _/FIT YOUR 





D.C. MOTORS, GENERA ‘S 
AND DYNAMOMETERS 





A.C./D.C. UNIVERSAL 
MOTORS 





REPULSION START 
INDUCTION MOTORS 
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VERTICAL MOTORS— 
RING BASE 





SLIP RING MOTORS 








DIRECT CURRENT MARINE 
MOTORS AND GENERATORS 


EHL MANUFACTURING 


neer Manu 





ac 


D. C. ENGINE TYPE 
GENERATORS 





SPLIT PHASE FRACTIONAL 
HORSEPOWER MOTORS 


CO., , Elizabethport, N. J. 


*ctrical Division of THE "SINGER M MANUFACTURING CO 


TA BOSTON 


CHICAGO 


AS 


NEW 


YORK 


PHILADELPHIA 





Plant and product moderniza- 
tion demand the utmost in motor 
drive efficiency, economy and 
dependability. There is only one 
RIGHT motor to meet the re- 
quirements of each application. 


The diversified Diehl line offers 
many types and sizes from which 
to select the exact motor to fit 
your needs. Standard motors are 
obtainable from stock for usual 
requirements. Special designs 
for exceptional conditions can 
be developed in a minimum of 
time. All are products of the 
same facilities and abilities 
which have enabled Diehl to 
design and produce motors that 
have satisfactorily met the re- 
quirements of exacting manu- 
facturers in all branches of in- 
dustry for half a century. 


Tell us your requirements and 
our engineering staff will gladly 
recommend the proper motor 
equipment to meet your needs. 


To all who use or choose motors 
the Diehl Catalog No. 1881 
illustrated above will prove 


APPLICATIONS 


MACHINE TOOLS CONT'D 
SHAPERS 


GRINDERS 

BORING MT} 

PLANERS 

LATHES 

SHEARS 

BLANKING PR 

ETC. 
METAL WORKING MACHINERY 
MINING MACHINERY 
M 


MOTOR-GENERATOR SETS 
OFFICE APPLIANCES 

OIL BURNERS 

OVENS 

PAINT MAKING MACHINERY 
PAPER MAKING MACHINERY 
PETROLEUM PRODUCTS MACH'Y 
POLISHING MACHINERY 
POWER PLANT MACHINERY 
POWER TABLES 

PRINTING MACHINERY 
PULVERIZERS 

PUM: 

RECORDING INSTRUMENTS 
REFRIGERATING MACHINERY 
SCALES 

SEPARATORS 

SEWING MACHINES 

SHOE MAKING MACHINERY 
SMELT'G & REFIN'G MACH'Y 
SOAP MAKING MACHINERY 
STOKERS, MECHANICAL 
STONE WORKING MACHINERY 


wae MACHINERY 
WOODWORKING MACHINERY 
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CAPACITOR MOTORS 

















TOTALLY ENCLOSED 
FAN-COOLED MOTORS 
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A FEW OF THE 137 
AMERICAN CHAIN & CABLE 


$i¢ 
> a INDUSTRIAL PRODUCTS 
x m One of the big reasons why Hazard has 
; ; . AMERICAN CHAIN DIVISION 
Sarct been making wire ~~“ for 91 years is that (DOMINION CHAIN COMPANY, Ltd., in Canada) 
AFEN Hazard ropes are uniformly excellent. This Weed Tire Chains ® Welded and Weldless 
is testified to by the fact that many firms have bought Chain a oe © Railroad 
Hazard ropes continuously for 30, 40 and 50 years. — 
B h ‘3 th H d A ANDREW C. CAMPBELL DIVISION 
ut another reason is at every Hazard engineer con- Abrasive Cutting Machines © Floformers | 
siders himself a sort of specialized wire rope purchasing Special Machinery © Nibbling Machines 
agent for you—and always recommends the rope best FORD CHAIN BLOCK DIVISION 
suited to your individual requirements. Chain Hoists © Trolleys 
: . $ : HAZARD WIRE ROPE DIVISION 
If your job dictates a particular construction of rope Qucn trea Gas ties © “alien” 
or grade of steel, he knows which rope to recommend. Wire Rope © Preformed Spring-Lay Wire 
He wants Hazard ropes to give you the greatest possible Rope @ Guard Rail Cable 
dollar value, because he wants your repeat order business. HIGHLAND IRON & STEEL DIVISION 
Call in a Hazard representative. Ask him about that pane apace ancacemnmeasenns 
really remarkable rope—Lay-Set Preformed Green MANLEY MANUFACTURING DIVISION 


Automotive Service Station Equipment 


OWEN SILENT SPRING COMPANY, Inc. 
Owen Cushion and Mattress Spring Centers 


PAGE STEEL AND WIRE DIVISION 
Page Fence © Wire and Rod Products 


Strand. He will tell you about it—and exactly where, 
and in what applications he knows it will give you much 
longer, safer, better service. 


HAZARD WIRE ROPE DIVISION Traffic Tape © Welding Wire 
ESTABLISHED 1846 READING-PRATT & CADY DIVISION 
AMERICAN CHAIN & CABLE COMPANY, Inc. Valves © Electric Steel Fittings 
WILKES-BARRE, PENNSYLVANIA READING STEEL CASTING DIVISION 
iis eee. Oe Ota Electric Steel Castings, Rough or Machined 
District Offices: New York, Chicago, Philadelphia, Pittsburgh, Ft. Worth, 
San Francisco, Denver, Los Angeles, Birmingham, Tacoma WRIGHT MANUFACTURING DIVISION 


Chain Hoists © ElectricHoists and Cranes 
Gu Teusiness for Your Safety 


LAY-SET (4c~~_- WIRE ROPE 


te; ALL MAZARD WIRE ROPES MADE OF IMPROVED PLOW STEEL ARE IDENTIFIED BY THE GREEN sTRAND 
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The Water Went Down and... 



























Compensated Belt Textile Mill Specialties Sand Blast Hose 


Standard Belt Creamery Hose Sand Suction Hose 
V-Belt Dredge Sleeves Spray Hose 
Conveyor Belt Air Tubing Steam Hose 

Acid Hose Fire Hose Water Hose 

Air Hose Hydraulic Hose Garden Hose 
Brewers Hose Packers Hose Chute Lining 
Contractors Hose Paper Mill Hose Launder Lining 


OTHER MANHATTAN PRODUCTS 


Packing 
Tubing 
Oil Hose 








PATENTED 
Went Back to Work 


Last year’s floods are still news at the Prospect Mills, 
Lawrence, Mass. ... especially when belts are mentioned. 


Two water wheel drives at this dyeing and processing plant 
were equipped with Condor Compensated Belts. Today, 
“these belts are just as good as the day they were put on 
new.” And they should be—under ordinary conditions. 


But March, 1936, was not ordinary for New England. Twice 
rivers went ona destructive rampage. Twice Prospect Mills 
were flooded. Each time Condor Compensated was down— 
but not drowned. A total of seventeen days, submerged— 
down to twenty feet once, but each time Condor Compen- 
sated came up, was cleaned, dried, dressed and returned 
to duty. 

Jobbers: This unusual record is significant ... significant of 
the outstanding performance built into Condor Compen- 
sated Belts. The kind of performance that builds repeat- 
orders and repeat-profits from satisfied customers. Other 
Condor Products —like Condor Compensated Belts — have 
unusual performance records, too. Ask for details of the 
Condor Franchise. 


> 





PRODUCTS 


Industrial Brake Lining and Brake Blocks 


Matting Pump Valves P 
Washers Oilless Bearings : ; : 
Suction Hose Other Grades of Hose One of the two 12”, 8-ply Condor Compensated Belts still operating on a 


Molded Rubber Goods double horizontal water wheel drive at Prospect Mills, after two floods had 
Belting of Every Description ruined “all other belts, most of them beyond repair.”’ This installation was 
Molded Hose for Every Service sold by Globe Rubber Works, Boston, Mass....4a Manhattan distributor. 


THE MANHATTAN RUBBER MFG. DIVISION 


OF RAYBESTOS-MANHATTAN, INC. 
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LABORATORY PLAYS IMPORTANT PART 


RESULTS JUSTIFY LARGE EXPENDITURE '':":" 
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IKE any complicated machine*, 

+ American Tiger Brand Wire 
Rope is precision-built. Dimensions 
must be accurate toinsure the smooth 
working together of the many wires 
so they will handle all jobs efficiently. 

Think how much is demanded 
of wire rope. It must string or 
reeve easily and quickly . . . spool 
well... avoid whipping at high 
speeds ... stand up under the ter- 


ACCURATE DIMENSIONS— 
another Sood sales feature 


i 


rific jerks of starting and stopping. 

That is the kind of service Amer- 
ican Tiger Brand Wire Rope gives. 
And that is the reason why distribu- 
tors find American Tiger Branda fast- 
moving, profitable wire rope to sell! 

American Tiger Brand Wire Rope 
is available in either Standard (non- 
preformed) or Excellay (preformed) 
constructions. 









American Tiger Brand Wire Rope 
Tiger Wire Rope Clips 
Electrical Wires & Cables 
Tiger Wire Rope Slings 
Amerclad All-Rubber Cables 











*A1merican Tiger Brand Wire Rope is a 
machine, more complicated than many, fitting 
the definition “Any combination of mechanism 
for utilizing or applying power,” 


U-S‘S AMERICAN TIGER BRAND WIRE ROPE 


AMERICAN 


Cleveland, Chicago and New York 


COLUMBIA STEEL COMPANY 


Russ Building, San Francisco 


STEEL & WIRE COMPANY 


United States Steel Products Co., (\(¥ex5) New York City, Export Distributors 
VJ) 


UNITED STATES STEEL 
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-o- THE BEST 
REASONS. WE HAVE 
NEVER FOUND MORE 

DEPENDABLE PRODUCTS 


OR A FAIRER DISTRIBU- / 


4 
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TION POLICY! 


S Vice-President and General 
Manager of the Peden Iron & 
Steel Co., Mr. Farmer knows pack- 
ings. Since 1890, his business has 
grown to an organization employing 
over 300 people, and today it serves 
the largest industries throughout 
the Southwest. 
Johns-Manville Packings satisfy 
these customers, and produce steady 
profits for Mr. Farmer. Their qual- 


ity is uniformly high. For more than 
60 years, they have been giving ex- 
ceptional service on the most difficult 
installations. 

But J-M offers distributors more 
than quality packings. J-M adver- 
tising is forceful and continuous, 
helping your salesmen sell. And J-M’s 
own sales force—more than 300 men 
—is always available for expert assist- 
ance on sales and service problems. 


Add to this a firm and fair dis- 
tribution policy, and you have the 
reasons why leading distributors 
everywhere are 100% sold on the 
J-M line. 


For complete information on these 
profit-producing packings and gas- 
kets, write Johns-Manville, 22 E. 
40th Street, New York City. 


@ Headquarters of the Peden Iron and Steel Co., Houston, Texas, 
one of the outstanding J-M distributors in the Southwest. 
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Tested and Approved 


Only when wire comes within the nar- 
row tolerance of our rigid specifications, is 
it permitted to go into any Broderick & 


Bas om Wire Rope. 


The qualifications for use in Yellow 
Strand are particularly high because this 
celebrated rope is intended for duty where 


conditions are unusually severe. 


“Flex-Set” Preformed Yellow Strand is 


made of this same high quality wire. 


The difference is this: each strand is 
pre-shaped to the helical form it will main- 


tain in the finished rope. 


Result: a rope that is virtually pre-broken 
in, flexible, easy to handle and install, with 


little tendency to kink or fatigue. 


SUPPLY HOUSES AND SALESMEN 

“Flex-Set” Preformed Yellow Strand, and all 
the other Broderick & Bascom wire ropes, are 
exceptionally high quality products on which 
you can stake your good reputation. Made by a 
firm that has made nothing but wire rope for 
61 years, they give the satisfactory long service 
that builds business through repeat orders. 


Broderick & Bascom Rope Co. 
St. Louis 
Factories: St. Louis, Seattle, Peoria 


Branches: 
New York-Chicago-Seattle-Portland- 
Houston 


for HEAVY 


Flex-Set’ 


AC: 


YELLOW 
STRAND 


MILL SUPPLIES © OCTOBER 1937 





PRECISION SHOP EQUIPMENT. 








MADE IN THESE BRANDS 
NICHOLSON *=* 
BLACK > DIAMOND | 

McCAFFREY @ | 


PATENTS PENDING A FILE FOR EVERY PURPOSE 
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GO UPPLIES 


Job Is Yours 


Ti INDUSTRIAL SUPPLY Research Bureau (Joint Merchandising 
Committee) is no more. On October 8, members of its governing board 
and advisory committee met, dissolved the corporation and made provision 
for unexpended tunds. Thus we see the passing of an industry movement, 
horn at the start of a depression, which weathered that depression beeause 
a few industry members refused to let it die, and which, if* distributors’ 
statements are to be believed, helped many to weather the stormy years 
just passed. 


We see no reason for mourning its passing. Death was deereed by an 
overwhelming vote of members of the two distributor associations. The 
majority have indicated that they no longer see the necessity of a coord 
nated campaign to promote the interests of the industrial supply industry. 


We do feel, however, that each distributor, executive and salesman should 
carefully consider the additional responsibility he must assume immediately 
if hard-earned progress is to be safeguarded. 

No longer will industrial buyers be told of the value of the distributor's 
services in carefully prepared advertisements in national magazines. No 
longer will speakers be furnished to address purchasing agent groups. 

The responsibility for convincing industry that it is more economical to 
buy through the distributor now rests squarely on the shoulders of each 
individual house. 


Is such a campaign necessary? Aren’t we doing all right now?) In the 
old New England manner, we will answer one question by asking another. 
Are your real competitors, the direct-selling manufacturers, letting wp in 
their efforts to take your customers, cultivated so carefully during depres 


sion vears? 


It is with no intention of “viewing with alarm” that we point out the 


necessity of continually hammering home the story of the real economy of 


vour services. Relatively speaking, however, it is during good times that 
distributors lose ground and it is during these good times that buyers 
should be regularly reminded that you serve them economically. 


The Research Bureau is dead, but the ideas it developed and the industry 
research it paid for may yet be rescued and turned to the advantage ol 


all distributors. Specifically it now remains for the individual distributor 


to incorporate these powerful sales arguments into his own promotion 
scheme. Such action will strengthen his position now and help fortify it 
for whatever the future may bring. 

In this respect, MILL SUPPLIES pledges itself to lend practieal aid. 
Already under way is a plan designed to help distributors prepare effective 
promotion dramatizing their importance and economy in the industrial 
picture. This plan, which aims at definite accomplishment under neces 
sarily lean promotion budgets, will be announced in our November issue. 
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CO UPPLIES 


Job Is Yours 


Ti INDUSTRIAL SUPPLY Researeh Bureau (Joint Merchandising 
Committee) is no more. On October 8, members of its governing board 
and advisory committee met, dissolved the corporation and made provision 
for unexpended funds. Thus we see the passing of an industry movement, 
horn at the start of a depression, which weathered that depression because 
a few industry members refused to let it die, and which, if distributors’ 
statements are to be believed, helped many to weather the stormy years 
just passed. 


We see no reason for mourning its passing. Death was decreed by an 
overwhelming vote of members of the two distributor associations. ‘The 
majority have indicated that they no longer see the necessity of a coordi 
nated campaign to promote the interests of the industrial supply industry. 


We do feel, however, that each distributor, exeeutive and salesman should 
carefully consider the additional responsibility he must assume immediately 
if hard-earned progress is to be safeguarded. 

No longer will industrial buyers be told of the value of the distributor's 
services in carefully prepared advertisements in national magazines. No 
longer will speakers be furnished to address purchasing agent groups. 

The responsibility for convincing industry that it is more economical to 
buy through the distributor now rests squarely on the shoulders of each 
individual house. 


Ix such a campaign necessary? Aren't we doing all right now?) In the 
old New England manner, we will answer one question by asking another. 
Are your real competitors, the direet-selling manufacturers, letting up in 
their efforts to take your customers, cultivated so carefully during depres 


sion vears? 


It is with no intention of “viewing with alarm” that we point out the 
necessity of continually hammering home the story of the real economy of 
your services. Relatively speaking, however, it is during good times that 
distributors lose ground and it is during these good times that buyers 
should be regularly reminded that you serve them economically. 


The Research Bureau is dead, but the ideas it developed and the industry 
research it paid for may yet be rescued and turned to the advantage ot 
all distributors. Specifically it now remains for the individual distributor 
to ineorporate these powerful sales arguments into his own promotion 
scheme. Such action will strengthen his position now and help fortify it 
for whatever the future may bring. 

In this respect, MILL SUPPLIES pledges itself to lend practieal aid. 
Already under way is a plan designed to help distributors prepare effective 
promotion dramatizing their importance and economy in the industrial 
picture. This plan, which aims at definite accomplishment under neces 
sarily lean promotion budgets, will be announced in our November issue 
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THE REPUBLIC 
3-POINT POLICY 


A line of rubber items sufficiently 


complete to permiteffectively sup- 
plying the requirements of the 
trade solicited. 


* 


A quality of product uniformly 
good and capable of delivering 
service results that should reason- 
ably be expected. 


*« 


A price basis inducing and mak- 
ing possible aggressive competi- 
tion with reasonable profit return. 


« 


Freedom from competition from his 
source of supply, either direct or 
indirect, among the trade covered 
by his day to day solicitations. 


* 


Selling helps of reasonable a- 
mounts so that his sales force may 
be given the advantage of spe- 
cialized training and a knowledge 
of the product sold. 


« 


¥ Republic's Policy defines a relationship 
between men—Distributors’ men and Re- 
public’s men. In the course of our history 
these men met each other, came to an 
understanding and did business together. 
Mutual confidence was inspired by their 
associations and their problems have been 


solved in a human, man-to-man fashion. 


Republic’s organization is quickly ad- 
justable to changing conditions and new 
ideas. In some details each business rela- 
tionship is different from every other and 
our long, successful experience assures 
us that we can adapt ourselves to your 


particular needs. 





— RUBBER 


Wi ,10n LEE RUBBER AND 

TIRE CORPORATION 
YOUNGSTOWN « OHIO | 
LEADERSHIP IN POLICY, PRODUCT AND. PERFORMANCE | 





Manufacturers of HOSE 
BELTING e PACKING 
MOLDED PRODUCTS 
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Irony of It 


The boys at New York’s Frank- 
lin Hardware are screaming with 
futile rage. Three times in the 
past summer thieves have dipped 
into the firm’s big safe, getting 
away with substantial money loot 
each time—$96 on Trip No. 3. The 
sad part is, according to Andy 
Diehm, vice-president, there are 
two safes in the office, one for 
books, one for money, but the book 
safe is never touched. And the 
greatest embarrassment of all is 
the fact that the burglars are ap- 
parently sold on the principles of 
distributor warehousing and serv- 
ice. On each visit they select from 
the Franklin stock the proper tools 
ind equipment to break open the 
safe, 


ill Wind 


Despite a comparatively bleak 
outlook for the railroad industry, 
some supply houses have been do- 
ing their best business in years 


selling to these customers, and 
naturally wonder, “How come?” 
(Matter of fact, net income for 
railroads in August suffered a 30 
per cent drop from August, 1936, 
in spite of a 6.5 per cent rise in 
carloadings.) A suggested answer 
to this puzzle is offered by a sage 
wise to the ways of industry: Rail- 
roads are willing to make an extra 
bad showing while wage negotia- 
tions are under way, so that in 
the long run they won’t have to 
surrender too much to the demands 
of labor. Hence, they have been 
spending extraordinarily for main- 
tenance. Moral: Labor unrest is 
not always bad news for dis- 
tributors. 


Noah, 1937 Model 


On the sixth floor of the Wirth- 
lin-Mann supply house, Cincinnati, 
you will find a nice, shiny row boat 
leaning against the wall. “Bought 
it this summer for $15,” says “Bud” 
Wirthlin. “When the floods come, 
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the price goes up to $50, so, in 
view of past history, we figure to 
save money by adding it to our 
equipment.” Its sixth floor loca- 
tion is believed high enough to 
keep it out of water until it’s 
needed. But if not—if the river 
goes way up there after it—well, 
in the resigned opinion of Bud and 
all the other Wirthlin-Mann boys, 
they’re not going to be worrying 
too much about making deliveries 
anyway. 


Warrior Brown 


When the American Legion army 
captured New York last month 
business practically came to a 
standstill and there was little left 
to do but swap yarns about the 
days when all the boys were in 
service. One of the best war time 
stories we know about a_ supply 
man comes from Chattanooga, 
Tenn., and it concerns J. P. Brown, 
secretary-treasurer of  Rogers- 
Bailey Supply Co. Private Brown 
was in the army only one day, and 
was discharged the day before he 
got in. He entered the army at 
Camp Shelby, Hattiesburg, Miss., 
on Nov. 12, 1918. He was among 
the many discharged by order of 
President Wilson dated Nov. 11, 
the day before he was mustered in. 
So out he went—almost by re- 
volving door. He drew pay for 
one day’s service. The Government 
check for $1 hangs, framed, on the 
wall of his office. 


Liked Story on Coulee 


“We have intended for some time 
to write and compliment you on 
E. J. McOcker’s article on Coulee 
Dam. It was certainly displayed at- 
tractively. The tribute paid to dis- 
tributors by George Atkinson, man- 
ager of construction, was very sat- 
isfying to us and should be to all 
the mill supply jobbers in the coun- 
try, because, as Mr. Atkinson points 
out, jobs of this kind could not be 
performed as fast or as well with- 
out the support and the backing of 
distributors that are located in this 
territory.” 

J. T. ELSON, Manager 
Marshall-Wells Co., 
Spokane, Wash. 
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Black & Decker sales force gathers from all over for general sales conference at company's 
conference hall, Deer Creek, Md. (Story in news section) 



















Three distributors in Bluefield, W. Va., 


told their service story with this attractive float in 
the Mercer County Centennial parade, Aug. 

















HIGHLIGHTS 
This Month 


November 8 set as date for an- 
nual meeting of Central States Mill 
Supply Distributors. Hotel Sher- 
man, Chicago, the place. (See news 
section). 


Philadelphia's first industrial 
show, held by Theodore C, Ulmer 
Co., draws attendance of 4,000 in- 
terested factory buyers and plant 
executives. (See Page 32). 


Wisconsin Mill Supply Club 
holds annual outing at Lakeside 
Country Club, Pewaukee Lake. 
(See news section). 


National survey on buying habits 
of cleaning materials and supplies 
reveals distributors leading factors 
in marketing such goods. (See 
Pages 21-23). 


Power Transmission clubs of 
New York and New Jersey, 450 
strong, attend Sept. 10 banquet at 
Hotel Astor, New York City. 





More than 100 from eight western states 
attended the arc welding course at Inter- 
mountain Belting & Packing, Denver, held 
in conjunction with Lincoln Electric Co. 
J. H. "Jack" Johnson, Intermountain presi- 
dent, is seen front and center. (See story 
in news section.) 
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several respected business bar- 

ometers produced natural un- 
easiness among business’ men. 
They wonder if stocks are falling 
in anticipation of a new slump 
soon to come. This question is im- 
portant enough to have been thor- 
oughly explored by most of the 
leading financial] and trade authori- 
ties. MILL SUPPLIES here sum- 
marizes some of the opinions it has 
gleaned from a wide cross-section 
of sources. 

1. STOCK SLUMP: As pointed out 
by Business Week, the stock mar- 
ket has been wrong in its “an- 
ticipation” on half of the last 
eight major movements of the 
business trend. Guessing whether 
its recent action indicated a fu- 
ture down curve for charts, and 
if so, whether such indication 
might be right or wrong, turned 
up varied schools of thought. The 
market slumped because (a) for- 
eign holders fear a U. S. tax on 
their securities; (b) uncertainty 
prevails over labor and _ politics; 
(c) it was a “technical correc- 
tion” following months of steady 
rise; (d) S.E.C. regulations have 
created a “thinness” making the 
market vulnerable to any slight 
selling; (e) events in other parts 
of the world gave rise to fear of 
general warfare and_ resultant 
crippling of productive business. 

2. PRICES: “It’s neither a buyers’ 
market nor a sellers’ market,” says 
Business Week. “Raw materials 
have been moving down _ since 
March, and _ semi-manufactures 
slumped sympathetically. But fin- 
ished products, which normally 
lag, curved up slowly to July, 
before leveling off. In heavy indus- 
tries, price concessions are few. 
Steel quotations for the fourth 
quarter have been reaffirmed. There 
is no getting away from the fact 
that buyers are no longer on the 
anxious seats. They are biding 
their time. Over the longer term, 
particularly if fall retail business 
surpasses last year’s level, buying 
should reassert itself and prices 
would shift into higher ground.” 

3. GENERAL BUSINESS: In the last 
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week of September automobile pro- 
duction was at its low point for 
the year. (Production on 1937 
models is now complete.) Steel ac- 
tivity was down to 76.1 per cent. 
Commodity prices were 191.6. 
(Week before, 193.4; year ago, 
184.0). United Press canvassed 
business leaders for opinions. Said 
Frank F. Brooks, president, First 
National Bank of Pittsburgh— 
“Expect upturn in business for the 
balance of the year. Expect per- 
manent progress when the nation 
understands that the hard facts of 
business will ultimately outweigh 
artificial manipulations.” Said 
R. H. Cabell, president, Armour & 
Co.—“Wages have advanced; crops 
are huge; consumer purchasing 
power should be substantial—all of 
which means prosperity for busi- 
ness.” 

4. BUYERS’ VIEWS: Divergent 
opinion was found among purchas- 
ing men by the National Associa- 
tion of Purchasing Agents, whose 
bulletin rendered the following 
comments on different phases of 
buying: (a) Commodity prices 
would have difficulty in working 
into higher levels with the busi- 
ness structure generally showing 
the weakness now prevalent. This 


MILL SUPPLIES @© OCTOBER 1937 


does not mean that there is ex- 
pectancy of drastic price declines 
over the next few months but 
there is little evidence of up- 
ward movement. (b) Inventories 
are still being reduced. Only in 
specific commodities is it recom- 
mended that stocks be built up. 
(c) Collections are good all down 
the line. (d) Credit is plentiful. 
(e) Employment figures reflect 
some letdown in some industrial 
sectors of the East and Mid-West. 
There is no evidence that this sit- 
uation should become overly serious 
during the fourth quarter. (f) Buy- 
ing policies leaning toward the con- 
servative are recommended, to pre- 
vent possibility of overpriced in- 
ventories. The general sentiment is 
that current requirements be 
amply provided for at going levels. 
There is no real fear of a serious 
letdown this fall. 

5. DISTRIBUTORS’ BUSINESS: MILL 
SuPPuLiEs’ “Trend of Supply Sales” 
chart (see Page 33) necessarily 
made up from August distributor 
figures, shows a slight rise over the 
level of July. Currently, dis- 
tributors in various sections of the 
country report their business run- 
ning from slightly weaker to con- 
tinued strong. 











N THE FRONTIERS of the 

world, man’s first power 
source is air. He continues to use 
it wherever there are rivets to be 
driven, paint to be sprayed, streets 
to be built. The air for all these 
services is provided by compressors, 
in many cases by portable ones of 
the type you sell. 

First, what is the air used for? 
Construction contractors on roads, 
tunnels, buildings, sewers, bridges, 
and so on use it to power concrete 
or pavement breakers, tampers, 
hand drills, rock drills, screw or 
pneumatic-feed drifters, stopers, 
wagon drills, plug drills, sheeting 
drivers, clay and trench diggers, 
and sheathing hammers. It pow- 
ers hoists, applies paint and molten 
metal, provides the blast for black- 
smith, tool-shaping and tempering, 
and rivet-heating forges and fur- 
naces; it drives the auxiliary and 
maintenance tools like grinders, 
drilling and reaming “motors”, 
pipe-bending rigs, drill sharpeners, 
riveting and chipping hammers. 

These same tools may be used in 
mines, quarries, stone pits, and so 
on, as well as in construction. And 
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A 315-cu. ft. Gardner-Denver air compressor direct-driven by a Caterpillar diesel. Fuel 
and lubricating oil cost 33!/2 cents an hour on contracting service in North Carolina 


Mir te Ord er_ 


On city street, on rocky peak, or in the bowels of 
the earth, the portable air compressor provides 
power and pressure as needed. To sell it, you 
should know what it is and how it does what it does 


By E. J. Tangerman 


TECHNICAL EDITOR 


the heavy metal-working plant, like 
a shipyard or railway-car building 
plant, adds such tools as rivet bust- 
ers, “corner” motors, blow torches 
(not small ones, but big units with 
a flame 6 inches or more in diam- 
eter), saws, caulking hammers, pro- 
duction grinders and drills, and a 
host of clamping devices, pipe and 
bar bending rigs, jacking cylinders, 
etc. Even the blast-furnace oper- 
ator uses air for blast, for cooling, 
for shields, for drilling out the plug 
that keeps metal from flowing until 
he is ready for it. Other indus- 
tries use it for sorting, for cooling, 
for mixing, for aerating, for dry- 
ing, and other purposes. 

But in this case we intend to 
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stick pretty closely to the portable 
air compressor, the kind that can 
be moved more or less easily as the 
job requires. That means an at- 
tached power source—diesel or 
gasoline engine or electric motor. 
Most portable compressors are 
driven by gasoline engines, either 
direct-connected or belted, with the 
trend increasingly to diesel, and 
within a few years, by far the 
greater proportion of the portable 
units will be so powered. The en- 
gine may be battery, hand or gaso- 
line-engine started. Motored com- 
pressors are available for service 
stations, flying fields, and indus- 
trial plants where current is almost 
always within reach. 














ible 
can 
the 
at- 
or 
tor. 
are 
her 
the 
and 
the 
able 
en- 
aso- 
:om- 
vice 
dus- 
most 











The compressor itself may be one 
or two-stage, meaning simply that 
the air reaches its final pressure in 
one step or in two, varying with 
manufacturer and pressure re- 
quired. Since almost all air-driven 
tools require in the neighborhood 
of 80 to 100-lb. pressure, quantity 
of air needed and the importance of 
maintaining the specified pressure 
in spite of rapid load changes are 
also influencing factors in selecting 
compressor type. 

The compressors are equipped 
with air receivers (or storage 
tanks), with the compressor con- 
trolled by an unloading device that 
operates only when receiver pres- 
sure drops to a predetermined min- 
imum or maximum. Larger units 


of the engine-driven type usually 
have a governor on the fuel feed so 
that the engine idles when air is 
not being used. The compressor is 


This 280-cu. ft. Worthington portable 
compressor owned by the B & O Railroad 
is on its own self-propelled railcar 


equipped with a bypass or with 
clearance pockets so no air is com- 
pressed unless needed—thus reduc- 
ing the load on the engine to that 
required to move the compressor 
working parts. 

When air is compressed it gets 
hotter—if you don’t believe that, 
grab hold of the barrel of a bicycle 
pump just after you’ve been doing 
some hefty pumping on a tire. This 
requires some means of cooling- 
usually air or water. 

Just as the work for a com- 
pressor varies, so does its external 
appearance. There is always the 
compressor itself, a power source, 
and an air receiver, but the body or 
mounting depends on service. A 
contractor wants to tow a com- 
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Tank riveting and caulking and concrete 
tamping are all supplied by this Hercules- 
diesel-driven Worthington 2-stage port- 
able compressor used by Darby Corp., 
Los Angeles 


pressor behind a truck—he can get 
a unit with 4 wheels of steel, with 
steel, solid rubber, rubber-tread or 
pneumatic-tired rims. <A _ painter 
wants one to tow behind his car— 
and may select a 2-wheeled, spring- 
mounted compressor, with solid 
rubber or pneumatic tires. A rail- 
road contractor or a mine owner can 
get one on a railcar, or just the unit 
with the frame mounted on skids. 
Such an arrangement, with or with- 
out skids, may be mounted on a 
truck body, and some even are com- 
bination compressor and power 
plants, the driving engine having a 
power-takeoff shaft. Most of these 
types carry one or two reels for air 
hose and a large toolbox for air 
tools. The assembly, except for a 
toolbox and reels, is enclosed in a 
steel hood (which can be locked in 
many cases, so the unit can be left 
on the job) for protection against 
theft, rain, dust, and falling objects. 

Compressor capacities cover a 
wide range, depending upon the 
specific needs of the purchaser. 
Small units for a garage or filling 
station may deliver only about 10 
cubic feet per minute, while the 
larger contracting job may require 
a dozen or more portable units 
each delivering 300 c.f.m. or higher. 
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Baltimore Gas & Electric Co. uses 105-cu. 
ft. portable compressors on pneumatic- 
tired 2-wheel trailers for pavement break- 
ing and tamping 


As an example of required capacity, 
a metal-spray gun and the asso- 
ciated sandblast equipment require 
about 100 c.f.m., as does two pav- 
ing breakers. Capacity variation 
in a line of compressors is provided 
by increasing the number of cylin- 
ders as well as increasing the bore 
and stroke. Thus one company uses 
two cylinders for a 60-c.f.m. com- 
pressor (one low-pressure, one 
high), three for a 105-c.f.m. unit 
(two low-pressure, one high), six 
for a 210 or a 315-c.f.m. (four low- 
pressure, two high). Compressors 


with one or two cylinders are usu- 


ally vertical; multi-cylinder units 
are normally V types. 

When you sell a portable com- 
pressor, be certain that it carries 
an air filter, and check occasionally 
thereafter that the user has kept 
it on. Wear of cylinders and tools 
is inevitable if this precaution is 
neglected. It is also vital to clean 
the filter occasionally, the frequency 
varying with the amount of dust 
to which the compressor is sub- 
jected. On exceptionally dusty 
jobs, it may be necessary to clean 
the air filters daily. If this is not 
done, the gritty dust destroys pol- 


Sometimes the compressor set is mounted 
directly on a truck. This gasoline-engine- 
powered Worthington compressor is sup- 
plying air for remodeling a cable ship 
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ished surfaces inside cylinders, 
causing rapid wear, high fuel and 
lubricating-oil consumption and ex- 
pensive repairs. Filter elements 
should be washed out in oil, not 
gasoline or naphtha, because the 
more volatile cleaning fluids may 
be drawn over into the air receiver 
and cause explosions. 


The matter of air-compressor ex- 
plosions is worthy of close con- 
sideration. One possible cause was 
mentioned above. Another is over- 
lubrication of the compressor. 

Data for this article was supplied 
by the Worthington Pump & Ma- 
chinery Corp., and Gardner-Den- 
ver Co. 
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N A NATIONAL survey of in- 

dustrial cleaning supplies, con- 

ducted by the McGraw-Hill 
Publishing Co., distributors were 
brought into prominence as_ the 
leading merchandising 
such materials, when the results 
of the study were tabulated last 
month. The survey, which pointed 
out a $100,000,000 annual market 
for cleaning supplies, also obtained 
figures on average stock, average 
sale, frequency of stock turnover, 
delved into promotion practices of 
distributors, buying habits and fac- 
tors among plant personnel, and 
scanned conditions affecting sales. 
Of the four sources of pur- 
chase—distributors only, manufac- 
turers only, agents only, and com- 
bination (more than one source) 
—it was found that mill supply 
distributors were favored by buy- 
ers more than all other three 
sources combined. Several reasons 
for this preference of industrial 
distributors were listed, the lead- 
ing one being that plant purchas- 
ing factors know that they can 
count on the local distributor to 
handle merchandise of dependable 
quality. Other reasons for favor- 
ing distributors were, in approxi- 


mate order: Service, source of 
other products, ability to get pre- 
ferred brand ‘from 

distributor, his sales 
representation,  dis- 

counts and_ credit 

terms. 


In making the sur- 
vey, 71 men personal- 
ly interviewed 1,803 


executives and engi- 
neers in 477 plants 
located in 63 cities 


and towns from coast 
to coast. 

Four thousand ac- 
tual purchase trans- 


Advertising distributors out- 
number non-advertisers al- 
most 2-1. As usual circu- 
lars rate first, stuffers next 


factors of 









ws rank first 


lees 


actions involving cleaning ma- 
terials were then studied in these 
plants. In addition, there were per- 
sonal interviews with 110 distribu- 
tors engaged in the distribution 
and selling of cleaning materials. 
The fact that the McGraw-Hill Co., 
is unhampered by a buyer-seller re- 
lationship with the firms inter- 
viewed lends additional weight to 
the evidence obtained. 


Who, What, How Much 


from the distribu- 
standpoint is the data given 
on this and the following two pages, 
especially that found on Page 23, 
picturing quantities of purchases 
in various industries, reasons why 
buying factors in these industries 
give preference to distributors as 
source of purchase, transactions 
specified by various plant execu- 
tives, transactions requisitioned by 
various plant executives, transac- 
tions approved by these plant execu- 
tives, and their frequency of pur- 
chase. Such information should be 
of considerable help to salesmen 
and sales executives in determin- 
ing whom to see when soliciting 
cleaning materials business. 

The chart on Page 22 is ac- 
tually:a condensation of six differ- 
ent studies made on the following 
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65.4% OF THE DISTRIBUTORS Do 
DIRECT MAIL ADVERTISING... 


{10 Distributors Answerings' snow). 





34.6%, 
do not 
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TYPES OF DIRECT MAIL DONE By 
62 DISTRIBUTORS SPECIFYING .... 





DISTRIBUTOR OUTLETS For CLEANING SUPPLIES 
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* Marine,Piumbing & Heating & Hardware 


supply houses as outlets for cleaning materials 


Clearly shown here is the superior importance of mill 


Greater volume of stock, higher unit sale, more rapid 
stock turnover characterize distributor merchandising 


AVERAGE STOCK, SALE AND FREQUENCY 
OF STOCK TURNOVER 
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Who Buys - ¢ How Often 
= : ° — 
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PER CENT OF COMPANIES REPORTING QUANTITY PURCHASES FOR CLEANING OPERATIONS 
Construction 67 |17 |42 |58 |71 |29 {33 > tre we i684 f17 iff HT fee 7 Tt Ceé 
Transit 54 |31 |42 |31 |73 |15 |51 |15 |61 |40 |61 [18 [28 |30 |21 [16 [51 [75 | 
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Food Ind. 33 14 |33 18 |43 |20 |22 3 |54 |30 |20 |13 |27 |52 |34 |40 $ |45 
Textile 35 [15 |29 |19 |24 |12 |33 | 9 [40 [16 [43 |11 |24 |24 |41 |29 |12 [49 | 
Misc. Others 45 33 |43 |21 #|73 |26 |49 11 46 |33 |47 |22 |33 |A1 29 |29 |49 |63 
REASONS FOR SELECTING DISTRIBUTORS AS SOURCE OF PURCHASE 
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Monthly 25.5 | 18.7| 25.5) 52.53/57 30.8|44 |458/115.5/35.5 134 /|19.8|27.6|30.2/22.8| 27.9 | 45.9 425 | 
Semi-Annvally 31.2 |33.3| 20.3) 12.6] 16.5 |244 | 245 |146 |23.2|247 |19.1 |35.8)/224/23 |30.7|28.7| 25.5 | 32.1 
Anavally 40.8 |42.7 | 48.3 | 33.3 | 18.4 |43.5 | 25.8 | 39.6 |58.7 |37.6 |38.9 |43.2 |47.4/45.2 |44.1 | 39.3 | 25.5 | 205 
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By Henry W. Young 


PACIFIC COAST EDITOR 


Big lumber operators like Long-Bell, of Longview, Wash., 
buy almost every item in the catalog ... and they bless 
the “peddier" every time he shows up, for without his 
service their job would be vastly more difficult 
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Log pond of Long-Bell Lumber Company 


\\ OU ASK what we buy 
through the industrial dis- 
tributor. The best answer I can 
give you is to refer you to almost 
any distributor’s catalog and say 
that we practically ‘buy the book’. 
Almost everything in that book in 
one form or another, finds its way 
into this plant or our logging camps 
far up in the woods, or the logging 
railroads that we operate.” 

The speaker was W. R. Taber, 
purchasing avent of the Long-Bell 
Lumber Co., Longview, Wash., 
largest lumber mill in the world. 

“It would be a very serious handi- 
cap if it were necessary to send 
east to procure such supplies. For 
example, some manufacturers make 
certain types of machinery for 
which spare parts must be bought 
regularly but they do not have a 
distributor policy. It is simply no 
end of trouble for us to keep send- 
ing in to the far away factories 
for these parts. They are the ex- 
ceptions, however. In most lines 
of machinery now, the spare parts 
can be secured from the local dis- 
tributor, saving time and greatly 
reducing our inventory. I wish 





this condition might be universal. 

“At that, we warehouse stocks 
which, will normally average $60,- 
000 to $70,000, a large proportion 
of which are supplied by distrib- 
utors. Valuable and speedy though 
the distributor’s service is, it is 
necessary for us to have certain 
supplies on our floors and shelves 
ready for instant use. As we are 
40 miles from the nearest distrib- 
utors it can be seen that we must 
carry this small reservoir of stock 
on our own premises. Think, then, 
what it would be like if there were 
no distributors and we had to order 
supplies from a distance of 1,000 
to 3,000 miles. Our inventory 
would be several times as heavy.” 

Not every distributor can have 
a Long-Bell plant in his back yard. 
Yet saw mills are still prominent 
among the industrial plants in 
many parts of the country. They 
range in size from this monster 
plant down to the little backwoods 
and crossroads sawmills. It is not 
possible to say that the smail plant 


ABOVE: Gang saw being set for a new run of specific thickness. If you 
count the saws, you'll find there are over 30. BELOW: General view of 
Long-Bell warehouse, where $60,000 to $70,000 worth of industrial 
equipment is maintained, usually bought from distributors 40 miles or 


more distant 


has need of everything that the 
large plant does, only in less propor- 
tion, for this is not true. The 
more complex the plant becomes the 
more varied the requirements. In 
the case of the Long-Bell plant, 
extensive timber tracts are owned 
and the modern logging operations 
represent sO many important in- 
dustrials in themselves. Hand 
saws, power saws, axes and small 
tools of all kinds are required. 
Donkey engines and other forms 
of power plants; tractors and log- 
ging “arches”, cableways, wire 
rope; pulleys from the largest to 
smallest sizes; chains and tackle 
of all sorts are among the regular 
supplies for the camps. Add to 
them the fire-fighting equipment 
and the commissary departments, 
the rubber hose, the small machine 
shop equipment, rubber boots, coats. 

But that is just the needs of the 
camps. Then come company owned 
railroads for bringing in logs, and 
trucking lines. Both classes of 
transportation call for the same 


a 
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supplies that commercial 
and trucking lines require. 

In one respect, the 
plant differs from others. This is 
in its use of compressed air for 
operating much of the heavy equip- 
ment. Ordinarily, steam is used. 
But in this plant, there is no steam 
beyond the head rigs. 

There are two distinct units to 
the mill which produces 2,000,000 
board feet of lumber in a day con- 
sisting of two 8-hour shifts. This 
is hard to visualize unless you put 
it into concrete form. For 
instance, if this output were to be 
reduced to one long board a foot 
wide and one inch thick, this board 
would be shot out from the mill to 
a distance of almost 40 miles in 
a single day. Given such a plant, 
with a management and a purchas- 
ing department that believe in the 
function of the distributor and buy 
from him wherever possible, you 
have what might be said to consti- 
tute a regular little distributor 
salesmen’s paradise. 


railroad 


Long-Bell 


some 
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ABOVE: This is the saw ‘'filing’ room, where there are no files. 
teeth are sharpened twice a day on grinding wheels. 
swagers are needed here, too, as are lamp guards and hose. 
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Saw 


Saw tooth 
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Corner of the supply warehouse, showing the stock of ordinary and 
reducing valves, pipe fittings, roofing, conveyor chain and bearings 
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are hoosters 


Forgive this heresy that dares to rank the sunny 
state's industrial market on a par with its famed 
climate .. . Distributors there cheerily watch the 
bounding growth of industry and roll up their 
sleeves to capitalize on the boom 


By E. J. McOsker 


WESTERN EDITOR 


= IS an industrial mar- 
ket in California of such magnitude 
as to amaze those who have thought 
of the great state on the shores of 
the Pacific only as an enchanted 
land of sunshine, golden oranges 
and glamorous movie stars, and 
have failed to keep apace of busi- 
ness trends. 

You commence to realize this 
as your Los Angeles distributor 
host noses his car in a direction 
away from Hollywood when he 
takes you out “to see the sights,” 
and into a section you perhaps 
never stopped to think about—the 
industrial area—wide-spread, im- 
posing, growing at a rate calcu- 
lated to take your breath away. 

Here you turn the scenes around 
and commence to see the other 
side of California. You knew, of 
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(Above) Unloading bananas from 


ocean-going vessel in San Francisco 


(Opposite page) Ships and shipping come to mind when San Francisco and 


course, that this state was a great 
producer of oil, which meant busi- 
ness for the distributor directly 
with the wells as well as with the 
réfineries, oil tool manufacturers 
and other industries related to 
oil production and processing. But 
here you are whirling past great 
automotive assembly plants, rub- 
ber factories, even steel mills and 
steel fabricating shops and a great 
variety of other industrials. You 
knew fruit and vegetable canning 
must be a tremendous industry in 
California, but you had no idea of 
the myriad of products turned out 
in this one section of the state. 
To get down to facts, did you 
know that there were 10,387 manu- 
facturing establishments in Califor- 
nia in 1935? That they employed 
an average for the year of 245,571 
people and that the total value of 
manufactured products in the 
state was $2,126,429,000? All this 
exclusive of the movie industry! 


Oakland are mentioned. Here's a view of the outer harbor terminal in Oakland. 


The state of California alone 
supplies 59 commercial mineral 
substances with an annual value 
of about $300,000,000, including 
gold, silver, platinum, quick silver, 
copper, lead, zinc, feldspar, ful- 
ler’s earth, granite, gypsum, lime- 
stone, borates, cement, clay, salt 
and silica. 

Petroleum production _ totals 
175,000,000 barrels annually, val- 
ued at over $200,000,00, and more 
than 260,000,000 thousand cubic 
feet of natural gas 

So much for a few highlights on 
the state at large. Let’s get into 
a bit of detail on a few of the 
sections of California and the 
markets open to distributors in 
those areas. 


Los Angeles has had a _ rapid 
growth industrially. We learn 
that Los Angeles county is now 
the sixth largest county in the 
United States from the standpoint 
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of industrial activity. In this 
area, there are more than 150 
branch plants of Eastern and 
Midwestern manufacturers. The 
city of Los Angeles is, according 
to “The Index,” published by the 
New York Trust company, the 
tenth most important manufactur- 
ing city of the United States. In 
1929, “The Index” states, manu- 
factures in the county, or industrial 
area, were valued at _ $1,176,- 
775,000, and the figure of $538,- 
171,000 reported for the depres- 
sion year 1933 was only slightly 
below that of the Cleveland indus- 
trial area. These figures are ex- 
clusive of motion pictures. In 
1929, according to the Bureau of 
the Census, the cost of film pro- 
duction was $129,274,000, and in 
1933 it was $97,748,000. Hence the 
aggregate of all manufactures in 
the Los Angeles area in low 1933 
was $635,919,000, ranking the dis- 
trict eighth in the country and 











































Gold dredging is an important activity in 
the Sacramento area. Each dredger is a 
veritable factory in itself—a lucrative market 
for the distributor. (Lower photo) Fruit and 
vegetable packing and canning is a big in- 
dustry in Sacramento. Here is the Nimbus 
plant of Libby, McNeil & Libby 













next to Pittsburgh in the standings. 

The leading industry in the Los 
Angeles area in 1933 was petro- 
leum refining, in which this dis- 
trict led the nation. Motion pic- 
ture production was second, then 
came meat packing, bread and 
other bakery products and print- 
ing and publishing. On the basis 


of product value, Los Angeles was 
said to be the second largest rub- 


ber center in the country and the 
fourth largest furniture center. 
Los Angeles is far and away the 
leading center of airplane manu- 
facturing, and second only to De- 
troit in the assembly of automo- 
biles. The development of the 
latter activity has led to the es- 
tablishment of plants for the man- 
ufacture of tires, batteries, chas- 
sis springs, bumpers and seat and 
back cushion upholstered springs 

which bring supply, tool and 
equipment business to distributors 
in the area. Other leading goods 
turned out in the district are 
women’s clothing, foundry and 


machine shop products, canned 
fruits, vegetables and fish, and 
planing mill products, fertilizers, 
chemicals, clay products and pot- 
tery, electrical machinery and ap- 
paratus and paints and varnishes. 
3reweries and distilleries and 
branches of glass and can manu- 
facturing plants are among the 
other activities of the area. 
While Los Angeles itself is not 
on the ocean, the Los Angeles-Long 
Beach harbor development has 
been of great importance. Ton- 
nage figures issued by the United 


States Maritime Commission in- 
dicate that this world port of 
transhipment handled commerce 
totaling 2,368,000 tons during the 
fiscal year ended in June, 1936. It 
is significant that from 1931 to 
1935 an estimated $60,000,000 was 
invested in new industries and 
industrial expansions in the Los 
Angeles area. 


San Francisco—Oakland. Your ob- 

server was also destined to some 

surprises at the industrial activi- 
(Continued on page 118) 


(Below) Los Angeles is far and away the leading airplane 
manufacturing center in the country. Inside view of part of 
the Douglas Aircraft plant. (Right) Los Angeles Firestone 
branch, one of the four big tire and rubber plants—others 
are Goodrich, U. S. (Sampson Division), Goodyear 
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hat: 


All salesmen will want to try their 
hands at checking the correct answers. 
When you have finished, turn to page 
114 for author's list. 


1. What is a jig borer? 


2. What is a plain miller? And 
how does it differ from the vertical 
miller? 


3. When a man makes dies on a 
milling machine of special design, 
what is he called, and what is the 
machine called? 


4. What is a good speed for cut- 
ting brass with a high-speed steel 
milling cutter? For cutting cast 
iron? Machine steel? Annealed 
tool steel? 


5. If the cutter is changed to a 
carbon-steel type, how much are 
the speeds reduced? 


6. What is an inexpensive cool- 
ing mixture for milling cutters? 


7. What are the common milling 
cutter materials? Some of the 
special ones? 


8. What is a router? 


9. What is the safest practice 
when a customer asks for a mill- 
ing cutter of special shape? Are 
they available? If so, 
they ordered? 


how are 


10. When milling cutters begin 
to give trouble, what is the usual 
cause? 


11. What is a formed cutter? 


12. Can they be sharpened to 
avoid changing tooth 
tion? 


cross-Sec- 


13. What is a universal milling 
machine? 


14. How does a _ planer-miller 
differ from a standard machine? 


15. What milling-machine type 
is named after a President? 


16. Does clearance angle on a 
milling cutter vary with size? 


17. What is the “land” on a 
milling cutter, and how wide 
should it be? 


18. If a milling cutter vibrates 
and chatters, what are possible 
causes? 


19. How should a 
mill be ground? 


square-end 


20. What are common produc- 
tion milling-machine types? 


21. When 
cast-steel 
wire rope? 


extra-strong 
cast-steel in 


does 
replace 


22. What are the advantages of 
plow-steel wire rope? 


23. How about highest strength 
and maximum wear from a wire 
rope? 


24. What determines a_ wire 
rope’s resistance to abrasion? 


WHO MADE MOST CALLS? 


An industrial distributor in a 
certain city received a special ship- 
ment of small screwdrivers which 
he decided to pass out to purchas- 
ing agents as souvenirs. He pre- 
pared a list of the P.A.’s who were 
to get the gifts and handed it to 
his two best salesmen, suggesting 
that they divide up the job and do 
it next day. In comparing notes, 
they found that all recipients 
worked on two streets, and ex 
actly the same number were on 
each street. So they flipped for 
streets, and Joe got Main, while 
Frank took Fourth. 

Next morning, Joe beat Frank 
to the job, but not having made 
any notes, started in on Fourth. 
When Frank got to work, he 
pointed out Joe’s error after Joe 
had made three calls, so Joe went 
over to Main. With this head start, 
Frank got through on Fourth 
fairly early, and finding that Joe 
wasn’t through yet, started making 
some of Joe’s calls. After he’d 
made six calls he met Joe. 

Assuming that each call took the 
same amount of time, which sales- 
man did most work, and how many 
more calls did he make? 

Answer—Assume that X is the 
number of calls on each street. 
Then Joe did 3+ X—6, or X—3, 
while Frank did X—3-+6 or 
X+3. Thus, without worrying 
about the actual number of calls, 
it is obvious that Frank made six 
more calls than Joe. 
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HOW IBER, CHICAGO, HANDLES AN ORDER 


Orders are life cells of trade 
—how they are cared for, the 
speed and accuracy with which 
they are handled determines 
whether the distributor’s busi- 
ness will catch anemia or flour- 





| Promptly at 8 a. m., W.L. 
Paterson, veteran of Chicago’s 
mill supply and hardware dis- 
tributing trade, opens the mail, 
separates orders from other com- 
munications, then passes the orders 
on to the city desk. 


3 Written-up orders next go in for a credit 
At left, W. O. Davis, credit manager, “looks at 
the record,” while his assistant, E. W. Haarz, checks 
by phone. The Iber Company believes in careful credit 
regulation. Oscar Iber, president, is a leader in credit 


organization activities. 
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ish with vigorous good health. 
At the efficient O. Iber Co., Chi- 
cago, incoming orders are paid 
high respect, handled like royal 
visitors, given an express rout- 
ing through the steps of receiv- 


ing, writing up, credit checking, 
stock picking, assembly and 
shipping. Here is the story of 
what happens to a typical Iber 
order, told in pictures snapped 
by a Mill Supplies camera. 





At the city desk Telephone Salesmen A. P. Getz, T. E. Sprigings, 
and Bert St. Germain write up in long hand most of the mail orders and 
those received over the telephone. (Some of the orders are written up on 
the typewriter by Miss Merle Vogt, who doubles as telephone operator). 
Orders are prepared in quadruplicate on regular charge sheets after being 
divided into two classes—those requiring rush delivery and those which 


may be handled more leisurely. 





4 Up goes the order in the small dummy to 
one of the stock floors above in the spacious new Iber 
home. Oscar Jensen takes the order from the dummy, 
looks it over carefully for special instructions. If it 
carries a red tag, marked “Today Sure!” that means it 


must be handled speedily and individually. 
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5 On orders ot requiring 
rush service, hand trucks such as 
this one are moved about from spot 
to spot, accumulating goods. When 
Stock Picker Otto Willer gets 
through with his job on this floor, 
the truck will be wheeled to the big 
freight elevator, moved along to 
the next floor, finally finding its 
way to the packing and shipping 
department on the first. 


6 When an order may be completely filled on one floor, it is 
assembled in a carton, sent down to the packing and shipping department 
on the spiral chute—another feature of Iber’s modern warehouse layout. 
Likewise with rush orders. All smaller goods “picked” on one floor are 
sent down the chute to the shipping department where they are assembled 
with items from other floors that go to the same customer. Here, William 


Couch starts one floor’s assembly on a ride down the chute. 


] In the packing and shipping room Bob 
Teufel (left) packages an order while Virgil Bader 
places a completed package in an assembly bin. When 
items are “short” on rush orders, an effort is made to 
pick them up immediately to complete the order. If 
“back ordering” is necessary, customer is notified. 


8 End of the trail finds a truckload of supplies 
on the loading platform. The regular run of orders 
are sent out in three directions on Iber trucks at noon. 
Freight shipments leave in the evening for distribu- 
tion to the railroads. Rush orders usually go by spe- 
cial automobile or are delivered in person by salesmen. 
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Theodore C. Ulmer's Industrial Show at Philadelphia, 


Sept. 16-18 was that city's first such event... About 4,000 


of Philadelphia, with all its 40 

or more industrial distribu- 
tors, had never held an industrial 
show—until September 16, 17 and 
18, when Theodore C. Ulmer, Inc., 
broke the ice. In one stride the 
Philadelphia boys came abreast of 
other efforts in this direction, for 
the Ulmer show was staged with 
all the up-to-date trimmings and 
tricks of showmanship seen in 
other sections recently, plus a few 
new ones thrown in for good 
measure, 

This event, brainchild of George 
Knapp, Ulmer sales manager, was 
held in Philadelphia’s Harmer Hall 
and attracted an attendance of 
about 4,000 industrial buyers, plant 
executives and factory men. Fifty- 
two manufacturers took part in it, 
being assisted in the preparation 


Boor Pai IT OR NOT, the city 


1. Lined up for a heavy fall sales campaign 
are Roland McGonegal (McGonegal Mfg. 
Co.}, Ray Neal (R. C. Neal Co., Buffalo) 
and E. S$. McGonegal (McGonegal Mfg. 
Co.) just after finishing the round of ex- 
hibits. 2. Jack Gougler, district manager 
for Beaver Pipe Tools, Inc., puts on a 
demonstration with a thread cutting ma- 
chine to hold that visitor's attention and 
prove his points. 3. "The Winnah!", and 
another door prize held by Sales Manager 
Knapp at his company's show goes to a 
lucky person in the crowd attending. 
4. The thrill that comes once in a lifetime 
is George Knapp's in the form of a gift 
from the manufacturers’ representatives, ex- 
pressing their gratitude for his efforts in 
putting on the show. In back of him is 
Frank Shurts (American Swiss File & Tool 
Co.) who made the presentation on behalf 
of his seated colleagues. 5. The grand old 
man of Philadelphia's industrial supply busi- 
ness, Theodore C. Ulmer, president of that 
company, chatting with Salesman F. B. 
Klepper, also of Ulmer, during his three 
day show 
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attended and the unanimous verdict was: "A Knockout!" 


of their exhibits by Mr. Knapp’s 
staff. The show ran three days, 
one o’clock through ten, daily, and 
in spite of rain and Constitution 
Day parades, good crowds were on 
hand at all times. Manufacturers’ 
representatives were constantly 
busy demonstrating equipment and 
tools, and answering the questions 
fired at them. 

Although the show’s object was 
definitely not to obtain direct or- 
ders, many of these were written 
on the floor, and the long-term good 
of the event, in increased busi- 
ness, is expected to be felt for 
some time to come. 

Parker-Kalon took first prize 
among the exhibitors for having 
the most attractive exhibit. The 
judges, three different groups of 
purchasing agents who came in 
three different evenings, selected 
the exhibit as illustrating the best 
salesmanship and being the most 
educational. 

The last day of the show, manu- 
facturers’ men expressed their ap- 
preciation to Sales Manager Knapp 
for his efforts in their behalf and 
presented him with a leather folder 
containing the names of each ex- 
hibitor at the show. With the folder 
went a substantial gift. Mr. Knapp 
expressed his thanks and said he 
felt sure the effects of the show 
would be reflected in months of in- 
creased business not only for his 
company but those who exhibited 
as well. 

A pioneer in the industrial sup- 
ply field, President Theodore C. 
Ulmer, still very hale and hearty, 
was on hand to greet his many 
friends. Few men can top the 


(Continued on page 116) 
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PAINT ano VARNISH 
BRUSHES 


WIRE ano FIBRE 
WHEEL BRUSHES 


STEEL WIRE 
SCRATCH BRUSHES 


FLOOR SWEEPING 
BRUSHES 


WINDOW CLEANING 
BRUSHES 


COUNTER or 
BENCH DUSTERS 


PUSH BROOMS 


2/7 v 


SIusr 
that help se/| 


Why are “Brush Conscious” Salesmen getting more 


business on standard Osborn Brushes? 


First: the standard line meets the great range of 
production and maintenance requirements; Second: 
customers of Osborn Distributors with adequate 
stocks turn to these distributors for prompt deliv: 
eries; Third: “Brush Conscious” Salesmen . . . who 
can help customers select “the right brush for the 


job”... secure repeat business automatically. 


For example, good volume can be built with Osborn 
Disc-Center Wire Sections by the Salesman who 


knows the important facts about these brushes. 


Osborn Disc-Center Wire Sections with face plates 


have been engineered for safe and efficient opera- 
tion on modern high speed equipment and portable 


grinders... either air operated or high cycle electric. 


Disc-center section with face plates. 
Inset shows construction in detail. 
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FACTS TO KNOW TO SELL 
OSBORN DISC-CENTER WIRE SECTIONS 


(WITH FACE PLATES) 


1. USES . .. The Osborn Dise-Center Wire Section is an ideal 
wire brush for severe jobs such as removing hardening scale from 
heat treated parts, weld cleaning, casting cleaning, removing rust 
and old paint from railroad cars, bridges and other structural steel. 


2. SPEEDS . . . Surface speeds over 10,000 feet per minute are 
common and the smaller diameter Disc-Center Sections are often 
used at spindle speeds of 5,000 to 6,000 R. P. M. and higher. 


3. SAFETY . . . Each knot or tuft in an Osborn Disc-Center Sec- 


tion is mounted securely in the one-piece center. There are no 
welds or joints to fail. 


4. CONVENIENCE ... At high speeds, Osborn Disc-Center Wire 
Sections cut rapidly with very little pressure. The light pressure 
required and the smooth, true operation of the well-balanced 
brush not only prolongs the life of the brush but makes the 
work easier for the operator. 


5. COST . . . Disc-Center Sections are not “cheap.” They are 
built for minimum brushing cost per piece brushed and the 
maximum amount of brushing per dollar of labor. Economy of 
USE quickly justifies their price. 


6. FACE PLATES ... To safely and efficiently take advantage of 
today’s high spindle speeds, face plates are required on Dise- 
Center Sections. Even at lower speeds on light work, the slightly 
higher price of Sections with face plates is usually more than 
offset by increased efficiency and longer brush service. 


1. SIZES . . . Osborn Disc-Center Sections are made in is 2a 
10", 8”, 7”, 6” and 4” diameters. For other details of specifica- 
tions, refer to page 62 of your Osborn Catalog No. 190. 


THE OSBORN MANUFACTURING COMPANY 


5401 HAMILTON AVENUE » CLEVELAND, OHIO 


SALES OFFICES: NEW YORK ¢ DETROIT ¢ CHICAGO e¢ SAN FRANCISCO 





a 











ad 








yun) 


jaded 


L 


—MIES TIPS | 


from the Trade Press 


Because of space limitations, most items appearing in this 
department have been reduced to their elemental facts 
through digesting. Where the reader's interest is particu- 
larly great, we recommend that the article be sought out 
and read in detail in the paper where it originally appeared. 


Cold Canvassing Means 
Personalized Advertising 


THE H. A. WEST CO., of Portland, 
Ore., does no advertising in the ac- 
cepted sense of the word. You will 
not find its name in any of the local 
papers; you will see no billboards ad- 
vertising its products; you will 
receive no literature from it direct 
by mail. 

But if you engage in conversation 
with a citizen of Portland on the 
subject of electrical appliances, you 
will find that there is apt to creep 
into the discussion some mention of 
the H. A. West Co. Practically 
everyone knows the store. The busi- 
ness has a record of increasing sales 
over a long period of years. 

The answer according to William 
L. Bowden, manager of the company, 
is cold canvassing, which he regards 
not only as a proved method of 
building business, but the finest form 
of advertising. Portland citizens 
know the West company because they 
have, most of them, 
representatives at their own front 
door. And they have been told the 
story of its services in terms of their 
special need as sensed by the alert 
salesman face to face with his pros- 
pect in her own environment. 

So completely does Mr. Bowden 
believe in this personalized form of 
advertising that he has figured the 
amount which he would ordinarily 
be spending on newspaper and other 
publicity and has added this to the 
commissions of his men in the field. 
He, too, spends his time in the field 
and assists in the training of new 
salesmen and helps any who 
needs it in closing a sale. 

Sales meetings of the entire 
are held from time to 
ever there is anything special to 
bring up. Mr. Bowden does not 
believe in regular meetings which are 
apt to fall into a routine. But per- 
haps once a week the salesmen are 
called together at 7 o’clock break- 
fast. The meeting starts at 7:45 
and is over in time for them to be 


met one of its 


man 


staff 
time, when- 
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out in the field on regular schedule. 

All selling is not the result of cold 
canvass, by any means. It is a rule 
of the store that every sale should 
produce three more sales, and every 
effort of follow-up is used to make 
this possible-—Electrical Merchandis- 
ing, September, 1937. 





Lighting and Cooling 
With a Diesel 


SIX CENTS WORTH of fuel per 
hour is all that is required by a 
diesel engine to light and cool Hunt 
Bros. Produce Co., St. Joseph, Mo. 
The engine was installed in March, 
1935, with the express purpose of 
cutting power costs. Previously, the 
company had purchased power. Since 
its installation, the engine has aver- 


aged a saving of $110 per month. 


The unit is a 47 h.p., 3-cylinder 
diesel, connected by a V-belt to a 
16 kw., 30 cycle, 220-volt generator, 
which lights the building and runs 
three electric motors of 5, 3 and 2 hp. 

The engine is also connected by a 
flat belt to a 10 ton, 64 by 62 in. 
ammonia compressor. The refrig- 
erating plant cools three banana stor- 
age rooms, the largest of which will 
hold 340 bunches. In addition, three 
smaller cold storage rooms. are 
handled. 

Running in a damp _ basement, 
where air conditions are unusually 
poor, the engine works fourteen 
hours per day and consumes one 
gallon of 6 cent fuel per hour—a 
daily fuel cost of 84 cents.—Food 
Industries, September, 1937. 


Give Unit Heaters a Break 


MANY OF THE natural laws gov- 
erning the transmission of heat and 
the behavior of heated air must be 
considered when selecting and _in- 
stalling unit heaters. Among other 
factors that may influence choice or 
operation of a heater, noise is one 
of the most obvious. 

The sound level of a unit heater is 
difficult to describe or to translate 
into the experience of others. What 
is quiet to one person may be noisy 
to another. Noise is affected by 
many factors, chief of which are its 
intensity, frequency, and the absorp- 
tive powers of surrounding media. 

Fan speed alone is not a conclusive 
factor of comparison for quietness of 


Typical locations of blower-type unit heaters in three kinds of plants 
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C. A. Wagner, known as “Connie” to his friends, has been “TOLEDO’S” representative in 


_ Texas, Oklahoma, Louisiana and Arkansas, since 1923. 


He is known for his tireless energy, his knowledge of pipe tools and piping problems, 
his selling ability, and his trade acquaintance. “Connie” Wagner is tops among pipe 
tool salesmen in his territory or anywhere. 


He likes golf, is a member of the “Hole-in-One” Club and enjoys hunting. He resides in 
Dallas and is constantly on the alert to cooperate with our distributors to increase their 
sales of “TOLEDO” tools. Like all “TOLEDO” representatives he travels in one of the 
“TOLEDO” cars shown below, each of which is fully equipped with “TOLEDO” pipe tools 
and a “TOLEDO” No. 999 Power Pipe Machine. 


THE TOLEDO PIPE THREADING MACHINE CO. 
TOLEDO, OHIO New York Office, 72 Lafayette St. 
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Here's what is behind you when 
you say | Set, Goonrith Propucts’ 


First—the most complete line of mechanical line, and keep it ahead of industry’s changing 
rubber goods on the market. Second—the needs. Third—the most modern, extensive 
most far-reaching program of research, con- manufacturing facilities. Let’s get a quick 
stantly at work to improve every item in that bird’s-eye view of the size of the plant— 




















1. Here it is from the air. Akron 
factories cover 125 acres of land and 
165 acres of floor space. 


2. This vast factory uses 
enough electricity to supply 
the needs of 200,000 homes. 












€3.Toremove 
danger of even 
the slightest 
impurity in any 
Goodrich prod- 
uct, all water is 
filtered and softened 
in this special equip- 
ment. Capacity is 2,400,000 
gallons of water every day. 


— 
e777] 









4. (Right) Said to be the largest vulcanizer in the 
world—installed in the Goodrich plant as the final 
stage in manufacture of rubber-lined pipe, valves, etc. 
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<6. Production 
schedules must be 
maintained, so that 
you will get your 
deliveries on time 
and exactly as you 
want them. Tele- 
phoning helps 
speed up oper- 
ations, and the 
Goodrich private 
exchange handles 
25,000 calls a day. 
In addition, 30,000 
pieces of mail and 
/00telegramsevery 
day go through the 
Akron office 


<8. At Akron, 
Goodrich employs 
15,000 men and 
women. With their 
families they would 
make a city of over 
60,000 population. 


all this orga 
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custo 
Mechanical R 
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5. This 1800-ton refrig- 
Se eration plant cools water 
during summer months, 
so that sensitive rubber 


nant 


pak 4 a 


products will be cor 
rectly treated 


7. To make its complete line of mechanical 
rubber goods, Goodrich representatives travel the 
world for the precisely-right raw materials for 
each product. Into Akron come palm oil from 
Africa, asbestos from Canada, talc from Vermont, 
pine tar from Florida, rubber from Malay, and 
countless other products from every continent. 
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operation. No two manufacturers 
design their fans exactly alike. 

Unit heaters are designed primarily 
for industrial applications, where 
there is usually considerable noise. 
If you want the greatest number of 
B.t.u.’s per dollar cost, select the 
unit at its highest cataloged speed. 
This may be 1,160 r.p.m. for some 
units, 1,420 for others, or even 1,750 
for still others. The point is: Prac- 
tically speaking, there is small differ- 
ence in the operating sound levels 
of various makes when selected at 
their highest cataloged speed. 

Some may require more power than 
others, but it is well to compare out- 
let velocities because high outlet 
velocity contributes greatly to effec- 
tive coverage and economy. 

Whether high or low steam pres- 
sure is used, make an effort to select 
units that will give low final air 
temperature (with suitable allow- 
ance for velocity), as high a fan 
speed as consistent with the applica- 
tion, and keep the units as near the 
floor line as conditions permit.—C. E. 
Scott in Factory, September, 1937. 


A Salesman Takes a Sock 
at Credit Men 


HAVING BEEN a commercial trav- 
eler and on the road for 43 years, 
I feel that I am qualified to tell 
you in plain language what I think 
constitutes a good credit man. I am 
talking from experience, remember 
—and experience is what should 
count. 

On one occasion one of my very 
best customers, good for at least 
$600 per month, told me when I ap- 
peared at his place of business, “No 
use trying to get any more busi- 
ness from me.” 

Naturally I asked what the diffi- 
culty was. He informed me he had 
not received the goods which he had 
bought two weeks before. Just why 
the credit manager held out on my 
customer and why he didn’t let me 
know what he was doing are things I 
can’t understand. 

Forty hours after this happened, 
I was in the office. I didn’t waste 
time with the credit manager. I went 
straight to the owner. I told him 
that he should make the credit man- 
ager cover my entire territory with 
me for two weeks, meeting my cus- 
tomers and seeing how they did busi- 
ness, and then try to figure out the 
proper way to handle accounts. 

My contention has been, 
and always will be, that no man 
is qualified to act as credit manager 
until he has been out on the road 
and hit the bumps for at least five 
long years. 

But what do employers do? Do 
they take a successful man off the 
road and make him credit manager? 
They do not. They hire an 


always 


inex- 
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QUICK CLEANING AND _ RELAMP- 
ING—George Worthington Co., Cleve- 
land, removes reflectors with no need for 
a ladder. Lamps in RLM glass-steel re- 
flectors are on 10 ft. centers, and pro- 
vide 18 footcandles on the packing tables 


perienced boy, and let him knock the 
trade all in the head. 

One more thing. In all my years 
on the road, I have never cared 
whether a customer had a rating in 
Dun & Bradstreet’s or not. As long 
as he pays his bills—that’s the prin- 
cipal thing. 

I repeat. 
their 


sales 


Companies should take 
credit managers from their 
force, and they should have 
at least five years on the road to 
learn how to work with the man on 
the road.—By Fred H. Barnes in 
Forbes, September 15, 1937. 


Welding at Waterside 


HIGH PRESSURE combined with 
high temperatures require a piping 
joint free from service troubles. 
This fundamental was given careful 
consideration at Waterside station of 
the Consolidated Edison Co., N. Y., 
for its new 1200-1400-lb., 900-F top- 
ping turbine and its two boilers. An 
elaborate study of various forms of 
joints showed that no form of 
flanged joint would stand up for any 
length of time under high-tempera- 
ture service, substantiating the gen- 
eral opinion that a full welded joint 
is the practical answer. 

Several designs of welded joints 
for high-pressure, high-temperature 
service were tested. Upset ends of 
pipe, fittings and valves specially 
machined to true dimensions, and fit- 
ted with a_ special backing ring 
recessed into the wall at the joint, 
appeared very good, but the expense 
was not thought justifiable. In the 
end, present general practice was fol- 
lowed, using the 45-deg. bevel, butt- 
welded joint, for 2-in. pipe and larger, 
for wall thickness not exceeding 4 in. 
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All welding was done by d.c. elec- 
tric-are fusion method, which made 
it necessary to use a backing ring 
to prevent formations of “icicles” or 
weld drippings and splatter inside the 
pipe. Covered electrodes and rod 
composition suitable to the piping 
material were used. A_ carbon- 
steel rod with the correct amount 
of molybdenum was used __ to 
weld the carbon-molybdenum alloy- 
steel piping. Small rods were used 
to lay in the first bead, since numer- 
ous thin beads gave a better weld than 
a few heavy beads. After each rod 
was used up and before subsequent 
beads were applied, a helper thor- 
oughly cleaned each bead by light 
peening with a hammer and wire 
brushing. 

Allowable mill tolerances in 
diameters, out-of-roundness and wall 
thickness of the pipe gave some 
difficulty in matching ends for weld- 
ing. Spaces between pipe wall and 
backing ring resulted in slag in- 
clusions and other imperfections in 
the weld. To obtain thorough fusion 
at the bottom of the welds, it was 
sometimes necessary to machine 
special backing rings without a split, 
stepped in some cases and fitted to the 
individual adjacent pieces being 
joined.—By W. S. Morrison and W. J. 
Angus in Power, September, 1937. 


Increased Tonnage in 
“All-Conveyor” Mine 


THIRTY-TWO PER CENT greater 
tonnage per manshift, counting all 
underground and tipple employees, is 
the performance record at the Tur- 
ner No. 2 “all-conveyor” mine of the 
Turner Elkhorn Mining Co., Drift, 
Ky., compared to that at the Turner 
No. 1 “all-car” mine of the same 
company where hand-loading under 
generally similar conditions prevail. 

Present equipment consists of 1,940 
ft. of 30-in. belt on the main entry, 
830 tt. of 24-in. belt on the First 
West cross entry, six shaker convey- 
ors, and five shortwall undercutters. 
Two shifts are worked and the total 
production is 380 to 450 tons per 
day. Officials of the company state in 
no uncertain terms that the success 
of the operation hinges principally 
upon an angle drive developed at the 
mine for shaker conveyors. This 
angle drive consists of a simple ad- 
justable roof jack and a bellcrank 
of welded construction using struc- 
tural parts of weights sufficient only 
to stand the duty of driving the 
short lateral conveyors. 

Only new equipment is being pur- 
chased for belt extensions and the 
present standards call for Hewitt 
belt, 5-ply, 4-in. top cover, 72z-in. bot- 
tom cover, and Link-belt idlers with 
anti-friction bearings of the regular 
type which require periodic greasing. 
—Coal Age, September, 1937. 





NG TIME LOST-NG LUBRICANT 
SPILLED—WHEN ALEM/TE 
LUBRICANT (5 PUMPED 
FROM GREASE DRUM 

16 FILLER TANK | 
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the new Alemite Filler Tank provides an easy method 
for transporting lubricant from original container to 
yorious parts of plant for quick loading of hand guns. 





ITS EASY 76 FILL THE GUN FROM 
THE F/LLER TANK IN A SIF FY¥H 
NO RUNNING BACK 

76 THE DRUM— 

NG MESSING 


AROUND W/TH 
A PADDLE 





Gun is easily filled*by removing plug in handle and 
placing the opening over the spout of the Filler Tank. 
Then a few strokes of pump will fill gun. 








¥ ¥ 
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SEE HOW EAS/LY 
THE FILLER TANK 
4$ CARRIED 
ABOUT THE PLANT 


cy 








New Filler Tank holds 35 Ibs. lubricant, fills gun with 
‘ew strokes. Handle locks for easy carrying. Pump 
works only when gun is attached for filling 








WEVE REPLACED EVERY 
O/L HOLE WITH AN 
ALEMITE HYDRAULIC 
FITTING—TIME SAVED— 


LUBRICANT SAVED— 
BEARING FAILURES 
AvosoEeD/ 


ssl 


$6 EASY $6 QUICK— 
THE ALEM/T7E 
CUN WORKS WITH 
ONE HAND — 
WE KNOW JUST 
HOW MUCH 
LUBRICANT 
EACH BEARING 
4§ GETTING 





This Alemite Barrel -to - Bearing (Method provides for 
Oe ee a a 
to bearing quickly, without wastéwor confamination 





WE'VE ACTUALLY CUT 
POWER COSTS, T7600—— 
BECAUSE SMALLER 
MOTORS DO THE 
WORK WHEN ALEM/TE 
REDUCES STARTING 


TORQUE 








Alemite Fittings seal oil holes against dust, grit and 
lint. They eliminate oil-soaked machinery and con- 





tamination of products. 


In case after case Alemite users tell of lower power 
costs after adopting Alemite Controlled Lubrication, 
because it often takes less power to start machines 





Ten Years Ago IN MILL SUPPLIES 


ii, THE SPECIAL SECTION OF THE‘OHIO STATE 
JOURNAL", DEVOTED A DECADE AGO TOTHE ROSS- 
WILLOUGHBY COMPANY, COLUMBUS, AT THE TIME 
OF THE FORMAL OPENING OF ITS NEW. LOCATION, 
W.C. HUNTER ,GENERAL MANAGER , INCORPORATED 
A FORCEFUL ARTICLE OUTLINING THE ECONOMIC 
ADVANTAGES OF DISTRIBUTION THROUGH THE 
SUPPLY HOUSE. 


NEWS ITEMS 


a. BECAME VICE PRESIDENT, AND 
N.V. MAXWELL , SECRETARY AND TREASURER ,OF 
THE FRANK T. BUDGE COMPANY, MIAMI, FLORIDA. 








— (@) _ 

Te INDUSTRIAL SUPPLY COMPANY,TERRE 
HAUTE,WAS PLANNING TO INVEST UPWARDS OF 
$25 000 IN A 2-STORY ADDITION. 


gritliaae rn: 
NICE AVN oat 
— 


SAVINGS, EH? 














ee 












SERVICE, 
BOY! 








How THE MOHRJONES HARDWARE COMPANY, RACINE, 
WISCONSIN ,CUTDOWN OVERHEAD, YET GAVE BETTER SER- 
VICE,WAS THE SUBJECT OF AN INFORMATIVE ARTICLE 
IN THE OCTOBER ,|927 ISSUE OF INDUSTRIAL DISTRIBUTOR 
AND SALESMAN NOW COMBINED WITH‘MILL SUPPLIES. 


"MARKET ANALYSIS —WHAT IT 
WILL DO FOR THE INDUS- — 
TRIAL DISTRIBUTOR" W.W. 

FRENCH ,DODGE MANUFACTUR- \7 


N AN ARTICLE ENTITLED | | | 











ING CORPORATION , MISHAWAKA, 
STRESSED THE IMPORTANCE 
OF KNOWING BOTH THE MAR 
KET= AND THE PRODUCT. 
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1T IWVAYNE 





"To ADVERTISE ITS CITY, 
THE FORT WAYNE PIPE AND 
SUPPLY COMPANY, FORT 
WAYNE,INDIANA , USED THE 
REVERSE SIDE OF ITS LETTER- 
HEADS TO SHOW A COLORED 
MAP WITH LINES LEADING 

TO FORT WAYNE FROM 

OTHER IMPORTANT CITIES, 
AS WELL AS TO LIST THE 
CITYS VARIOUS INDUSTRIAL 
AND BUSINESS ADVANTAGES. 






















Preformng eliminates the tendency 
of L anglay Rope to loop and-uulay. 
we will gladly tell you where 
and when you can use 
° . 
WICKWIRE SPENCER STEEL 
COMPANY General Offices: 44 East 
42nd Street, New York. Sales Offices 


thal = Fits U four ), f 


frequent bending ove? small 
sheaves. In non preforme drope 
its principal limitation ts 1 
tendency to unlay and to loop 
With “crankiness eliminated, 
Langlay Preformed becomes 
the most desirable rope to 45° 
in many places Write us and 


a ) 
Sele the Je ops 
In Langlay Wire Rope both 


the wires and strands are twisted 
in the same direction. When 
Langlay is not preformed there 
is a pronounced tendency of 
the rope to unlay.-.OF become 
cranky Preforming, however, 
“sets” the rope and eliminates 
this tendency j 
Wire Rope known for 
its remarkable ability 60 

ive long life under the 
adverse condition of 


San Francisco, 
Export Sales Dept New York 
WICK WIRE SPENCER 
SALES CORPORA 
TION, New York, 
Chattanooga, Tulsa, 
Portiand, 5 atthe 





ee aes 


qqenccensee en aeeemnnea es 
WiCKWIRE SPENCER STEEL COMPANY 
1 Sc. New York Ce 





WISSCOLAY 
EFORMED | 


4 East 4200 
Please send me my tree 
manual, “Kaow Your Ropes 







copy of your popular, aew moncy 849/98 


Name —_ 


Wiekwire Ley 
elise monulecteres 
alt sizes one GT of 

Wire Repe i ' hescoley. 


Firm 


Address 
City ___Seare 


Write today and learn about this plan 
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ADVERTISEMENT 


APPEARING 


Power 
West Coast Lumberman 
Construction Methods 
Mill & Factory 
Timberman 
Oil and Gas Journal 
Petroleum World 
Rock Products 
National Engineer 
: Oil Weekly 
Buildings & Building 
Management 
Iron Age 
Skyscraper Management 
Pit and Quarry 
Western Construction News 
Pacific Road Builder and 


Engineering Review 


adv — i In addi 1 , 
ertising Campaign, Wickwire S ition to a comprehensive natio al 
e Spencer offers all its Wire Rope distrib = 
istributors 


WICKWIRE SPEN 
STEEL py 


IN 
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Central States to Meet 
November 8 


The Central States Mill Supply 
Association, made up of distributors 
in Indiana, Illinois, Wisconsin, Iowa, 
and Nebraska, will hold its annual 
meeting at the Hotel Sherman in 
Chicago on November 8. 

Morning and afternoon meetings 
have been scheduled, with the cus- 
tomary banquet to follow. Last year 
576 distributors and manufacturers 
attended this dinner. 

One of the features of this year’s 
meeting will be the reading of a list 
of manufacturers who have been 
favorably reported by the associa- 
tion as having improved their dis- 
tributor policies during 1937. 

One officer, when _ interviewed, 
stated that he wished it to be clearly 
understood that this “Honor Roll” is 
in no way an attempt to prepare a 
complete list of manufacturers ap- 
proved by the association. The speak- 
er, he said, in presenting the list 
at the banquet, will make clear that 
omission from the list is in no way 
a reflection on the many manufac- 
turers who established clear-cut 
policies prior to 1937. 

“The ‘Honor Roll’,” this officer said, 
“was prompted by our desire to show 
our appreciation of current favors.” 

Arrangements are being made for 

(Continued on page 46) 





At that Black & Decker sales meeting—Top: Sales Manager Bob Black (with pipe) 

sandwiches an informal conference in between serious sessions, Above, left: Bob 

Page (Henry Walke, Norfolk, Va.), president of Southern distributors association, 

doffs coat and “tells ‘em. Above, right: President S. Duncan Black as he made 
the keynote speech 


Tu ks, 


J. F. Lincoln, president of Lincoln Electric Co., Cleveland, opens the 
bowling season for the 24-team Lincoln league by rolling down the first ball 
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Our organization is looking for a lead- 


ing line of industrial rubber goods 


a 
Sa 


with wide acceptance and a dominat- 





: ing advertising background. A line 


on which we can make some money —— 


ee would you “<<! 

















Ask about the HEWITT profit franchise. HEWITT RUBBER CORPORATION, Buffalo, N.Y. 


HOSE *« CONVEYOR AND TRANSMISSION BELTS © PACKING 
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Here are two more views of the Manhattan Rubber ex- 
hibit staged in con unction with Buford Bros., Nashville, Tenn. 


¥ 





ELECTRIC TOOLS 


— 


_— .__ 














The C. E. Washburne Co.'s window recently 
featured a nicely decorated display of Thor tools 
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Roland Tretina (center) and Frank Timble 
(right) of Ray M. Ring Co., Chicago, get 
the low-down on the Medart line of power 


| transmission equipment from Medart Sales 


Manager Ray Kendall as they visit the St. 
Louis plant to further their sales education 


x*« * 


Central States— 


(Continued from page 44) 


| an outstanding speaker on fair-trade 


legislation. 

Officers of the Central States Mill 
Supply Association are: F. W. Cope- 
land, H. Channon Co., president; 
George M. Bockstahler, Indianapolis 
Belting and Supply Co., vice-presi- 
dent; Frank M. Summers, John Pritz- 


| laff Hardware Co., secretary; E. K. 


Stoddard, Iowa Machinery and Sup- 
ply Co., treasurer, and M. FE. Wil- 
liams, executive secretary. 


| Strong, Carlisle, Hammond 


Erect New Building 


A brick building, two stories and 


| basement, adjoining their present lo- 


cation on West Third St., is now 
being constructed by the Strong, Car- 


| liske and Hammond Co., Cleveland. 


The building will add about 22,000 
square feet to the 100,000 feet which 
are already contained in their pres- 
ent building. The basement will be 
used as storage space for the steel 
and tubing stock. Shipping rooms 
will be on the first floor, with pro- 
vision for trucks to come in off the 
street and back up to an inside load- 
ing platform. Truck storage will also 
be maintained here. The second floor 
will be given over to large displays. 

A further expansion by Strong, 
Carlisle and Hammond is their re- 
cent acquisition of a warehouse of 
40,000 square feet at 2336 Canal Rd., 
Cleveland. 





ANY BELT users have doubled and trebled their production 
in recent years—and yet HAVE NOT REPLACED their old 
belt lacers. 


Here is YOUR opportunity for a profitable replacement 
business. 

Industrial plant superintendents will appreciate immediately 
the value of adding the Clipper Speed Lacers to their mainte- 
nance equipment. These are the most powerful and the fastest 
belt lacersever built. The Clipper No.6 Speed Lacer laces belts up 
to and including 6 inches wide in one operation. The No.8, up to 
and including 8 inches. A three-quarter turn of the double-end 
crank embeds the hooks flush with the surfaces of any belt and 
clinches the points. The clinch keeps the hooks from working 
up and pounding on the pulleys, which often causes belt trouble. 

Clipper Speed Lacers are fastest — most efficient — most 
economical! 

You will profit — and make better friends of belt users — by 
pushing the sale of Clipper Speed Lacers. 


CLIPPER BELT LACER COMPANY 
Grand Rapids, Michigan, U.S.A. 


{ 


Faas 
“BELT LACING ae > SS Ae 4 
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These Saws 
Sell Easier 
Because They 
Cut Easier 


Hard at it in the Wirthlin-Mann office (Cin- 
cinnati). Standing is “Bud” Wirthlin and 
those seated are L. R. Hersterberg (fore- 
ground), bill clerk, and Harry Hiller. Mr. 
Hersterbera, formerly with Boebinger Hard- 
ware, is a recent addition to the W-M staff 





Red Caravan Visits 
W. T. Johnston Co. 


Eighteen members of the W. T. 
Johnston Co., Cincinnati, had dinner 
with representatives of the Simonds 
Saw & Steel Co., at the Gibson hotel 
last month as the Simons “Red Cara- 
van” paid a visit to the Cincinnati 
industrial territory. H. H. Johnston, 
vice-president, acted as master of 
ceremonies at the meeting which fol- 
lowed the dinner, introducing B. D. 
Cronin, Simonds office manager who 
was pinch-hitting in the absence of 
Clarence Fee, who was ill. Mr. Nuss- 
baum, in charge of the trailer, also 
spoke, as did Jack Neeley, Simonds 
representative in the territory. 

Following the meeting, the trailer 
started making the rounds of local 
industrial plants, going with one 
Johnston salesman each day and 
demonstrating cutting tools at the 


customer’s door. 
C R e Ss C t ad T G ae Oo U i D “The event raised enthusiasm to a 
new high among our salesmen,” de- 
| clared Mr. Johnston. “It should have 
C a Oo S$ .. C U T S$ AW S considerable beneficial effects on our 


volume for some time to come.” 
Superiority guaranteed. These saws will cut ten per cent more . . 
timber, same time and labor being used, than any other brand Butts Selling for Wing 


of Cross-cut Saw. Ray B. Butts, floor salesman for 


R. B. Wing &. Son Corp., Albany, 
N. Y., is now an outside salesman, 
calling on the industrial trade. The 


| company has added Binks spray sys- 
tems to their stock. 


SAW AND STEEL COMPANY Seehausen, Wehrs Moves 


Seehausen, Wehrs & Co., Chicago, 

1350 Columbia Road 127 So. Green St. are now located at 23 South Jeffer- 

Boston. Mass. . q son St. They recently moved from 
we: _e Chicago, Ill 566 W. Randolph St. 


Write for Cross-cut Saw Catalog and Prices. 
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We haven't, and we don’t believe there is any. 
Our experience in building multiple V-Belt drives 
covers the whole range from 14 hp. to 2000 hp. 
The engineering refinement necessary to build a 
14 hp. drive, and the engineering ability and man- 
ufacturing facilities necessary to build a 2000 hp. 
drive, combine into a diversified breadth of ex- 
perience which is built into every Texrope Drive 

Allis-Chalmers originated, developed and pio- 
neered the multiple V-Belt drive principle, and 
has conceived and developed all its improve- 
ments and variations such as the Duro-Brace 
and Vari-Pitch Sheaves and the Straitline Auto- 
matic Ball Bearing Motor Base. When you buy 
Texrope Drives you are buying drives that have 
resulted from vast experience and are produced 
by the most complete and up-to-date manufac- 
turing facilities. 

Before buying a multiple V-Belt drive consult 
mulfiple V-Belt headquarters—Texrope Division, 
Allis-Chalmers Manufacturing Company. 


Write for Vari-Pitch Bulletin No. 1261-A and 
Duro-Brace Bulletin No. 2188-B 


Belts by Goodrich 
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Fig. 1564 
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Innovation — 


Rar BRAK 





has something 





SELF-LOCKING 
HOLLOW SET SCREW 









Fig. 1434 


Pats. 


A Socket Set Screw, that automatic- 
ally locks itself in place and won't 
let go ... that’s “Unbrako’s” latest 
new development. Even before they 
have been generally announced to 
industry, over 2,000,000 have been 
bought by various plants. Tested 
under all conditions without a single 
failure to be chalked against them. 
That there is a broad waiting market 
for these screws is obvious. It will 
pay you to investigate and carry 
them. Write for sample and dealers 
proposition. 


—KNURLED SOCKET 
HEAD CAP SCREW 


“Unbrako” is the only Socket 
Head Cap Screw that gives a 
non-slip grip in starting to 
drive the screw . . . speeding 
production. And it’s the only 
Cap Screw that can be readily 
locked after being countersunk. 


Write for complete 


Pend’ . : 
_ information 


STANDARD PRESSED STEEL Co. 


BRANCHES JENKINTOWN, PENNA. BRANCHES 
BOSTON CHICAGO 
DETROIT Box 519 ST. LOUIS 
INDIANAPOLIS SAN FRANCISCO 
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| tory at Salem, Mass. 








Here's Dick Alcott, vice-president and sales 
manager of Richman-Crosby, Memphis. 


Riechman-Crosby Co. 
Hold Sales Meetings 


To keep informed on the latest 
and improved machinery and sup- 
plies in the industries they serve, 


the Riechman-Crosby Co., Memphis, 
Tenn., has adopted a plan to hold 
sales promotion meetings at regula 
intervals throughout the year, ac- 
cording to Richard Alcott, executive 
vice-president. 

The second of a series of meetings 


was held September 10, when the 
Quigley Company’s line of refrac 
tory materials and equipment was 
discussed by Harry Shannon, fac 
tory representative. 

“Our sales force and the factory 


representatives are very enthusiastic 
about the plan, and are giving their 
full cooperation”, said Mr. Alcott. 


Hygrade Sylvania Announces 
New Discount Schedule 


A new discount schedule that went 
into effect recently was announced 
by the Hygrade Sylvania Corp., on 
all electric light bulbs. This new 
plan will give an added margin of 
profit to the distributor. 

The company has also announced 
a new fall window and counter dis- 
play that is available for immediate 
shipment to all distributors* upon 
request at the company’s lamp fac 
The company 
now has electric light bulb distribu- 
tion in all 48 states. 


New Representative in Memphis 


The Reichman-Crosby Co., Mem- 
phis, Tenn., has been appointed rep- 
resentative in the Memphis trade 
area on the complete line of press 
room equipment, manufactured by 
the Buckeye Iron & Brass Works, 
Dayton, Ohio, according to Richard 


Alcott, executive vice-president of 
Riechman-Crosby Co. This equip- 
ment is especially used in the cot- 


tonseed oil mills of the South. 













REGULAR 
PATTERN 
Carbon Steel 
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New 
HEAVY 
PATTERN 
Carbon Steel 
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4 New Williams’ Weench 


for HEAVY SERVICE 


ONE OF SO PATTERNS — 1000 SIZES 


@ Designed for severe service, these new 
Heavy Pattern Hex-Box Wrenches provide 
extra strength. Note greater depth of the 
head section — approximately the same 


thickness as standard nut the wrench ser- 





vices. Comparatively thin head walls faeili- 
tate close-quarters work. 


: AY etting New Records | 
















Williams’ Hex-Box Wrenches with openings 
up to 1-1/8” and larger than 3-1/8” are 
supplied in the Regular Patterns illustrated 
above. The larger sizes with openings 1-1/4” 
to 3-1/8” are now furnished in the new 
Heavy Pattern. Both Patterns are finished in 
black, baked-on enamel with bright heads. 


Buy from your distributor. 


J. iH. WILLIAMS & CO. 


75 Spring Street, New York 

Headquarters for : Drop-Forged Wrenches (Carbon and Alloy), Detachable 
Socket Wrenches, “C” Clamps, Lathe Dogs, Tool Holders, Eye Bolts, Hoist 
Hooks, Thumb Nat« and Screws, Chain Pipe Tongs and Vises, etc. 







Because Williams’ Adjustable Wrenches are the 
strongest carbon steel wrenches of this type made 


today ... because their easy-turning knurls make M 


adjustment easy ... because they have accurate, 001s 


close-fitting jaws and a very attractive finish... 
ana * ae represent an perms value! § WRE NCHEs 
| Williams Adjustable Wrenches TEN a te RY 
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PpERIOR OROP-FORGED 7+ 

















¢ Salability « Profit » 
© Policy 


THIS 6-POINT CERTIFIED 4 DISTRIBUTOR PLAN 
Guarantees ALL 3! 


|. Full Line 
2. Super-quality 
3. Economical Price 


















4. Protection 
5. Good Profit 
6. Sales Aid 


A sound foundation for electrical tool sales and profit. 


U. S. BUFFERS HAVE A GREAT 





REPUTATION FOR SUPERIOR 
DESIGN AND PERFORMANCE 











wes 


| 
quant 
U. S. makes bal! bear- 
ing buffers for all types 
of work and service. 


Heavy duty buffers are 


made in 7 sizes from 


2 H.P. to 20 H.P., al- 
ternating and direct 
current. They are ex- 
ceptionally well de- 
signed and built to 
deliver con- 
tinuous super 
service under 
the most se- 
vere condi- 


tions. 


















You can sell U. S. buf- 
fers more easily be- 
cause they have a uni- 
versal reputation for 
performance . . . and 
because they are 
priced right. Write 
today for our com- 
plete catalog of U. S. 
buffers, grinders, 
drills, etc. 


DRILLS + BUFFERS +» GRINDERS 


THE STANDARD OF QUALITY SINCE 1897 


THE UNITED STATES ELECTRICAL TOOL CO. 


2498 WEST SIXTH ST., CINCINNATI, OHIO 
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Yale & Towne Movie 
A Hit in Ohio 

The motion picture that depicts 
sales points of Yale & Towne chai: 
hoists has been making the rounds 


| of Ohio distributors within the pas 


month and meeting with enthusiastic 
reception at all stops. 

On Wednesday, Sept. 15, it played 
to 35 interested members of the Hard 
ware and Supply Co.’s staff at the 
Mayflower hotel, Akron. The previous 
Monday it was seen by the boys at 
the W. M. Pattison Supply Co., Cleve- 
land. Present at these meetings was 
Carl Hedner, Y & T hoist division 
sales manager, and F. A.: Dewey, 
sales representative in the territory. 


Kron Co. Appointments 


The J. A. Hunt Co., 2036 Samsom 
St., Philadelphia, has been appointed 
district representative for the Kron 
Co.’s line of industrial dial scales. 
Herman L. Tygesson has joined the 
Kron organization as general super- 
intendent and Warner DeFoe has 
been transferred to their Bridgeport 
office as purchasing agent. 





A. Fred Matheis, vice-president of Thermoid 
Rubber, socks one at the company's recent 
picnic for employees 


- 





Dwight Myers, Chicago representative of 
Thermoid Rubber, showed World Series 
talent at the Thermoid picnic 
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LINCOLN LUBRICATING EQUIPMENT Helps Steel 
Mill Solve Problem of Properly Lubricating Mill Rolls 


@ Have you ever watched red hot steel being shaped by passing 
through a rolling mill? It is interesting—and so is the way that Lincoln 
Industrial Lubricating Equipment is utilized to properly lubricate 
mill rolls and keep ’em rolling. 

In the installation shown above a Lincoln Lubmaster Model 292 
(shown below at right) is connected to lubricant lines which in turn 
lead to the system of lubricant injectors connected to the mill rolls. By 
means of an automatic timing mechanism, lubricant is applied to the 
bearings at frequent, regular intervals. The frequency may be adjusted 
over a wide range. 

USED IN ALL INDUSTRIES 
Steel mills, however, are by no means the only places where Lincoln 
Equipment is being used to properly lubricate bearings and other 
moving parts. Today Lincoln Lubricating Equipment is being used in 
mills of all kinds, factories, mines, roundhouses, on contractors’ equip- 
ment, on farm implements, in the oil fields, etc. You will find innumer- 
able prospects for the equipment and fittings that constitute this 
“red hot” line. 
LINE IS COMPLETE 

The complete industrial line manufactured by Lincoln includes lubri- 
cant dispensing equipment ranging from small hand guns to heavy 
duty power operated equipment such as the Model 292. 

This outstanding line, illustrated and described in Catalog No. 60, 
also includes Lincoln KLEENSEAL and Button Head Fittings in all 
types and sizes to meet replacement and modernization needs. 








Sold only through selected mill supply distributors. 








LINCOLN ENGINEERING COMPANY 


PIONEER BUILDERS OF LUBRICATING EQUIPMENT 
GENERAL OFFICES. ST LOUIS mO FACTORIES ST LOUIS, MO DETROIT. MICH 


Lubmaster Model 292 
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HOLLOW SC 


The best way of making 
is the best way of selling 


Let’s not forget this fundamental, amid all the talk about 
sales-help for the Distributor. 


By their very nature and manner of use, hollow screws are a 
product of stout integrity and in their manufacture ALLEN con- 
siders only the best way — the way we would make them if we 
alone used them: — 


Cold-drawing and heat-treating special alloy steels; 
Accurately threading on lead screw threading machines; 
Instrument-testing each lot for strength and toughness; 
Hand-inspecting each screw for visual imperfections. 


The result is a product of REPUTATION — which moves 
with a minimum of sales-push. You know how it moves with 
the maximum push which the Allen Distributor policy has 
always engendered. 


THE ALLEN MEG. COMPANY 


HaArrrorn, Conn. U.$.A. 
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The E. N. Wirthlins—Junior and Senior— 

step before the camera to exhibit their 

catch of fish out of a Michigan lake where 
they spent their vacation this summer 


New Warehouse for 
Geo. Worthington Co. 


Increased business for the George 
Worthington Co., Cleveland, has 
caused that firm to begin the con- 
struction of a new warehouse to take 
care of additional stocks. The build- 
ing will be of five floors and will 
provide 100,000 square feet of addi- 
tional space. 


Veteran Employee At 
White Tool Is Dead 


Employees and officials of the 
White Tool & Supply Co., Cleve- 
land, were saddened on Sept. 13 by 
the sudden death of Otto Gilbert, 
shipping clerk who had been with 
the firm for more than 25 years. Mr. 
Gilbert had complained in the after- 
noon of not feeling well and a fellow 
worker was driving him to a doctor’s 
office when he was suddenly seized 
by a heart attack and died before 
he could be taken to a hospital. 


New Agent Annoanced 


Announcement has been made by 
the Harnischfeger Corporation, Mil- 
waukee, Wis., of the appointment of 
C. Sam Swanson as the new repre 
sentative for the entire state of 
Michigan, to handle the sales of 
P.&H. motors and generators. Lo 
cated at 1702 Kale building, Detroit, 
Mr. Swanson is widely known in man 
ufacturing centers of the state. 


Electrical Companies Merge 


The National Electrical Supply 
Co. was recently absorbed by the 
General Electrical Supply Corp., 
with E. L. Burch in charge of the 
mill supply department. 
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TRAPS... 






‘Its small size saves space. We also like its flexibility on 
different pressures.’ —Chief Engineer, Motorcar Mfg. 


“Its continuous draining feature permits closer tempera- 
ture regulation.’ —Chrome-plating Plant. 


“More economical to replace with Yarways than to re- 
pair old type traps.” —An Eastern Railroad. 


"They give so little trouble we hardly know they are in 
the plant.” —a Philadelphia Jute Mill. 


Their high capacity on cold water speeds our press 
operation.’ —a Plastic Molding Co. 


There are no castings to crack—no gaskets to blow out 
on high pressures and temperatures." — Ohio Paper Co. 


“It won't freeze when used outside — and discharges 
against back pressure.” — Automobile Plant. 


YARNALL-WARING COMPANY 


YAR WAY IMPULSE STEAM TRAP 


YARWAY IMPULSE 


yee UTS 


- Mermaid Place - 





OF 


“Dryers heat faster—and stay hot.’’—«a Brooklyn Laundry. 


“They save us 12 hours of heating time before unloading 
tankers. "’—Oil Transportation Co., using 1,080 Yarway Traps. 


‘They required less pipe and fittings to install. . . they 
give us faster heating and a 10° to 23° F. increase in 
temperature ... and have saved us a substantial amount 
of coal.”’ — large New Jersey Hospital. 


Thus—everywhere, users tell the story of Yarway Impulse 
Steam Trap satisfaction. They tried them. They convinced 
themselves. They standardized on Yarways. 


Nothing succeeds like success. Are you one of the more 
than 100 leading supply houses now profiting from the 
unusual popularity of the Yarway Trap? Get the facts. 
A few choice territories are open if you act quickly. Write. 


Philadelphia 








NEW DRILLS 


FOR CLOSE QUARTER WORK 








| Just after a heavy baseball game at their 
| annual Labor Day outing the industrial de- 
| partment of the Simmons Hardware Co., 
| St. Louis, Mo., relaxes for a picture—and a 




































Many industries in your territory are active prospects for 
electric drills for close-quarter work: automotive . . aircraft. . 
coach and bus .. radio . . furniture . . refrigerator . . and elec-- 
trical manufacturing plants. 


Here Are The Drills 
For The Job! 







Stanley No. 362 or 362H, “15” capac- 
ity — Stanley No. 462 or 462H, 4” 
capacity — with a diameter of only 
2%,” and plenty of power for steady production. Any of these 
drills can be furnished in any one of three different speeds 
for the efficient drilling of wood, metal or other materials. 

We shall be glad to give you full details on these new tools 
which enable the Stanley Distributor to sell more tools to 
more people for more jobs. Stanley Electric Tool Division, 
The Stanley Works, New Britain, Conn. 


WE ARE REPRESENTED BY SELECTED DISTRIBUTORS 


ELECTRIC 


A Complete Line for Industry —"‘Cost Less Per Year"’ 
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cigar in some cases. 





Central States Mill Supply 
Convention Set for Nov. 8 





On November 8, a record crowd 
of distributors, manufacturers and 
industrial supply salesmen will gather 
for their third annual _ Central 
States Mill Supply meeting at the 
Hotel Sherman, Chicago. Attendance 
last year hit a high of 574 and this 
year the figure is expected to go 
well over 600. 

F. W. Copeland, H. Channon Co., 
Chicago, is president of the asso- 
ciation, and with the other officers 
f the association is rapidly whipping 
things into shape for the convention. 
This year there will be a morning 
session for distributors only, a joint 


meeting of manufacturers and dis- 


tributors in the afternoon, and the 
affair will close with a banquet that 
evening. 


ARMCO Builds First Blast 
Furnace Since 1928 


The first blast furnace to be built 
in the country since 1928 was placed 
in operation at Hamilton, O., re- 
cently by the Hamilton Coke w Iron 
Co., a subsidiary of the American 
Rolling Mill Co. 

The last new blast furnace in this 


country was built in 1928 in Birming- 


ham, Ala. An old stack at Cleveland 
was reported re-built on the same 
site earlier this year but this did 
not represent new construction. 

At least one other blast furnace 
will be blown within a few months, 


| indicating that steel executives are 
| sufficiently confident that business re- 


covery has reached a foundation firm 
enough to risk heavy investments in 
the most basic branch of the country’s 


| industries. 


New P & H Agents 


The Harnischfeger Corp., of Mil- 
waukee announces the appointment of 
the McCullock Sales Co., South Min- 
neapolis, Minn., as agent for P & H 
motors for the state of Minn., and 
the appointment of the Terre Haute 
Hardware Co., Terre Haute, Ind., as 
agent for “Smoothare” welders and 
welding electrodes. 









A Message That Is Making 


MorReE SALES For You 


Wouldn't it be swell if you could cover all your customers at 
one sweep? You bet your boots it would. But you don’t have 
to—because YALE does it for you. 


This month, leading trade publications throughout the country 
are carrying this eye-stopping “Toll of Tradition” ad. Punchy 
selling copy points out the exorbitant cost of old-fashioned 
methods—suggests modernization with YALE CHAIN HOISTS. 


But after all, the best that this ad can do is to create buyer 


interest. It's up to you to convert that interest into sales. 


Practically every plant you step into is a prospect for Yale STEEL SAFETY HOOK 
Money-saving equipment. Just point out that YALE CHAIN lyn oe re ceboen 


TOTALLY Hoist. Drop-forged from special 


" NCLOSED— steel, it opens slowly, with- 
HOISTS cut costs so radically that they soon pay for themselves anes Sonnets “a phen ao ~ ~~ 


d ’ part of the block is ovorstressed 
and you've got a grand sales argument. = protesting the medheniom, 
the load, and the workman. 


It's human nature to want to save. Show your customers how— 


AND YOU'LL GET THE ORDER. CAPACITIES: 300 LBS. TO 40 TONS 






THE YALE & TOWNE MANUFACTURING COMPANY 


PHILADELPHIA DIVISION, PHILADELPHIA, PA. 
IN CANADA: ST. CATHARINES, ONT. 


This Simple Device 
Saves Many 
Dollars for 


Users— 


Makes Many 
Dollars for 


Distributors 


—its the Brown & 
Sharpe “Cam Lock”— 
the modern end mill 
drive that saves time and 
money-—and sets new 
production standards. 


| WWvreba? 


-“ 
— 


mn NK 


-~- 


— —There’s a steady, growing 
demand for Brown & Sharpe “Cam 
Lock” End Mills. Have you a 
stock to fill customers’ orders 
promptly ? 

Brown & Sharpe Mfg. Co. 


Providence, R. I. 


Brown & SHARPE 
CUTTERS 


Modern - Efficient - Keep Costs Low 
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Down in Houston, Tex., O. F. Thompson 
heads up the Texas Belting Co., which is re- 
spected as one of the most complete and 
up to date transmission and supply houses in 
its territory. Within the last year this firm 
has taken on such lines as Jenkins valves, 
Ovalhole packing, and the pipe of Spang, 
Chalfant & Co., and Stanley G. Flagg & Co. 


. Haynes Stellite Company 
| Plans Plant Addition 


Haynes Stellite Co., Kokomo, Ind., 
has announced plans for the con- 
struction of a new building at its 
plant in Kokomo to provide room for 
the company’s’ growing business. 
Plans call for a new two-story fire- 
proof office building, 132 ft. long and 
44 ft. wide. 

The office building exterior will be 
of brick and stone construction, and 
its entrance and interior are to be 
decorated with stainless steel and 
marble. This new structure is the 
first of several contemplated under 
an expansion program. Plans also 
provide for remodeling the present 
office building into a recreation 
center. 


Charles McNellis Dies, 
31 Years With Imperial Brass 


Charles McNellis, secretary of The 


Imperial Brass Manufacturing Co., 


Chicago, Ill., died in the Garfield 


| Park Community Hospital in Chicago 
| on Aug. 17. His death followed a 
| brief illness. Mr. MecNellis, who was 
| born in Chicago 46 years ago, had 


been connected with the Imperial or- 
ganization for 31 years and headed 
the Builders’ Hardware Division of 
the company. 

Services were held from the home 
in Oak Park, Ill, to St. Catherine 
of Siena Church, and burial was 
at Mount Olivet Cemetery. He is 
survived by his widow, three daugh- 
ters and three sons. 





SELL! 


Tuis Van Dorn advertisement appearing in Octo- 
ber issues of Factory Management and Maintenance 
and Machinery, is helping you sell the Van Dorn Line. 
Why not carry a sample of this unique new tool and cash in on 
its sales possibilities by demonstrating it to your customers 
and prospects? The Van Dorn Electric Tool Co., 717 Joppa 


Road, Towson, Maryland. (Div. of Black & Decker Mfg. Co.) 





TIE UP WITH 


FOR STEADY PROFITS 
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“They almost get up and go by themselves.” 
That's what tke fellows say who have to oper- 
* ch ate these trucks. Scientific balance gives them 
rack? this quicker start . . . this ease in running that 
makes trucking payrolls more productive. 
The cost of a hand truck is 
the smallest item in handling 
expense. A little money saved on the purchase 
price of an inferior truck is soon offset by repair 
bills and quicker replacements. American Pressed 
Steel Hand Trucks eliminate perishable wood by 
using light, strong, tough steel frames that roll 
on accurately turned, true-running wheels. Hun- 
dreds of concerns in every branch of industry 
have ended up ‘way ahead of the game by 
replacing their truck fleets with ‘Americans’ 
as needed. 





American Tested Rubber- 
There’s a profitable volume of sales awaiting Saved taduetetet Trodk Whee! 


you if you will write for your copy of catalog Gustiantiinitiiea 
illustrating standard truck types, and recommend cludes illustrations of every 


type of wheel used on these 
them for every material handling need. ae ead satel 9 


THE AMERICAN PULLEY COMPANY ne 


4200 Wissahickon Ave. — Dept. 2— Phila., Pa. Copy mailed on request. 


MERICAN 


















































PRESSED STEE 


HAND TRUCKS 
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Here's L. J. Robbins, vice-president, Wil- 
liam S. Rowe, Inc., Newark, N. J., in an in- 
formal conference with his wife, president 
and treasurer of the same company. Both 
stepped into the supply business a year ago 
and have been busy applying new ideas to 
operations in the organization ever since. 


Great Activity Reported 
At Boyer-Campbell Co. 


Summer activity at the Boyer- 
Campbell Co., Detroit, Mich., was 
quite intense and they are still “go- 
ing strong” according to a report 
from Sales Manager J. F. Phillips. 

During the summer W. W. Camp- 
bell toured the West Coast, then 
traveled up into Alaska. W. P. 
Goudie, general manager of the 
company, took the Detroit Command- 
ery to Miami, Fla., while J. F. Phil- 
lips sailed off on a West Indies 
cruise. 

At the end of the summer they 
all gathered at a cottage of Sales 
Manager Phillips and spent a week- 
end busily engaged in playing golf 
and some “very intricate poker”. 

Recently the Boyer-Campbell Co. 
won first prize in its showing of 
safety equipment at the Michigan 
State Safety Congress held in Grand 
Rapids, Mich. 


Linde Air Products to 
Exhibit at Metal Show 


The Linde Air Products Company 
in conjunction with Electro Metallur- 
gical Co., and Haynes Stellite Co., 
associated units of Union Carbide 
and Carbon Corp., will participate in 
an exhibit at the 19th National Metal 
Congress and Exposition to be held 
in the Convention Hall at Atlantic 
City from October 18 to 22. 

Recent important developments of 
the oxy-acetylene process will be pre- 
sented at the exhibit. The advances 
of oxy-acetylene machine cutting will 
be particularly featured and several 
of the latest cutting machines will 
be on view to show how the demands 
for various applications of flame cut- 
ting have been answered with spe- 
cially designed equipment. A new 
type shape cutting machine, which 
covers a scope of work hitherto im- 
possible with one machine, will be in 
actual operation. Live demonstra- 
tions will portray some of the recent 
advancements in oxy-acetylene weld- 
ing equipment and procedures. 












sell them 





BETHLEHEM BOLTS AND NUTS 


Wiuatever his tusiness, if ke uses bolts, nuts, 
rivets, or spikes there’s a Bethlehem product that will 
please a customer. Standard bolts and nuts made by 
Bethlehem clinch the good will of customers by the ease 
with which they go together. And Bethlehem makes 
many specialties to handle special tasks. For example, 
the customer may be an oil refiner who is having 
trouble with fittings on his high-pressure stills. Here 
you can confidently recommend Bethlehem bolts of 
Supertemp and nuts of oil-quenched high-carbon steel— 


a perfect combination for temperatures as high as 
1000 deg. F. 


Our Lebanon, Pa., plant makes headed and threaded 
products to meet every condition found in industry. 
Each is accurately made and carefully inspected. Your 
customer will never be bothered by burs or by bolts 
and studs which bind as the nut is spun down. The fit 
of threads on bolts and studs, the points of spikes, the 
quality of rivets all help to make satisfied customers. 

Suggest Bethlehem headed and threaded products to 
your customers and prospects. Point out the A stamped 
plainly on each item—his, and your, guarantee of 


quality. 


BETHLEHEM STEEL COMPANY 
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i New Zone Representative 
BLOW GUNS THAT LAST! 22" 
a Recent appointments of zone rep- 
— — woo , — resentatives have been announced by 
* . e J. B. Trotman, manager turbine pump 
| division of the Roots-Connersville 
| Blower Corp., Connersville, Ind. 

W. E. Burke, 24 Tolman St., Wal- 
| tham, Mass., will cover all of the 
New England states, promoting sales 
to mill supply and plumbing supply 
jobbers. Mr. Burke’s background in- 
cludes several years in the pump 
field as New England manufacturer 
for Goulds Pumps, Inc. 

Warren E. Quillman, 1411 Surrey 
Lane, Overbrook Hills, Philadelphia, 
has been assigned the states of Vir- 
ginia, Delaware, Maryland, the 
southern half of New Jersey and the 
eastern half of Pennsylvania. 






Keeney Named 
General Manager 


The Connecticut Blower Co., Hart- 
ford, Conn., recently announced the 
appointment of Charles H. Keeney as 
general manager and chief engineer. 
Mr. Keeney has just returned to the 
company after a nine-year absence. 
Prior to 1928, Mr. Keeney was asso- 
ciated with the Connecticut Blower 
Co., for 18 years. He has had wide 
experience in the blower field, special- 
izing in design, fabrication, installa- 
tion and sale of high efficiency dust 
collecting and ventilating systems. 


SCHRADER BLOW GUNS FOR USE ON 
AIR LINES IN ALL INDUSTRIAL PLANTS 


Power Transmission Expert 


Paul Bowers, of the Motters Sons 
Supply Co., York, Pa., has completed 
three months of intensive training 
with transmission engineers on spe- 
cial surveys, and in connection with 
this work visited the plants of sev- 
eral companies that are Motter’s 
customers. The company has _ re- 
cently added Lubriplate, a Fiske 
Bros. product, to their line of indus- 
trial supplies. 


BUTTON-TYPE 


LEVER-TYPE 


Made to give the kind of service that makes and holds customers. 
Users are enthusiastic about the way they work. Built to give long, 
trouble-free service. Non-leak—don’t waste air! Parts easy to re- 
place by anyone! 
Sell these blow guns and keep your customers satisfied! 
A. Schrader’s Son Brooklyn, New York 


Division of Scovill Manufacturing Company, In« 


Makers of 





C. O. "Bud" Wood, Jr., is a bit perplexed 
over the flooded driveways around the plant 
just after a cloudburst passed, while W. H. 
Fisher, also of T. B. Woods Sons Co., Cham- 
bersburg, Pa., gives the cameraman his full 
attention. 
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To help you sell SKILSAW to your 
customers, our current advertising is 
featuring various industries that are 
using SKILSAW to save production 
time and reduce labor costs. This is 
part of our consistent program of whole- 
hearted co-operation with our distrib- 
utors ... of our constant efforts to do 
everything that a manufacturer can do 
to help create new business and new 
profits for you! 

Tie-in with our campaign— 
take advantage of the consumer 
acceptance that our advertising is 
creating ... get behind SKILSAW 
... talk it to every customer and 
prospect—and we’ll both profit! 


SKILSAW, INC. 
3310-20 ELSTON AVENUE, CHICAGO 


214 East 40th Street, New York 
52 Brookline Avenue, Boston 
1429 Spring Garden, Philadelphia 

312 Omar Avenue, Los Angeles 

2065 Webster Street, Oakland 


SOLD ONLY THROUGH 
RECOGNIZED 
DISTRIBUTORS 
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LANTERNS 


STREAMLINE QUALITY 


TAKE advantage of the greater 
salability presented in Dietz Stream- 
lined Lanterns! They embody greater 
value in various improvements that 
your contractor customers will applaud 
as useful to them. 


For example —a broader base that 
makes tipping over very unlikely —a 
new pivoted bail, a high efficiency 
burner, improved top, protective coat- 
ing of Grade A Charcoal pure tin in 
new process bright finish—and sightly 
streamlining that spills off wind and 
rain. 


These are plus values added to long 
established features of Dietz Lanterns 
such as remarkable fuel economy, 
proven reliability, long wear and high- 
est lighting power. 


In Dietz Streamline Lanterns you now 
have new opportunities to increase 
your sales volume and income. 


HIGHEST QUALITY TORCHES—TOO 


MAKERS OF LANTERNS FOR THE WORLD 
Founded 1840 


Schleiger Promoted 
By Shadbolt and Boyd 


Shadbolt and Boyd Co., Milwaukee 
distributors, recently announced the 
appointment of A. C. Schleiger as a 
vice-president of the firm. 

According to Price M. Davis, presi- 
dent, this is in line with the com- 
pany’s policy to promote executives 
within the company. Mr. Schleiger 
will continue to be in charge of the 
radio, refrigeration and electrical ap- 
pliance division of Shadbolt, Boyd & 
Co. 

Mr. Schleiger has been associated 
with this firm for two and one-half 
years. 


lowa Partnership 
Becomes Corporation 


The Iowa Machinery & Supply Co., 
Des Moines, recently made a change 
from a partnership to a corporation 
set-up. The new officers include E. 
K. Stoddard, president and treasurer 
and John D. Stoddard, vice-president 
and secretary. The company main- 
tains a job machine shop and have 
now completed plans for a new pipe- 
warehouse in order to double their 
present pipe storage capacity. 


Clow & Cowan Adding 
B & W Tubes 


The Babcock & Wilcox Tube Co., 
Beaver Falls, Pa., announce the ap- 
pointment of Clowe and Cowan, Inc., 
Amarillo and Lubbock, Texas, as dis- 
tributors in the Texas Panhandle, 
South Plains and eastern New Mex- 
ico. 


Briggs-Weaver Machinery Co. 
“Going Places" These Days 


Jack B. Dale, president of the 
Briggs-Weaver Machinery Co., Dal- 
las, Texas, is making a trip with 
eight of his salesmen through the 
North and East, visiting factories in 
St. Louis, Cincinnati, Pittsburgh, 
New York, Niagara Falls, Tona- 
wanda, N. Y., Buffalo, Cleveland, 
Ashland, O., Akron, Chicago, Mil- 
waukee, Maysville, Ky., and Kewa- 
nee and Decatur, Ill. 

In regard to the trip Mr. Dale 
says, “We believe this is going to 
be a very helpful and educational 
trip from the standpoint of our sales- 
men and I believe it will help our 
sources of supplies in visiting the 
various factories.” 

The front cover of the September 
lith issue of The Cotton and Cotton 
Oil Press featured nine photographs 
of some of the departments of Briggs- 
Weaver and also contained a lengthy 
article on the history, organization 
and development of this company. 


Neal Company Increases Staff 

Harry B. Lewis of the R. C. Neal 
Co., Buffalo, N. Y., has been trans- 
ferred to the Syracuse office and will 
be replaced in the Buffalo office by 
E. B. Deegan. Two additional clerks 
have been added to the counter saies 
force. 


New Distributor for Permits 

The Flack-Pennell Co., Saginaw, 
Mich., are now distributors of Per- 
mite aluminum paint, manufactured 
by Aluminum Industries, Ine., Cin- 
cinnati, Ohio. 
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Interior view of the new daylight factory just built at Dayton, O., by Joyce-Cridland 


Co., for the manufacture of Joyce auto lifts and jacks. 
long, and output will be increased by use of most modern and efficient 
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Building is nearly two blocks 
methods 
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ELPING GOOD MECHANICS DO BETTER WORK 


REACHING YOUR CUSTOMERS! 


You R customers will read this and other Black and 
Decker advertisements appearing in the October 
issues of Factory Management and Maintenance, 
Mill and Factory, American Machinist, Modern 
Machine Shop, Sheet Metal Worker, Iron Age, 
Railway Mechanical Engineer, and Aero Digest. 
Feature the Black & Decker line in your selling 
in October! The Black & Decker Mfg. Co., 717 
Pennsylvania Ave., Towson, Maryland. 


Black Decker. 


rw 5 
World's Largest Many acturer of “alan eet eae : 
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PORTABLE ELECTRIC TOOLS 








































HOLO-KROME 
FIBRO FORGED 


TRADE MARK 


Socket Screws 


Holo-Krome was founded on one well de- 
fined Sales Policy—‘to work with and sell 
through the Industrial Distributor.” This 


means only one thing— 


a 100% Distributor Policy 


This is the Holo-Krome Sales Policy today, 





and, from the “swing to Holo-Krome,” 
this is the policy that is building profit 
for progressive Distributors—Holo-Krome 
Distributors. 


Are you in the 


‘Sning to Holo-K rome”? 


THE HOLO-KROME SCREW CORP. 
HARTFORD - - - -  CONN., U.S.A. 
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Vulcanizer Booms Belt 
Sales for Hope Rubber Co. 
The Hope Rubber Company, Provi- 
dence, are now featuring a portable 
vulcanizing unit produced with the 
cooperation of the B. F. Goodrich and 
the James C. Heintz companies, 





A. P. Wyman demonstrates the device. 


Either a.c. or d.c. 110-volt, or 220- 
volt current may be used in this 
18-9 ampere model that vulcanizes 
belts up to 14-in. wide. 

A. P. Wyman, seen demonstrating 
the unit reports that it is particu- 
larly welcomed by the textile indus- 
try because of the more uniform 
twist made possible by the endless 
belt which is uniform in thickness 


Hazeltine & Co. 
Change Sales Set-Up 


J. E. Haseltine & Co., Portland, 
Ore., recently has made some shifts 
in its sales force. Rodney Bannister, 
who has been with the company for 
the past nine years, has been located 
in Tacoma, Wash., where he will 
make his home and cover the terri- 
tory of Northwest Washington. 

John Watson, also an old em- 
ployee, is now in eastern Oregon, 
with headquarters at LaGrande. He 
replaces Bud Hazer who formerly 
worked the eastern Oregon territory. 
Bud has been brought in to Portland 
to become Ralph Beeler’s assistant 
in the welding department. A ware- 
house stock of welding rods has also 
been put in at Spokane, Wash., im- 
proving the welding material service 
in that district. 

Extensive improvements have been 
made in the Portland steel warehouse 
where a new Chisholm-Moore electric 
crane of three tons capacity has been 
installed, together with other facil- 
ities for handling steel and heavy 
items. 


New Line Added 


Kaspar & Koetzle Inc., Brooklyn, 
N. Y., have taken on the products 
of the Wailes Dove-Hermiston Corp., 
New York. 




















@ Any plant in which the ‘setting’ 
or moving of heavy units is a produc- 
tion operation, is a prospect for one or 
more Ford Triblocs. Powerful, fast in 
operation, and requiring a minimum 
of effort, the Ford Tribloc has been 
long accepted as a real production 
tool. 

The Tribloc has the plus quality to 
stand up under hard service—certi- 
fied malleable castings; drop forgings 
of the highest grade; ACCO high 
carbon, heat treated steel chain with 
extremely high elastic limits and ten- 
sile strength. All this for an excep- 
tionally low price gives the Ford Tri- 
bloc salability that mill supply sales- 
men will find to their liking. 

We will be glad to send you the in- 
formation necessary to enable you to 
talk these hoists to your prospects. 


FORD CHAIN BLOCK DIVISION 








A FEW OF THE 137 
AMERICAN CHAIN & CABLE 
INDUSTRIAL PRODUCTS 


AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada ) 
Weed Tire Chains ¢ Welded and Weldiess 
Chain ¢ Malleable Castings * Railroad 

Specialties 

AMERICAN CABLE DIVISION 
Tru-Lay Preformed Wire Rope ® Tru-Loc Proc- 
essed Fittings © Crescent Brand Wire Rope 

Tru-Stop Brakes 
ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines ¢ Floformers 
Special Machinery ¢ Nibbling Machines 
FORD CHAIN BLOCK DIVISION 
Chain Hoists ¢ Trolleys 
HAZARD WIRE ROPE DIVISION 
Green Strand Wire Rope °® ‘“Korodless”’ 
Wire Rope © Preformed Spring-Lay Wire 
Rope © Guard Rail Cable 
HIGHLAND IRON & STEEL DIVISION 
Wrought Iron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, Inc. 
Owen Cushion and Mattress Spring Centers 
PAGE STEEL AND WIRE DIVISION 
Page Fence © Wire and Rod Products 
Traffic Tape © Welding Wire 
READING-PRATT & CADY DIVISION 
Valves ¢ Electric Steel Fittings 
READING STEEL CASTING DIVISION 


AMERICAN CHAIN & CABLE COMPANY, late “a Ph. Electric Steel Castings, Rough or Machined 


WRIGHT MANUFACTURING DIVISION 


PHILADELPHIA, PENNSYLVANIA Chain Hoists ® Electric Hoists and Cranes 


Ss 


Hs 
“A 


FORD (Ac BLOCKS 
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of ROPER ROTARY PUMPS 


Mill supply men everywhere 
have sold thousands for a wide 
variety of uses. 


These men are “sold” on the 


Rope~ simple design, rugged 
construction and dependable 
long life. These features are 
constant reminders that it pays 
good profits to keep after Roper 


rotary pump business. 


Cash-in on the tremendous 
rotary pumps — 
they're used in every branch of 


market for 
industry. You are contacting 
firms every day that must have 
Are YOU selling them? 
If not you're losing some darn 


pumps. 


profitable business. 


The Roper line, as the partial 
group shown at right proves, 
contains rotary pumps for all 
purposes. Capacities up to 700 
gallons per minute against 750 
lbs. pressure, operated by hand 
or power for pumping any clean 
liquid from naphtha to tar. 


A good business move on 
your part right now would be 
to investigate — we'll send full 
particulars as soon as you write. 


GEO. D. ROPER CORP. 


Rockford, Illinois 


GENERAL USE 


for handling any 
clean liquid in fac- 
tories, cold storage 
plants, chemical 
plants, dyers and 
cleaners, ete. 
(Write for Bulletin 
MSR-3). 


MACHINE TOOLS 


for handling cut- 
ting compounds and 
lubricating liquids 
on metal working 
machines. (Write for 
Bulletin MSR-4). 


HAND TRANSFER 


rotary gear or vane 
type, for handling thin 
or thick liquids. Attach 
to any type container. 
(Write for Bulletin 


POWER 
TRANSMISSION 


for hydraulic 
automobile lifts, 
elevators, presses, 
stokers, snow 
plows, etc. 
(Write for Bulle- 
tin MSR-5). 


GASOLINE 
AND OILS 


especially suited 
os for transferring 
fA petroleum prod- 
ucts in bulk sta- 
tions, refineries, 
etc. (Write for 
Bulletin MSR-7) 


HEAVY LIQUIDS 


steam jacketed for 
handling asphal- 
tum, creosote, glu- 
cose, molasses, tar 
and other viscous 
liquids. (Write for 
Bulletin MSR-9). 


ROPER Kota. PUMPS 
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| R. R. Andrews, president of Factory Tool 


| & Supply, Akron, O., 
| Wright (Reed Vise). 





confers with Campbell 
This Akron supply 


house, little more than a year old, has 


| already established itself well with indus- 
| trials in that territory. The first year closed 


with a profit, and, "All our customers are 
discounting their bills and we are discount- 
ing ours," says Mr. Andrews 





Ideal Enlarges Production, 
Office and Engineering Depts. 


Ideal Commutator Dresser Co., 
Sycamore, Ill., have enlarged their 


| plant, offices and engineering depart- 


| ment as a result of a general expan- 


sion program now in progress. 
The new addition completes an 


| 8,000 sq. ft. factory expansion pro- 
gram and will enable the engineering 
department to expand its services in 
| the development of new products and 


| 


| improvement of old products for use 
in the electrical industry. 


Baldt Returns to Shingle-Gibb 
Frederick W. Baldt, who for the 


| past few years has been manager of 
| the Knoxville Belting & Supply Co., 


| Knoxville, 


Tenn., has rejoined the 
Shingle-Gibb Leather Co., Philadel- 


| phia, and will be in charge of leather 


sales in the East. Mr. Baldt retains 


| his interest in the Knoxville Belting 





and Supply Co., but will make his 
headquarters in Philadelphia. 


New Murex Distributor 


J. E. Dilworth Co. has been ap- 
pointed exclusive distributor for 
Murex heavy coated electrodes in the 
south-central territory. With head- 
quarters in Memphis, this company 
covers western Tennessee, eastern 
Arkansas and northern Mississippi, 
as well as adjoining portions of the 
states of Alabama, Louisiana and 


Missouri. 





Barrett Introduces Rock Wool 


The Barrett Co., 40 Rector St., 
N. Y., are now manufacturing rock 
wool insulation. This is a new prod- 
uct in the building material field and 
is offered in conveniently sized batts, 
loose and granulated forms and said 
to be adaptable to every insulating 
requirement. With the introduction 
of this new product by the Barrett 


| Co., two sales bulletins have been 
’ published. 
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ACH one of the five LAMSON plants is a complete 

manufacturing unit in itself—each has large 
production capacity—each maintains huge ware- 
house stocks, similar to that shown. Only the demand 
for a product of definite superiority, and the utmost 
confidence of our customers in our ability to produce 
it, could justify such completely decentralized oper- 
ations and impressive investments in the most 
modern plants for bolt manufacture. 


Not long ago LAMSON & SESSIONS was awarded the 
Silver Trophy in the All-America Package Competi- 
tion. This award recognizes the merchandising value 





of the new LAMSON prize-winning carton, now so 
familiar to thousands of dealers who appreciate the 
trade-mark value of this famous package for bolts 
and nuts. Not only is this the first improvement in 
appearance of bolt and nut packages in 75 years, 
the new LAMSON package is also the strongest carton 
ever offered to the trade. Three times stronger than 
any carton used before! On your next order through 
your Jobber—specify all of your fastenings from 
this one dependable source. THE LAMSON & SESSIONS 
COMPANY, General Offices, Cleveland, O. Plants at 
Cleveland and Kent, O.; Chicago and Birmingham. 





LAMSON & SESSIONS 






JONES TRANSMISSION 


OU might be surprised to know how 
many industrial distributors and their 
salesmen are cashing in on various items 
in the Jones line. From Manhattan to 
Malibu Beach they are asking “How about 
some good old Jones cast iron pulleys 
today?” or “How about one of those 
clutches with the ‘movie thriller’ grip?” 
Why not add some information about 
one or more of these Jones items? If your 
experience is like that of a lot of others 
you will find that it will pay you to expose 
yourself to some of these orders. 
The Jones organization will be glad to 
send you complete information about any 
one or all of these transmission products. 


W. A. JONES FOUNDRY & MACHINE CoO. 
4411 Roosevelt Road Chicago, Illinois 





HANGERS AND BEARINGS 
Duplex ring oiling Universal drop hangers. pillow blocks 
and bracket hangers. Babbitted journal boxes, common 
flat boxes, step boxes, and takeups. 


a= 
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COUPLINGS—High and low speed flexible couplings, 
flange, keyless compression, ribbed and jaw clutch 





INDUSTRIAL 


SALESMEN 
are cashing in on these 
































PRODUCTS 






Jones V-Belt 
Sheaves are 
made to order 
from high = 
cast iron. Fur- 
nished in all V-BELT 
styles for all SHEAVES 
sizes of belts. 





FRICTION OLUTCHES 
Complete range of sizes 
of either the open or en- 

josed types. 





JONES TIMKEN PILLOW BLOCKS 
Roller bearing pillow 
blocks and bearing units 
in spherical, cylindrical 
and hanger types. 


CAST IRON 
PULLEYS 


Available in a wide va- 
tiety of types including 
multiple piece pulleys. 
rubber covered pulleys, 
and flywheels. 


Since 1890 
e@) gba 


HERRINGBONE — WORM — SPUR—GEAR SPEED REDUCERS 
CUT AND MOLDED TOOTH GEARS e« V-BELT SHEAVES 


ANTI-FRICTION PILLOW BLOCKSe+ PULLEYS 
FRICTION CLUTCHES AND TRANSMISSION APPLIANCES 
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That Black & Decker sales meeting in Tow- 

son, Md., brought back memories of school 

days as the crew huddled over examination 
papers 


Riechman-Crosby Co. 
Add New Lines 


The Riechman-Crosby Company, 
Memphis, Tenn., have added two new 
lines to serve the industrial plants 
in the Memphis trade area. They 
are now exclusive representatives on 
the Lincoln Engineering Co.’s line 
of grease guns and fittings, and the 
Birdseye Electric Co.’s complete line 
of reflector lamps. 

A complete stock of both items 
will be carried in their Memphis 
warehouse, according to Richard 
Alcott, executive vice-president of 
Riechman-Crosby Co. 


Frentz Off on Tour 


John C. Frentz, assistant secretary 
of the F. E. Myers & Bros. Co., Ash- 
land, Ohio, was recently given at his 
request three months leave of absence 
from his duties. He plans to give 
free rein to his life long desire to 
travel about the world a bit. “When 
a man serves one firm faithfully for 
a long period of time, it is a record 
worthy of mention,” said H. A. 
Reaser in making the presentation of 
a handsome traveling bag at a fare- 
well dinner given in Frentz’s honor 
at the Ashland Country club on the 
eve of his departure. 





Head man at the Mechanical Supplies Co.., 
Cincinnati, is J. B. Miller, seen here in 
pleasant retrospection of some new orders. 














Di-Mol Withstands Most 
Trying Feeds and Speeds 
in Modern Machine Sawing 
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Disston Di-Mol Blades 


Need no Coddling in 


wa STAMINA SPEED 


New and sensational value, in a general purpose blade! Spectacular 
in results! Disston Di-Mol gives amazing economy in blades and in 
production per blade,— especially when compared with carbon 
blades or ordinary molybdenum. 


Disston Di-Mol Blades cut longer, cut faster, cost less to use. They 
are Disston workmanship—with quality and uniformity assured 
by the Disston name— Disston Di-Mol—on orange band on blade. 
Standard teeth, lengths, widths, thicknesses. Hand blades, % gross 
in box. Machine blades, 1 dozen. 


Order from your Distributor of Disston Di-Mol Blades. Demon- 
stration in your own work—on special steels, modern alloys, high- 
test iron castings or the like, will show that Disston Di-Mol is the 
hack-saw blade with the stamina and speed you need to meet mod- 
ern conditions. Henry Disston & Sons, Inc., Philadelphia, U.S. A. 

* - Also Detroit, Chicago, Seattle, Portland, Ore. and San Francisco. 


FOR DEMONSTRATION, Write your Distributor of Disston DI-MOL Hack-Saw Blades 


SSTon DI - MOL 


HACK SAW BLADES 
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THE BILLINGS & SPENCER CO. HARTFORD, CONNECTICUT, U.S. A. 


VITALLOY 


TRADE MARK 









New Sales 


Impetus — 


Billings Distributors have New Sales 
Impetus to the consumer accept- 
ance already established on Billings 
| Duo-Forged Tools — it's Vitalloy! 


Add Vitalloy Wrenches to the 
Billings Policy of selective distribu- 
tion— intelligently directed mission- 
ary assistance by factory trained 
MACHINE TOOL ASSEMBLY men — modern Distributor Sales 


5) Plans—and to a Name acknowl- 






BILLINGS 
a 


edged for three-quarters of a cen- 
MARINE tury as the standard by which 
Forged Tools are judged—some of 
the reason Billings Distributors are 
progressive Distributors. 


STRUCTURAL 





Interested Distributors may se- 
cure complete information as to the 
Billings’ Policy and the new Billings’ 
Vitalloy Wrenches. 


Whip net welts toden? 
FORGED TOOLS 


COMMERCIAL DROP FORGINGS - BOARD DROP HAMMERS and DIE MAKING MACHINERY 


CONSTRUCTION 












OIL REFINERY 
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For making rubber belts endless” the Colo- 
rado Industrial Supply Co., Denver, equipped 
this truck with an electric vulcanizing outfit 


Detroit Brass Opens 
Chicago Warehouse 


Detroit Brass & Malleable Works, 
Detroit, Mich., recently opened a 
warehouse at 3407 Archer Ave., Chi- 
cago. A complete line of products 
manufactured as well as products of 
the Detroit Sanitary Manufacturing 
Co., will be carried. 

Stocks in the warehouse will in- 
clude malleable iron fittings, cast iron 
fittings, plugs, bushings, flange 
unions, brass valves, brass cocks, 
water gauges and sanitary plumbers’ 
brass goods. 


Scherer Goes To 
Worthington Pump 


The appointment of Mr. W. H. 
Scherer as manager of Worthington 
Pump and Machinery Corporation’s 
plant at Holyoke, Mass., was recently 
announced. Mr. Scherer goes to 
Worthington after thirty years of 
service with Westinghouse Electric 
& Manufacturing Co., having been 
general superintendent of the West- 
inghouse East Springfield works for 
the past eighteen years. 

At Holyoke, Mr. Scherer will be in 
charge of the manufacture of equip- 
ment recently transferred from the 
Corporation’s plants at Harrison, 
N. J., and Buffalo, N. Y. 


Allen Now with Astell Co. 


H. B. Allen, who for fourteen 
years was N. Y. district sales man- 
ager of The Babcock & Wilcox Tube 
Co., has resigned from that com- 
pany to become vice-president of 
John B. Astell & Co., Inc., 90 West 
Broadway, New York, distributor in 
the New York metropolitan district 
of B & W seamless carbon steel 
boiler tubes and alloy tubes, and a 
wide variety of other tubular prod- 
ucts including all kinds of welding 
fittings. 

















1. SALES 

—thru Exclusive Franchise. 

2. RESALES 
—thru strictly maintained resale 
schedules. 
3. FACTORY COOPERATION 
—thru definite systematic fac- 
tory helps. 
4. CONSUMER ADVERTISING 
—Concentrated in distributors 
market. 

5. QUALITY PRODUCTS 


—Highest standards constantly 
maintained. 














“Files are just files? That’s what you think. We thought so too, but 
changed our minds when we got interested in the Cleveland line and really 
got going under a Super-Duty Franchise.” 


With a Super-Duty Exclusive Franchise, with planned advertising that puts 
the Super-Duty idea in your customer’s minds, with direct factory coopera- 
tion, it’s only natural that distributors get enthusiastic about it. For the 
Super-Duty Plan really puts files in the profit picture. But you don’t have 
to take our word. Ask one of the Cleveland line distributors. Then have a 
representative give you the facts. Maybe your territory is open. Write. 


THE CLEVELAND FILE CO. 


3400 Hamilton Ave. + Cleveland, Ohio 
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He’s as game as they make ‘em. Like 
Barnes Hack Saw Blades, he has the strength 
and stamina to stand up under hard punish- 
ment. On every metal cutting job, there’s a 
good Barnes Blade especially fitted to do the 
trick neatly, speedily, economically. 

Made of the best steel obtainable for the 
purpose, accurately set, carefully tested, 
Barnes Blades always give the buyer his 
money's worth in performance. 

When you offer your trade Barnes Blades, 
you offer an item that makes the customer 
your friend. And the country is covered by 
Barnes Service Men whose job it is to help 
the dealer and the dealer’s customers in 
reducing the cost of cutting metals. If you 
need that kind of practical assistance, 
write us. 


W. 0. BARNES CO., INC., Detroit, Michigan 
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Harry Dallinger, counter salesman for The 
Charles Zies & Sons Co., Baltimore, likes 
this handy packaged display rack of shim 
stock. He says it's a good reminder to 
customers who come in to pick up some 
shim stock. 


Hardware Convention to Open 
in Chicago October 18 


Registration at the 75th semi-an- 
nual convention of the American 
Hardware Manufacturers Association 
and the 43rd annual convention of 
the National Wholesale Hardware 
Association will begin at the Palmer 
House, Chicago, on October 18, clos- 
ing October 21. Dr. Harold G. Moul- 
ton, president of the Brookings In- 
stitute, will address an open meeting 
on “The Wage, Hour and Price Prob- 
lem”. Later, manufacturers and 
wholesalers will meet in joint session 
to consider “Price Distortion and 
Price Maintenance”. 


Manages Knoxville House 


A. W. Graning has become man- 
ager for the Knoxville Belting & Sup- 
ply Co., 408 W. Jackson Ave., Knox- 
ville, Tenn. He was formerly con- 
nected with Johns-Manville Corp., for 
a period of ten years. The company 
has added Link Belt Co.’s line of 
materials handling and power trans- 
mission equipment. 


Fortson Co. Expands 


S. Donald Fortson Co., Augusta, 
Ga., have moved into larger quarters 
at 1553 Broad St. This firm holds 
regular weekly sales meetings and 
finds them very effective. They have 
just taken on equipment of the Linde 
Air Products Co. 


Walter G. Miller Marries 


Walter G. Miller, electrical sales- 
man for Motters Sons Supply Co., 
York, Pa., has returned from a 
honeymoon trip through Canada and 
New England. Mr. Miller was mar- 
ried August 28 and is now back on 
the job looking for plenty of busi- 


ness. 
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« MORE POWER 

Get Gilmer KABLE KORD pone prorit 
ABLE KORD licks the trouble out of Ask Gilmer for de- 
tough belt drives. Kable Kord stands up tails about the prof- 

and takes it. Kable Kord’s tough. Belt engi- it-pulling Kable 
neers build this two-in-one belt... there’s no nauk euneey weg 
other flat belt like it. Pulling cords plus con- SS 
tactor cords make Kable Kord deliver maxi- 
mum power per square inch. It hugs flat pulleys 
—its snugger grip can’t slip. Kable Kord stops 


power waste. Lowers operating costs. Saves money. 


Lasts longer. Pays you premiums in POWER. 


Kord. Information 


without obligation. 


Fi L. H. GILMER COMPANY, Tacony, Philadelphia 
af THE OLDEST FIRM OF RUBBER FABRIC BELT SPECIALISTS 
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tunning away? 


Above is just one of the catchy captions and stoppin 
illustrations that is driving home—via leading trade 
publications—the Belmont story to 100,000 packing 





buyers every month. 
packings stop costly power leaks 
on the advantages of using BELMONT! 









High-Pressure Asbestos 
Packing—Belmont 30 


Made from closely 
woven asbestos 
cloth trictioned 
with a heat-resist- 
ing rubber com- 
pound. The center 
», asbestos block is 
made by folding 
the cloth upon it- 
self. The rubber cushion is com- 
pounded to remain resilient when 
subjected to extreme tempera- 
tures. Always furnished lubri- 
cated and graphited unless other- 
wise specified. Rubber cushion 
supplied on all packing space sizes 
from \%” upward; smaller sizes 


without rubber cushion. 





Square Braided Asbestos 
Packing—Belmont 754 


Made of Long Fibre Asbestos 
Yarn, with a fine copper wire 
twisted with each strand. 
Braided square in the same 
manner asin 
braided flax pack- 
ings, Each strand 
of metallic yarn 
is lubricated and 
graphited, result- 
ing ina thoroughly 
lubricated finfshed 
packing. which 
avoids possibility 
of hardening in 
service. 
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Terse copy tells how Belmont 


. . . SELLS buyers 
But that isn’t all! BELMONT coopera- 


tion includes many other features, such 
as the new catalog, picturing the entire 
BELMONT line and _ recommending 
packings for every type of service... 
The BELMONT sample kit—that every 
salesman should always carry with him— 
puts BELMONT quality right before the 
buyer's eyes . . . The BELMONT 
folders, each relating to a specific serv- 
ice, that cut valuable hours from both 
yours and the buyer’s time... The 
BELMONT name, backed by almost 50 
years of meritorious service in the field. 


When you sell BELMONT packings, 
you're selling the finest raw materials 
. . « the efforts of skilled craftsmen .. . 
the most modern manufacturing methods 


... in short—QUALITY! ! 


A few choice territories are still open. 
Write today. 


There’s a Belmont Packing for Every Service 


BELMONT 


Packings 


The Belmont Packing & Rubber Co. 
3utler and Sepviva Sts., Philadelphia, Pa. 
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Boenig Sales Engineer 
For Harnischfeger Corp. 


The Harnischfeger Corp., of Mil- 
waukee announces the appointment of 
C. H. Boenig of Youngstown, N. Y., 
as P & H sales engineer, who will 
handle the entire line of Harnisch- 
feger products. Mr. Boenig will 
cover the western section of New 
York, including the cities of Buffalo 
and Rochester. 

With a technical education and 
past business connections that make 
him a recognized authority in the 





Cc. H. 


BOENIG 


industrial field, Mr. Boenig holds an 


| M. E. degree from Columbia Univer- 


sity, a C.E. degree and Ph.D. de- 
gree from the University of Ant- 
werp, Belgium, and also an LL.B. 
degree from St. Lawrence University. 

Supplementing this extensive edu- 
cation, Mr. Boenig has had wide ex- 
perience in work closely associated 
with that of his new employers. His 
past connections include the vice- 
presidency of the Ball Gear & Ma- 
chine Co., general manager of the 
Malkin Water Co., and industrial en- 


| gineer in charge of the Philadelphia 


| antee Co. 


office of the U. S. Fidelity and Guar- 
Augmenting this he was 


| connected with the U. S. Government 


in the Department of Interior for 


| five years, as supervisory engineer. 


New Linde Sales Office 


The Linde Air Products Co., unit 
of Union Carbide and Carbon Corp., 
has opened a new sales office in Oak- 
land, Calif., at 3710 San Pablo Ave. 
The opening of this new office brought 
the number of Linde offices through- 
out the country to a total of thirty- 
three. This office will serve the 
Oakland area, supplementing the 


| San Francisco office. 





SELL GOULDS PUMPS 
....with ASSURANCE 


ce) FACTORIES PUBLIC BUILDINGS 
CHEMICAL PLANTS SUGAR REFINERIES 
FOOD PRODUCT PLANTS CLEANING PLANTS 
PACKING PLANTS ICE AND ICE CREAM 
LAUNDRIES FACTORIES 
GAS PLANTS PAINT WORKS 
MUNICIPALS TANNERIES 


fele)] hs, mice} ale). 5 OIL REFINERIES 
SILK MILLS BOTTLING WORKS 


PAPER MILLS DRUG COMPANIES 




































For Pumping— 
ACIDS BENZINE 


AMMONIA GLYCERINE 


umps. 
ASPHALT e788) P The S ld | li ° d + + 
iNtae)*Telt HOT GREASE AND e ouias sales po icy recognizes ana protec $s 


ROILER COMPOUND TALLOW the established distributor, extending full coopera- 
BLEACHES OILS—ALL KINDS AND tion at all times. It is a practice with Goulds to 


Goulds makes it easy for distributors to sell 























BRINE pests: sagt emphasize the advantages of buying from Goulds 

CONDIMENTS —— Distributors—to promote the largest use of their 

= PAPER STOCK services. 

ya PRINTERS’ INK Goulds seeks new outlets on the basis of a long 

sieanmeadl SOAP record of trade cooperation and a complete line 
COMPOUNDS sOuP of quality pumps to meet liquid pumping require- 

CHOCOLATE SPRAY MIXTURE ments of every customer. 

DAIRY PRODUCTS STARCH Since 1848 Goulds Pumps have been noted for 

DRUGS AND a eS eee their outstanding quality—never lowered just to 
PATENT MEDICINES SILICATE one ; ar 

<p SOFT DRINKS meet competition. High efficiencies keep operat- 
HAZARDOUS SYRUPS ing costs at a minimum. Heavy duty parts—care- 

LIQUIDS TAR fully manufactured from the finest materials—assure 
DYES TURPENTINE dependable performance—eliminate profit-eating 


EXTRACTS VASELINE 
FOOD PRODUCTS WATER SERVICE 
} FRUIT JULCES YEAST 
GASOLINE, KEROSENE, 


GOULDS PUMPS Inc. 


ATLANIA, BOSTON, CHICAGO, HOUSTON, NEW YORK, PHILADELPHIA, PITTSBURGH, TULSA, Representatives in all Principal Cities 


service calls. 
Stock Goulds Pumps and get your share of 
profitable pump business. 
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| Samuel Harris Co. 
Publishes 725-Page Book 


Catalog number 63—so numbered 
to coincide with the company’s 63 


‘ years in  business—has just been 
Ms lwau hee D | S I R | 5s U I O RS brought out by Samuel Harris and 
Company, Chicago distributors of 


tools, machinery, hardware and _in- 
ARE dustrial supplies. 


This new book, which contains 725 
Milnauke PARTNERS! 


MILWAUKEE INDUSTRIAL BRUSHES 





Set ET een 


pages, including index, is said to be 
unique among large catalogs in that p 
products are shown in alphabetical 
order—all the way from “alcohol” to 
“wringers.” Page numbering begins 
anew with each letter classification. 
In other words, it is not necessary to 
refer to the index in order to locate 
an item. Files will be found in the 
“F” section and hoists in the “H” 
section and so on through the list of 
products handled — alphabetically 
from the beginning to the end of the 
catalog. There is, of course, an index, 
but this will be found on differently 
colored stock in the exact center of 
the book instead of at either end. 

The index, incidentally, is the only 
part of the catalog which is printed, 
the remainder of the book being a 
planograph job. The catalog is loose- 
leaf and has an attractive flexible 
cover. Compiling and planographing 
were done by John S. Swift Co., Inc., 
Chicago. With each catalog went a 
sheet containing a verse on the cat- 
alog, which was the result of a 
poetical collaboration between Wen- 
dall H. and Sam H. Clark, Harris Co. 
executives. 

Wherever possible, the catalog was 
distributed by Harris salesmen and 
actually placed in the hands of the 
men for which intended. In each case, 
too, the salesman went through the 
catalog with the recipient, calling 
attention to its various features. Prior 
to actual distribution, a striking four- 
page mailing piece in color was sent 
to all those to whom catalogs would 

' be delivered. 











REMEMBER 


MILWAUKEE 


MEANS 
BRUSH EXCELLENCE 




















“MONO-BILT” 
WIRE WHEEL BRUSH WIRE PUSH BROOM 


THE MILWAUKEE BRUSH MANUFACTURING CO. | 


2212-2236 North 30th Street MILWAUKEE, WISCONSIN Fred Goetze, president Goetze Gasket & 
INDUSTRIAL BRUSHES AND BROOMS OF QUALITY Packing Co., New Brunswick, N. J., of 

—FOR PRODUCTION AND MAINTENANCE REQUIREMENTS _ whom it can be said that no matter what 
a metallic gasket requirement may be, he 
can figure out a way of making one. 
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@ The advertisement 


you see above 
will make about 118,000 calls during 
October. This does not mean that it 


will secure 118,000 interviews—not by 


a long shot! But, just as you daily 


expose yourself to prospective buyers 
and customers, and invite them to 
sample your wares, so this advertise- 
ment will be printed in 118,000 copies 
of eight different papers, (which, proba- 
bly, will be read by between 300,000 


and 400,000 men — most of whom 


5 PAT 


30 READE ST. NEW YORK 
6515 SECOND BLVD. DETROIT 





MILL SUPPLIES 











































DRILL 
Twi NY 


$242 EAST or ernass 
-LEVE Nn 


oy ro stave you 


9 NORTH JEFFERSON ST. CHICAGO 


® OCTOBER 1937 





The advertisement at 
the left is scheduled 
for the following pub- 








lications: American 
Machinist, Oct. 6; The 
Iron Age, Oct. 14; 
October; 
Mill & Factory, Oc- 
Modern Ma- 
chine Shop, October; 
Railway 


Machinery, 


tober; 


Mechanical 


October; 
Steel, Oct. 11; West- 






Engineer, 









ern Machinery & Steel 
| World, October. 


either directly, or indirectly influence 
purchases). And, speaking in photo- 


graphic terms, this is no under-exposure! 


Salesmen for Distributors of ‘“Cleve- 
land” Twist Drills, Reamers and other 
cutting tools, should remember that 
this advertising, this “assistant Sales- 
man”, is keeping step with them month 
after month, year after year, working 


on customers and prospects when they 
are not there. 


TWIST DRILL 
On OR B= -an im 4 


1242 EAST 49" STREET 
CLEVELAND 


NTRIES 


654 HOWARD ST. SAN FRANCISCO 


LONDON - ft 35°36 $7 UPPER THAMES STUE.C.4 


P BARRUS, LTD.- 





























ives your customers 


this Phfermance? 


The BLU-MOL Molybdenum Hack Saw Blade is the blade to 
recommend to your customers, for power or hand cutting. It gives 
them what they want—the lowest cost per cut of any on the market. 


Reproduced here is an action photograph of BLU-MOL, busily 
saving money; and here is the actual performance record: 


MATERIAL —3%, inch bar of Crescent Tool 
Steel, analyzing 100-110 carbon 

SPEED —75 strokes a minute 

PRESSURE —125 pounds 


PERFORMANCE —152 cuts—1678 square inches 


The teeth were still keen, the set in excellent condition, and the 
blade was still cutting true and fast. The operator estimated it was 
good for at least 70 more cuts, or a total of 2448 square inches— 
a blade cost of only 1/3 mill per square inch. 


Your customers want results, at a saving. Recommend BLU-MOL, 
and they'll be back to thank you—and to give you repeat sales! 


including the amazing new TUF-FLEX blade. 


MILLERS FALLS COMPANY 


Greenfield, Massachusetts 


MILLERS FALLS 
TOOLS 
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Write for details on the very complete Millers Falls Hack Saw lines 





cher & Loomis Hardware Co., Provi- i 


Industrial Show Promotes 
Better Business, says Polke 


Paul Polke, vice-president of Bel- 


dence, R. I., reports his 1937 indus- 


| trial show as being just the thing 





| and mill supply company in Iowa. 





| agree Fred H. Page and George E. Steele, 


to stimulate business and better 
acquaintanceship among customers. 
Over 3,000 people came to inspect the 
industrial exhibits of 125 manufac- 
turers in the three days the show 
was held. 

All during the show, the entire fleet 
of Belcher & Loomis delivery trucks 
was lined up in front of the building 
to impress upon the visitors the effi- 
cient service the firm gives. Mr. 
Polke says the show revealed a great 
many things. It improved the friend- 
ships between manufacturer’s men 
and distributor’s salesmen, and gave 
both a better understanding of their 
mutual sales problems. 

To sound out the customers’ reac- 
tions to the affair, Mr. Polke ques- 
tionnaired the whole group that at- 
tended. Over 90% responded, say- 
ing they’d like another in 1938. 





Hanssen Organization 
| Commmeates 85th Anniversary 


Louis Hanssen’s Sons, 213 W. Sec- 
ond St., Davenport, Iowa, recently 
celebrated 85 years in the hardware 
| and mill supply business. Today the 
| firm occupies two large warehouses 
on Front St. and also has a five- 
| story store building at the original 
| address. 

The 50th Anniversary edition of 
the Davenport Daily Times featured 
several stories of the Hanssen firm’s 
progress. It is the oldest hardware 





Harvey to Represent Westcott 


J. C. Harvey has joined the West- 
cott Chuck Co., Oneida, N. Y., as a 


special representative to visit West- 
cott distributors in the various ter- 
ritories to assist them and demon- 
strate chuck equipment. 












"It's mighty nice to get settled again," 


president and treasurer, respectively, of 
Page, Steele & Flagg Co., New Haven dis- 
tributors who have just moved into a new 
building 




















Efficient, 


economical 
insulations 


K: 


AIR CELL 








and DUPLEX WOOL FELT 


K&M Air Cell Pipe Insulation is made 
of corrugated asbestos felt alternated with 
a layer of plain asbestos felt, and firmly 
bonded together. Recommended for 
medium and low pressure steam lines as 
well as hot water. A special wrapper strip 
acting as a hinge permits the sections to 
be snapped rapidly in place on the pipes. 

K&M Duplex Wool Felt Insulation 
gives efficient service on either hot or cold 
water lines because of its universal liner. 
It withstands heat up to five pounds of 
steam—above the temperature carried in 





any hot water system. Made of a continu- 
ous wrapping of specially creped wool felt, 
countless dead-air pockets are formed, 
reducing conductivity by fully 25%. It is 
far lighter in weight than other types of 
wool felt, as well as easier to cut and fit. 


These superior insulations, like all 
K &M products, are backed by more 
than 60 years’ experience with asbestos 
and magnesia products. The K & M line 
is complete, priced right, and sold by 
the right people ...sold only through 
established channels of distribution. 


Send for information 


Asbestos Air Cell Insulation in sections and blocks © Wool Felt Pipe Insulations © Asbestos 
Packings and Gaskets ® Asbestos Pipe Insulation in sections © Asbestos Insulation in sheets 
and blocks © Asbestos Insulating Cements © “Featherweight” 85% Magnesia Pipe Insulation, 
Blocks and Lagging ® Refractory Cements, dry and plastic © Asbestos Paper and Mill Board. 










Underline the products on which you want full information and mail this coupon today. 











Name of Firm 


Address —— ‘ . — 


KEASBEY & MATTISON SOMPANY 
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TRADE MARK REC. U.S. PAT. OFFICE 


FEL BELT “a 


Alligator Steel 
Belt Lacing “Never Lets 
Go.” The most universally used 
belt lacing on earth. Supplied in steel, 
“Monel Metal,” and alloys in twelve sizes for 
belts up to § in. Standard boxes, “Handy Packages,” 
and long lengths. The Alligator and size number are 
stamped on the lacing. 

























Sold only through jobber-dealer trade channels. 
Sole Manufacturers 


FLEXIBLE STEEL LACING COMPANY 
4633 Lexington Street, Chicago 
In England at 135 Finsbury Pavement, London, B. OC. 2 
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CR 













a a NS oe 



















































FOR EXTRA FINE WORK 


The UTICA Long Needle Nose 
Side Cutting Plier is designed for 






















extra fine work. It is forged from 
a special quality of Alloy Steel 
and its carefully spring tempered 
nose and keen strong cutting edges 
make it a most desirable tool for 
fine work. 

+ 


UTICA Long Needle Nose 
Side Cutting Plier 
No. 655 
5' in. $1.55 6 in. $1.75 
7 in. $1.90 






UTI CA >) fe) Ma te) ic] ae. Miele) Mase) ite) 7 vile), | 
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R. E. S. Geare, vice-president L. H. Gilmer 
Co., Philadelphia, caught in the act of 
relaxing on his vacation, preparatory to his 
fall activities which will no doubt \include 
the lecture platform before groups of 
industrial engineers. 





Washer Data Wall Chart 
Now Available 


The Wrought Washer Mfg. Co., 
Milwaukee, Wis., has announced the 
publication of a special washer data 
chart available upon request. 

This new specification table, printed 
on heavy paper and suitable for hang- 
ing in stock rooms and warehouses, 
contains complete size and dimen- 
sion data of the entire range of 
standard wrought washers, including 
outside diameter, inside diameter, 
gauge and fractional equivalent and 
pieces per pound. The more fre- 
quently used washers are illustrated 
in exact size, enabling easy identi- 
fication of a washer of unknown size 
merely by holding it against the 
printed illustration. 


Manufacturers’ Supply Co. 
Featured in Newspaper 

The Grand Rapids (Michigan) Her- 
ald recently featured a story with a 
photograph of the staff of the Manu- 


| facturers’ Supply Co., that city, and 
| traced their history back to its es- 


tablishment in 1928 by Edward H. 
Idema, its president and_ general 
manager. 

Peter Van Ess has joined the sales 


| force of the company. He was for- 


merly with the Hayden Supply Co., 


| Grand Rapids. Manufacturers’ Sup- 





ply has added to stock, lamps and 
equipment of the Western Electric 
Co., soldering fluids of the Johnson 
Mfg. Co., and Killdust, a sweeping 
compound manufactured’ by _ the 
Nourse Oil Co. 


Joins Brodhead Murphy 
Jack C. Richters has rejoined the 
staff of Brodhead Murphy Co., Eliza- 
beth, N. J., after an absence of eight 
years. The company has recently 
added chain hoists and other equip- 
ment made by Yale & Towne Mfg. Co. 






























Here’s proof that 


NATIONAL COPPER-STEEL PIPE 


gives customers 


COPPER- 
STEEL 


NON 
COPPER- 


STEEL 


OOK at the difference between 
these two pieces of pipe after 
seven years’ exposure. Practically 
no deterioration of the copper- 
steel pipe. 

This explains why plant mana- 
gers and superintendents are spec- 
ifying Nationat Copper-Steel 
Pipe for lines subject to alternate 
wet and dry conditions. With 
an original cost of only a few dol- 
lars a ton more than the price of 
non-copper-steel pipe, they can 
check corrosion and keep re -pl: ice- 
ment costs down to a minimum. 

At the right are the results of 
actual service tests. They speak for 
themselves. 


Write for bulletin No. 11, which 


2’, to 5 times the service 


Copper-Steel is 
recommended for 


VENT PIPES 


SOIL LINES 





RAIN LEADERS 
WASTE LINES 
where alternate 
wetting and drying 
is a factor 








Class of Service Location 


Duration of 


Indicated Life of Copper-Steel 





Test Pipe over Non-copper-steel 
Vent Pipes New York 4 years 532% 
Vent Pipes Chicago 2 years 315% 





Copper-Steel pipe also outlasts non-copper- steel in steam-return lines. 





Steam Returns New England 


Steam Returns 6 U.S. Cities 











9 years 


10 years 


249% 


240% 











reports other interesting tests — 
gives added proof that NATIONAL 
Copper-Steel Pipe stubbornly re- 
sists atmospheric corrosion. Be- 
cause your customers know it will 
save them more money in the long 
run, it is a better, more profitable 
pipe for you to sell. 


LOOK FOR THE GREEN COLOR 


National Copper-Steel Pipe is identified 
as follows: 
Black Pipe 


Large sizes, 


- Small sizes, colored green. 
two green stripes running 
lengthwise. Galvanized Pipe — All sizes, 


two green stripes running lengthwise. 


, NATIONAL TUBE COMPANY 


Columbia Steel C 









y, San Francisco, Pacific Coast Distributors 


PITTSBURGH, 


MILL SUPPLIES © OCTOBER 1937 


* United States Steel Products Company, New York, Export Distributors 
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meet highest 
performance. 
find them easy 


this complete line 


standards for toughness. 


° You'll 
iformity- 
and unite e to sell— 


ox Blades in 


and profitabl 


“HIGH SPEED" 
mT MO-SPEED’ ; 
“TUNGSTEN” 
"SU PER-FLEX 


{Sold Only Thru Distributors! 
° 


O. 
AMERICAN SAW & ee" : 
SPRINGFIELD. MASS.. U- 
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| W. B. Turner, left, vice-president of Walker 

| Turner, Plainfield, N. J., is mighty interested 

| in a laboratory test being run on a new 

| woodworking tool that will soon be ready 
for marketing. 


Over 100 Complete 
Welding Courses in Denver 


(See Photo page 16) 


More than 100 men, from eight 
different western states, attended a 
special course of instruction in arc 
welding design and practice, spon- 
sored by the Lincoln Electric Co., 
and staged by the Intermountain 


| Belting & Packing Co., Lincoln dis- 


tributors, in Denver August 2 to 6, 
inclusive. 

E. W. P. Smith, consulting engi- 
neer for Lincoln Electric, conducted 
the engineering course at the Cos- 


| mopolitan Hotel, while all demon- 


strations were put on in the home 
of Intermountain. S. H. Taylor, 
Lincoln’s western manager, and 
Clive McClure of the Intermountain 
organization demonstrated the 150 
and 300-ampere machines. 
On Monday evening, August 2, in 
the hotel, the “students” were told 
about are welding generators—types 
of circuits, classification of gener- 
ators, requirements of are circuit and 
selection of generators. Tuesday eve- 
ning they heard about weld metal— 
shielded are, value and use in design, 
weld metal characteristics in rela- 
| tion to load and service. Wednesday 

evening was given over to stress dis- 
| tribution—calculation of stresses in 
| joints and study of stress distribution 
| with rubber models and_ polarized 
| light. 

Thursday evening was devoted to 
a discussion of the welding depart- 
ment—its organization, transmission 
of information, cost estimating, and 
on Friday evening those in attend- 
ance heard about ferrous and non- 
ferrous metal welding—cast iron, 
stainless steel, copper and aluminum. 

During the afternoon special in- 
structions were given to small groups 
on such subjects as “Redesign from 











¢ The 4 aces of One group of di 


stocks to answer 


hand-threading =" "'’ 


@ The “LEADER,” receding dies, 
universal guides, champion in the 
easy-cutting field: the “BULLDOG,” 
the world’s favorite quick-opening 
adjustable stock: the “BULL PUP,” 
solid but fully adjustable for deep 
or shallow threads: and the ‘CHIP 
CHASER,'' a ratchet-type tool 
for smaller sizes in which “you 
change the size but not the dies.” 


Send for complete descrip- 
tions of these four nationally- 
popular sales-producers. 


“Sy _gt- STOCK. 
; ges , WO 7, 


vw, 


5 oh 
“Sau 


S 
b. 
B U a L P U P ‘ Lr ape CC ane 


THE OSTER MANUFACTURING CO. 


Soles Office: 204) East 6!st Street, Cleveland, O. 
Factories: Erie, Penna., and Cleveland, Ohio 
New York City Showroom and Office: 292 Lofayette St 


THREADING HEADQUARTERS SINCE 1893 


OSTER BULL DOS 


THREADING EQUIPMENT 


WILLIAMS DIE STOCKS 
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Every day thousands of busy plant executives welcome 
a talk with a FAULTLESS representative. He gets the 
right-of-way because: first, experience has taught him how 
to choose the style and size caster best suited to speed 
up production under prevailing plant conditions; second, 
his recommendation of a specific type of wheel usually 
increases caster mileage per dollar invested; third, he is 
backed up by the world's most complete and fastest 
growing line of fine casters for industry. 


All of which means easier sales for Faultless distributors 
on every call—not only in industrial plants, but in institu- 
tions of every type. 


So, why not ask us 
about the Faultless 
profit franchise, 
worth more today 
than ever before? 


FAULTLESS 
CASTER 
CORPORATION 


Dept. MS-10 
Evansville, Indiana 





No. 200 Series Branches in Principal Cities 


Heavy Duy, Canadian Factory: 
Do uble Bail Stratford, Ontario 
Bearing Swivel 


with Semi-stee! 
Hyatt Bearing 
Wheel. 


Member of the American Supply 
and Machinery Manufacturers 
Association 


FAULTLESS CASTERS 
FOR INDUSTRY 
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Cast Iron to Steel” and “Practical 
Methods of Determining Weld Char- 
acteristics by Inspection.” The servy- 
ices of welding engineers and tech- 
nicians for consultation on welding 
problems were available by appoint- 
ment during the morning hours. 

Admittance lectures for special in- 
struction and consultation were ob- 
tainable upon registration and pay- 
ment of a moderate registration fee. 

J. H. “Jack” Johnson, progressive 
president of the Intermountain Belt- 
ing and Packing Co., said that, of 
those attending five were professors 
in charge of welding instruction in 
different universities, eight were pro- 
duction foremen and the remainder 
were head welders and welders. 

“We had almost perfect attendance 
throughout the five days and nights 
at the Cosmopolitan Hotel and the 
demonstrations here in our office,” 
stated Mr. Johnson. “I was agreeably 
surprised by the interest manifested 
in the welders, electrodes, and, in 
fact, all phases of the course.” 

Intermountain salesmen remained 
in from the road during the engi- 
neering course, meeting customers 
attending the course and assisting in- 
structors in every possible way. 


H. Channon Co. Increases Its 
Staff, Adds Specialists 


H. Channon Co., Chicago, have re- 
cently added four men to their sales 
staff. A. R. Stark formerly a pur- 
chasing agent for the U. S. Forestry 
Service at Milwaukee, is now a sales- 
man for the Channon Co. at Mil- 
waukee. R. B. Martin is also on the 
sales staff working out of Peoria, III. 
He was formerly with the Clark- 
Smith Hardware Corp. in Peoria. 

The two new specialists in ma- 
chinists tools and shop equipment are 
A. R. MacArthur, who has had over 
22 years of machine shop experience, 
and Herman Ostrin recently with the 
Hinsdale Mfg. Co. The H. Channon 
Co. now stocks a complete line of 
Bitumastic industrial coatings and 
also carry products of the Main Belt- 
ing Co. as a new item. 





In New Haven, Conn., Page, Steele & Flagg 
Co. have taken over this brick building 
which provides five times as much space as 
their old one. 
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Catalog No. 64, the third successive Donnelley-built catalog issued by this 
representative house, contains a comprehensive showing of the manufac. 
tured goods of the Charles Bond Company and associated companies in 
addition to general supplies. 


This Is Harvest Time 
In the Supply Field 


% Not for years past have conditions in the in- 
dustrial supply field offered so great returns as 











% Nothing else offers you so much aid in trans- 








% Nothing else so multiplies and supplements 








formation, write— 











R. R. DONNELLEY & SONS COMPANY 
350 EAST TWENTY-SECOND STREET. CHICAGO, ILLINOIS 


























the efforts of your salesmen. »& For catalog in- | 
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at present from the issue of up-to-date catalogs. | 


lating the buyers’ needs into terms of your goods. | 


Pals from The Western Iron Stores Company, 
Milwaukee: Charlie Curtis (left) and Walter 
Ethier at the Wisconsin outing. 





Providence Hardware 
and Supply Expands 


Providence Hardware & Supply 
Co., Inc., 207-209 W. Exchange St., 
Providence, R. I., have announced the 
completion of a new building. This 
new structure will provide them with 
additional space of 10,000 sq. ft., 
which will be used for new lines that 
the company may be interested in 
handling. Manufacturers wishing to 
secure jobbing contracts are invited 
to correspond with this firm. 


Golf, Eats, Entertainment 
At Wisconsin Club Outing 


Distributors who are members of 
the Wisconsin Mill Supply Club, to- 
gether with manufacturer guests, en- 
joyed their annual outing at the 
Lakeside Country Club on Pewaukee 
Lake, July 22. 

Golf provided the daytime diver- 
sion, and the supply men burned up 
the links with pars, birdies, eagles— 
and even buzzards. In the evening 
there was a banquet and excellent 
entertainment. All voted the occa- 
sion something to shout about. 








All cleaned up and ready for dinner—an- 
other group at the Wisconsin club outing; 
(left to right): Al Ziemann, Cordes Supply 
Company, Milwaukee; George Hemmingsen, 
Mohr-Jones Hardware Company, Racine; Al 


Sibley, Nicholson File Company; Roy 
Cordes, Cordes Supply Company; Clarence 
Hesse, Carborundum Company. 


















































zorid, men point to Morse efficiency, clean work, long 


tool life and say, ‘*There Is A Difference.” 


= w& ES TWIST DRILL AND MACHINE CO., NEW BEDFORD, MASS., U. S. A. 
. : ew York Store hicago Store 
[A —» 190 LADAYET TE ST. 570 wer Saeonees ST. 


THE MORSE LINE INCLUDES HIGH SPEED AND CARBON DRILLS - REAMERS - CUTTERS - TAPS and DIES - SCREW PLATES - ARBORS - CHUCKS - COUNTERBORES - MANDRELS - TAPER PINS - SOCKETS - SLEEVES 
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Why Bring Up 


“LOG-HAUL-UP" 
Chain? 


Unless you run a sawmill, you may not know that 


ie ml ts 


— 


this type of conveyor Chain works over a sprocket 


=f os oe 


wheel, and hauls the logs up to the saw. But, here 
again, McKAY is one of the leading makers, mostly 
because of 


“McKay's 50 years of knoning how.” 


A + 
Y - ah 


\—- a lo’ om 


a, 


For welded and weldless Chain—A-No. 1 


quality,—see that it’s made by . 


l 
. 
) 
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THE McKAY COMPANY 


McKAY BUILDING PITTSBURGH, PA 


a 


Formerly US 


Ce 





e Striving to make capand set screws of constant 
uniformity in all mechanical and metallurgical 
details requires unceasing care. It demands specialized 
skill, aeleen equipment and—experience. It requires 
a large investment in time and money to produce a 
superior product that in turn will reduce your assembly 





7 costs. Cleveland Cap Screws meet all these require- 

ments—every one of them. In our four warehouses and 

Pe oe Mera eee eee the factory we stock 30 million pieces, ready to ship 

Si ae any size in any quantity at once. Ask for Catalog E and 

current Price List. THE CLEVELAND CAP SCREW 

CHICAGO, 726 W. Washington Blvd. COMPANY, 2931 East 79th Street, Cleveland, Ohio. 
PHILADELPHIA . 12th & Olive Sts. 
NEW YORK .... 47 Murray Street 


LOS ANGELES . 1015 East 16th St. 
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Paul Reichelm, American Swiss File & Tool 
Co., with Eric Federschmidt, Black & Decker 
Mfg. Co., and Frank Shurts, also of Ameri. 
can Swiss, leave their exhibits at the T. C. 
Ulmer industrial show in Philadelphia to re- 
lax a little before going back on the job. 





Report Mailed to Members 
Of Mill Supply Associations 


A report made at the 1937 triple 
mill supply convention on the prep- 
aration and distribution of sales lit- 
erature to help distributors market 
their products, has been prepared in 
booklet form and mailed to members 
of the American Association and to 
the Southern and National distribu- 
tors associations. 

The committee, headed by C. F. 
Conner, B. F. Goodrich Co., made 
this study and subsequent report, 
believing that manufacturers could 
save from 10% to 20% in the prep- 
aration and distribution of literature. 
This sales literature effectively pre- 
pared, helps distributors sell their 
products and at the same time makes 
the distributors’ sales efforts more 
profitable by a better knowledge of 
the distributors’ requirements and 
better directed effort on the part 
of manufacturers to guide and assist 
distributors in the effective use of 
their literature. 

Two copies will be mailed to each 
member of the association without 
cost; extra copies may be ordered 
at 15 cents each. The Sales and Pro- 
motional Literature Committee ex- 
pect to continue this activity by fol- 
lowing this work up with the dis- 
tributors’ associations and at group 
meetings which will be held through- 
out the country. 


Witt Cornice Co. 
Celebrates 50th Year 


In commemoration of its 50th anni- 
versary, The Witt Cornice Co., Cin- 
cinnati, Ohio, have prepared a two- 
page history of their company trac- 
ing back to the founding by George 
C. Witt in 1887. 

The company began by specializing 
in roofing, cornices and a general line 
of sheet metal work. In 1899, Mr. 
Witt originated and manufactured the 
first corrugated ash and garbage 
cans. Other items were added from 
time to time, such as oily waste cans, 
hooded cans, roller cans and special 
cans for various purposes. 
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The cure 


Minn. Mining & Mfg. Co. ©o.ae. 


ELEK-TRO-CUT PRODUCTION COATED ABRASIVES 


will help your Woodworking accounts reduce their sanding costs. 


Elek-Tro-Cut Production Coated Abrasives are scientifically made to cut faster, wear 
longer and deliver smoother finishes at a saving in time and material costs. 


To build business friendships of long standing, sell Elek-Tro-Cut Production Coated 
Abrasives which are available in a full line of grade numbers in Paper, Cloth and 
Combination backings. 


MADE BY 


MINNESOTA MINING & MFG. CO. 


SAINT PAUL MINNESOTA 


This Trade-mark Your <p> Guarantee of Quality 


ms10 37 
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MARVEL 


High-Speed-Edge 





Are you 
selling "Pre-War" 
Hack Saw Blades? 


World War condi- 
tions demanded great- 
er speed — Post-war 
competitions demand- 
ed more than mere 
- it required 
with depend- 
ability and led to the 
positively unbreak- 
able MARVEL High- 
Speed 
Saw Blades. This pat- 
ented blade not only 
assures continuous 
operation but because 
of its great strength 
permits greatly in- 
creased speeds and 


feed 


speed 
speed 


pressures. 





For more of today’s and 
hack 
business, sell these mod- 
ern blades with: 


1. Genuine 18% 


tomorrow s saw 


Tungsten High 
Speed Steel Cut- 
ting Edge. 
2. Unbreakable Al- 
loy Steel Back 
3. Patented 
gral weld. 


Write for Catalog 


“The Hack Saw People" 





Chicago, U.S.A. 


| annual 


















Edge Hack | 


inte- | 


Armstrong-Blum Mfg. Co. | 


Industrial Advertising Improving 
Says President of NIAA 


“Industrial advertising is looking 
up,” W. E. McFee, American Rolling 
Mill Co., retiring president of the 
National Industrial Advertisers Asso- 
ciation, told delegates in his talk on 
“Advertising Makes Payrolls,” at the 
convention in Chicago re- 


W. E. McFEE 
cently. Replacing Mr. McFee is 
Frank O. Wyse, Bucyrus-Erie Co., 
who was elected president of the 


for the 
the closing session. 

Charles McDonough, advertising 
manager of the Combustion Engineer- 


association coming year at 


ing Co., N. Y., startled the gathering 
in his talk by asking that a $5,000,000 | 


advertising appropriation be made to 
combat adverse propaganda emanat- 
ing from many quarters. 

Also feeling that something must 
be done was James P. Selvage, direc- 
tor of public relations, National Asso- 
ciation of Manufacturers, who said 
it would be a difficult matter to open 
industry’s eyes to the problem before 
them and told of the effective meth- 


ods of the organization to rehabilitate | 


industry in the eyes of the public 
by local effort in a number of com- 
munities. 

Over 700 attended the convention, 
the largest association gathering in 
history and reflected the interest of 
the members in preblems of moving 
heavy from industry to in- 
dustry. 


goods 


New Developments 
for Ohio Firm 


The Milligan Hardware & Supply 
Co., of East Liverpool, Ohio, have 
remodeled their storeroom, adding 
new steel shelving and exhibit cases. 
They have also become distributors 


| for the Gates Rubber Co. products of 


5753 Bloomingdale Ave. | 


Denver, Colo., and The Delta Mfg. 


| Co., Milwaukee, Wis. 
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Hole for Padlock 


| 
Operating Lever 4 Coa Spring 


es 
an aN 
i \ i; * Iron Pipe Thread 


ull Yq" Flow 


Metal.to-Metal Sea? 








Hook for Pail 


The only self closing 
lock-lever faucet with 
a metal-to-metal seat. 
Has no leather, rub- 
ber, fibre or composi- 
tion washers to cause 
leaks by getting worn 
or injured. 


List Price 
$1.00 each 


ERE is the most practical 

and serviceable faucet 

that was ever developed for 

oil, gasoline, kerosene, alco- 

hol, light varnishes, clear lac- 

quers, thinners, solvents of 

all kinds, anti-freeze solutions 
and other liquids. 


It is not affected by heat or 
cold and holds hot or cold 
liquids without leaking. It is 
automatically self closing 
and it cannot be left open 
by accident. The push lever 
control is designed so that 
operating the faucet will not 
tilt or tip the barrel. It can 
be locked in open or closed 
position. 

More than a million of these 
Sette self closing lock lever 
faucets in all kinds of service 
have shown that the patented 
metal-to-metal seat offers the 
final answer where faucets 
are for use on steel drums or 
barrels. 


IMPERIAL BRASS MFG.CO. 
511 S. Racine Ave., Chicago, Ill. 




















































FOR ALERT SUPPLY HOUSES 


Thif, month, “Greenfield” publicly announces 
tap production ae-the greatest rate in its 62 years’ 
history, ot excepting war years or boom years. We 
believe the\explanation is the universally superior 
performance of ‘Maxi’ taps, which has greatly 
stimulated the deman@ for all “Greenfield” taps. 

“Greenfield”’ tools are sold through mill supply 
houses. To our many hundreds of distributors we 

wae 
say—'' 'Max1’ taps hayed dan ite ly Pavel iiiaemenane 
selves. Just as they h — ‘leaders’ for us, 
stimulating all our sé CS a > they can become 
‘leaders’ for you, stimulating Mot only your small 
‘Ao 
tool sales but other business 6° wet.” 

The Greenfield salesmat vho calls on you 
will gladly suggest ways to bew€hie fat “Maxt”’ 
tap demand. re om 


- 
GREENFIELD TAP & DIE corfonttrion 
GREENFIELD, MASSACHUSETTS 


Detroit Plant: 2102 West Fort Street 
Warehouses in New York and Chicago y 


oth, 


a 


In Canada: Greenfield Tap & Die Corporation of Conada, Ltd., Galt, Ontgite 
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the measuring instrument field 


In accuracy as well as durability, Lufkin ing instruments are the choice of good 
Tapes, Rules and Precision Tools actually workmen. It's no wonder so many men 
set the pace. They are precision made, insist that the name “Lufkin” appear on 
you can depend on them to give correct every tape, rule or micrometer they buy. 
readings. They are sturdy, they stand up You'll find complete descriptions of every 
on the job. It's no wonder Lufkin measur- Lufkin product in Catalog No 12. Write. 





[UEKIN TAPES, - RULES, . PRECISION TOOLS§ 


SAGINAW MICHIGAN NEW YORK city 











SALES OPPORTUNITIES 


In Most of Your Customers’ Plants 





DESMOND DRESSERS AND CUTTERS 


. 
SIMPLEX 


Steel Slide 


VISES 


The exclusive 100% solid steel 
slide makes them stronger and 
more serviceable. 





Every one of your customers’ grinding 
wheels will grind faster and more ac- 
curately if it is regularly dressed and 
trued with Desmond Dressers and 
Cutters. 

We make the only complete 
line of these tools and 
their national accept- 
ance makes sales 
easier for you. 


The ad- 
vantages of 
this modern vise 
are self evident to 
your customers and you 
will like our upto date sales 
assistance and co-operation. 
Let us send you our new vise 
catalog and full information on our 
distributor co-operation. 





















You will find many sales and good repeat orders on Desmond Dressers and 
Cutters and Simplex Vises. These lines are worth investigating to-day. 





THE DESMOND-STEPHAN MFG. CO. 


URBANA, OHIO 
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Organization Changes in 
Lamson & Sessions Co. 


The Lamson & Sessions Co., of 
Cleveland, O., recently announced sev- 
eral changes in their organization. 
George S. Case has been transferred 
to the Lamson & Sessions Bolt Co., 





W. M. OLSEN 





G. R. NEFF A. M. SMITH 


of Birmingham as vice-president and 
general manager of the subsidiary. 
He was formerly vice-president of the 
company in Chicago. New  vice- 
president of the Chicago subsidiary 
is William M. Olsen. He has been 
with the organization for 25 years 
serving in all departments. G. Rider 
Neff has been promoted to manager 
of the stove bolt and machine screw 
sales department. Since 1930 he has 
been actively engaged in sales work. 
Alexander M. Smith has for the past 
three years been in charge of the 
experimental and development depart- 
ment and has now been promoted to 
assistant general manager of the 
Lamson & Sessions’ Chicago sub- 
sidiary. H. B. Ladds, vice-president 
and general manager of the company 
in Birmingham, Ala., recently re- 
signed to become president of a steel 
company. 


Changes for Lewis Company 


The main office of the Charles C. 
Lewis Co., 401 Liberty St., Spring- 
field, Mass., is being remodeled to 
make room for additions to the office 
force. Joseph Kenedy has _ joined 
the Lewis organization as receiving 
clerk. Ralph Pond was_ recently 
moved up from the stockroom to an 
office position. 








Lyte 














Sturdy construction 
_ correct design — 
exacting workman: 
ship — tested mate- 
rials and rigid in 
spection combine to 
insure long lite and 


trouble-free service: 


OUTSIDE = 
RISING ST 
BOLTED FLANGED "YOKE 
GATE VALVE 


r pe nmatched 


rugged 
construction 


* Laboratory 
tested alloys 


+ Continuous 
operation 


e Universal 


acceptance 


Detailed Informa- 


tion on request. 


POWELL VALVES 








INNATI, 
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F A 
~ CUTS 
re} a3 


Practically 


WITHOUT 
BURR 





And This RIGeID 
Thin Tool-Steel Blade 
Wheel Is The Reason 


If your customers want a new 
experience that will show them 
how quickly, easily and cleanly 
pipe can be cut, have them try 


eo RIFEID Cutter. 


They'll find the patented 
RifeatiD Cutter wheel a 
real improvement. Coined out 
of tool steel sheet, hammered, 
heat-treated and cast into a 
steel-bearing hub, it rolls 
smartly through any pipe, prac- 
tically without burr — many 
more cuts per wheel. 


Saves 75% of Pipe 
Wrench Repairs 


a 


ad 





The FiGeaiD> Wrench housing 
is unconditionally guaranteed not to 
break or warp—so goodbye to 75% 
of your customers’ wrench repairs. 


That's Something to Sell! 
THE RIDGE TOOL CO., ELYRIA, OHIO 


Rikzalb 
WRENCHES 


96 





We caught H. E. Wagner, Bradford, Pa., 
branch manager of the Frick-Reid Supply 
Corp., just as he started to make a few calls 
in the oil and gas fields that he knows so 
well after 14 years in Bradford. 


Black & Decker Hold 
General Sales Meeting 


All territorial managers and sales- 
men in the United States, Canada, 
Latin America and the Far East 
were present recently at a general 
sales conference held by the Black 
& Decker Mfg. Co. at its factory at 
Towson, Md., and at the company’s 


conference hall situated at Deer 
Creek, Md., during the week of 
Aug. 29. 


One of the highlights of the pro- 
gram was the trip through the fae- 
tory, the details of the various steps 
of production explained by factory 
department heads. All meetings were 
directly in charge of R. D. Black, 
sales manager, who presided. Talks 
were given by S. Duncan Black, presi- 
dent, and A. G. Decker, vice-president. 

Robert S. Page, president of Henry 
Walke Co., Norfolk, Va., distribu- 
tors, in an address, told what the 
manufacturer should do to cooperate 
with the distributor. Combined with 
the business sessions were various en- 
tertainment features. 


Minnesota Mining & Mfg. Co. 
Launch Building Program 


A building and improvement pro- 
gram at the St. Paul plant of the 
Minnesota Mining & Manufacturing 
Co. is now under way. When com- 
pleted it will consist of a new fac- 
tory building containing 127,640 ad- 
ditional sq. ft. of floor space. The 
general construction and _ building 
equipment will cost approximately 
$440,000. 

Expansion has been made neces- 
sary due to the increased volume of 
business in the various departments. 
The company in addition to its four- 
teen branches has factories at Detroit, 
Akron, Ohio, and Wausau, Wis. 
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| your own pliant, 
| Circuit. 








WIREGRIP comes on processed cards that 
prevent waste—every hook can be used. Pro. 
tects fingers. Applied with WIREGRIP Lacer 
or any other standard lacing 

machine. (Pat. app. for.) 






BELT 


STEELGRIP is a stronger lacing 
for all power and conveyor belts. 
Clinches smoothly into belt, compresses ends, 
prevents fraying. 2-piece hinged rocker pins, 
8 sizes. In boxes or long lengths. 


WRITE FOR CIRCULAR 


ARMSTRONG BRAY & CO. 


"The Belt Lacing People” 
310 N. Loomis St. Chicago, U. S. A. 











MR. DISTRIBUTOR: 
Put this up to YOUR 
Customer— 







“MARVEL” 
Ball Bearing 
Portable 


ELECTRIC BLOWER 


@ Kee our ELECTRIC MOTORS and WOOD- 
WORKING and OTHER MACHINERY free from 
dust, dirt, chips and sawdust, greatly reducing your 
motor troubles, wear and tear, and also the ever- 
present FIRE HAZARD. 


Ord 10 DAYS’ TRIAL, and test it In 
oun pla Give VOLTAGE of your Lighting 






Write for Catalog on our 
Exhaust Blowers and Ventilat- 


ing Fans. 
Model No. 2, $40.00 


(Reduced from $45.00) 


We also make a 
larger size. Model 
No. 3, for $55.00, 
reduced 
$60.00. Vacuum 
Cleaner Attach- 
ments, $10.00 ad- 
ditional. tn daily 
use in more than 
8,000 industrial 
plants. 


| ELECTRIC BLOWER COMPANY 


352 ATLANTIC AVENUE BOSTON 9, MASS., U.S. A. 











































JOHNSON BRONZE 


Distcibutors 
SELL SERVICE 


HE one commodity a distributor has to offer his trade 
6 POINT is SERVICE. This is particularly true in these days 


DISTRIBUTOR of increased production, double-shifts, and the consequent 
0} Oe 4 greater demands. 





Johnson Bronze aids and supports their various distribu- 
tors with well stocked and strategically located warehouses. 
Likewise, at each of these various branches, the distributor 
finds a factory trained man to help him whenever sales as- 
sistance becomes necessary. 





Isn’t this the type of Bronze Bearing Service you want 
to offer to your customers? A few choice territories still re- 
main open. Your inquiry will bring complete details—with- 
out obligation 


JOHNSON BRONZE COMPANY 


[a cvy 535 SOUTH MILL STREET : NEW CASTLE, PA. 


Y gleeve BEARING HEADQUARTERS Be 
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ee —— ——— | Duff-Norton Features Jack 


at Oil-World Exposition 


The Duff-Norton Manufacturing 
| Co., Pittsburgh, will offer a unique 
| display of their complete line of lift- 
ing jacks used throughout the oil in- 
dustry in connection with the Oil- 
World exposition to be held at Hous- 
ton, Texas. The company’s general 
purpose jack will be a feature of 
their display. 


Worthington Employment Up 


Latest statistics available from 
Worthington Pump and Machinery 
Corp., show a greater number of cor- 
poration employees than at any other 
time during the past ten years. In- 

™ | creased activities at the corporation's 
“sq | plants at Harrison and Newark, N. J.; 

- | Buffalo, N. Y.; and Holyoke, Mass., 
| have necessitated increasing the total 
| number of employees 86% since 1932. 
Compared with 1929 totals, the pres- 
| ent figure shows an increase of 6%. 


Dallas Office Announcement 


The appointment of Mr. W. E. 
Ragsdale as manager of their Dal- 
las, Texas, office is announced by 
| Cutler-Hammer, Inc., Milwaukee, 





INTERNAL GRINDING WHEELS 


@ Here are small but important wheels which must be 
perfect as to size, grain and grade. Their work is done on 
small areas, their object; slight removal of material and an 
extremely high smooth finish. Today our most modern 
method of making these small wheels produces in thousands, 
internal wheels which have an extremely high production 


record and an action which leaves a finish as smooth as the 


finest mirror, accomplished by correct proportions of grain 


and bond coupled with a specialized process of vitrification. 





W. E. RAGSDALE 


THE STERLING GRINDING WHEEL co. manufacturers of electric apparatus. 


Mr. Ragsdale became associated with 
the National Broadcasting Co. after 
receiving a degree in electrical en- 
| gineering from the U. of Oklahoma. 
Since then his experience in the 
| electrical field and his knowledge of 
| electric control equipment, safety 


Abrasive Division of The Cleveland Quarries Co. 
Factory and Office: TIFFIN, OHIO * CHICAGO: 912 W. Washington Bivd. * DETROIT: 101-107 W. Warren Ave. 

















Nope RATE ME EGV IDL RECITI IG I switches and electrical apparatus, 
EWS ON Dy ANT] : “4 well qualifies him for the position. 
PN DY “JAX A"f4 Mai Located at 624 Santa Fe Building, 
1S Lo. Fecpomemert Nowe hog Sree i Mites | the Dallas office is under the man- 











| agement of G. E. Booth, manager of 
— = —— —____| the company’s St. Louis office. 
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en the Bolts and Muts 
ARE IMPROVED - 





One of the 

EXTRA VALUES 

that make KENNEDY 
lron-Body Wedge Gate Valves 
easy to sell.... 


‘papewneereopnarr 


ERE is a line of valves that is a marked 

advance in every respect over older 
designs. Bodies, bonnets, operating 
mechanisms—even the smallest parts such 
as the bolts and nuts—have distinctive 
features that are not merely intended to 
make these valves easier to sell, but also 
to give better and longer service with less 
maintenance expense. 
Show one of these valves to a plant engi- 
neer, and you will find him attracted by its 
sturdy proportions, clean-cut construction, 
and innumerable refinements of design. 





Moreover, its many extra values mean no 
extra cost to you or your trade, for these 





valves—like all Kennedy Extra-value Prod- 


SOME OTHER KENNEDY ‘‘EXTRA VALUE” PRODUCTS 


ucts—are sold at standard market prices. 
STANDARD BRONZE GATE VALVES have particularly large bonnet 


hex placed close to the hub face joint, unusually large number o! s 

stem — threads, Fag ma non-slipping handwheel, and Kennedy Extra Values result in extra sales. 
exceptionally deep stuffing boxes. » P P 

HEAVYSTANDARD BRONZE GLOBE AND ANGLE VALVES have It will pay you to investigate. Write for 
slip-on disc- holder with four guide prongs, extra seat height, rust- a " 

proofed iron union b t ring and packing nut, and complete information. 





exceptionally heavy body walls and stem threads. 


MALLEABLE-IRON AND BRONZE ,SCREWED PIPE FITTINGS made 
of truly | malleable iron and red b e d and finish b 


h 


eo: MH, thoroughly cleaned and tested The Kennedy Valve Mfg. Co., Elmira, N. Y. 


Warehouses and Representatives in principal industrial centers 


KENNEDY 
é€vtra Value in CVALVES 
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Profitable 
Distributor Sales 
for many years with 


CAPITAL 
RED CAP 


BRUSHES AND BROOMS 


The Capital 
Red Cap line 
makes possible 
new business— 
repeat business 
— continued 
business. There 
are potential 
customers in 
railroads, facto- 
ries, hotels, 
schools, ware- 
houses, and all 
service and 
manufac- 
turing in- 
dustries. 


Capital Red Caps 
have established a 
fine reputation for 
themselves because 
of high quality man- 
ufacture. Our distrib- 
utor policy includes 
protection, sales as- 
sistance, and good 
profit margins—we 
look after the dis- 
tributor’s interests. 


Get our catalog No. 
37—to better serve 
your customers— 
sell them Capital 
Red Cap Brushes 


and Brooms! 


INDIANAPOLIS 








BRUSH AND BROOM 





MANUFACTURING CO. 








Corner Brush & Broom Sts. 
INDIANAPOLIS, INDIANA 








Nae es — + 


What a fish story for young Jack Smith to 
talk about! A record catch for Pelican 
Lake, Wis.; the muskellunge was 46-in. long 
and weighed 21'/2-lb. Jack's dad is design 
engineer for the Dumore Co., Racine, Wis. 


Day Appointed Vice-President 


The Falk Corporation, Milwaukee, 
announces the appointment of P. C. 
Day as vice-president. After being 
in charge of the West Drayton gear 
works of the Power Plant Co. in 
England, for some years, Mr. Day 
came to the Falk Corp. in 1910 as 
chief engineer to direct the work of 
pioneering helical and herringbone 
gearing in the United States. He 
will remain in charge of engineering 
with the title vice-president, chief 
engineer. 


Neill Heads Holyoke Plant 


Worthington Pump and Machinery 
Corp. announces the appointment of 
W. A. Neill as manager of engineer- 
ing and sales activities at its re- 
cently reopened plant at Holyoke, 
Mass. Mr. Neill, formerly manager 
of the corporation’s air tool and port- 
able compressor division at Harrison, 
N. J., will have his headquarters at 
Holyoke. 


Lewis Heads Community Fund 


T. W. Lewis, president of Lewis 
Supply Co., Memphis, Tenn., was 
appointed head of the men’s division 
of the Memphis 1937 Community 
Fund campaign organization in 
September. Mr. Lewis was appointed 
by Leslie M. Stratton Sr., of Strat- 
ton-Warren Hardware Co., Mem- 
phis, general campaign chairman. 
Mr. Lewis has been identified with 
the mill supply industry for a num- 
ber of years, and also takes an 
active interest in the social and civic 
work in Memphis. 
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for Quality and Profit 


INVESTIGATE 


lc” OW os es 
VICTOR BALATA & TEXTILE 

BELTING COMPANY 
53 Park Place 


345 West Hubbard Street Chicago 
FACTORY: Easton, Pennsylvania 


New York 











A Wise Buy 


Triplex Cap Screws 


Because they are full finished, burn- 
ished on all surfaces, heads shaved: 
because heads and threads are made 
strictly to close tolerances; because 
they're tough and dependable, Triplex 
Cap Screws cre a wise buy. Hexagon, 
fillister, flat and button heads, U.S.S. 
or S.A.E. threads. You'll find Triplex 
a better source of supply. 


Prices, catalogs, samples on request 


THE TRIPLEX SCREW CO 


5307 Grant Ave., Cleveland, Ohio 


IPLEX 


CAPVYAND SET SCREWS, BOLTS AND NUTS 








TRIMO 


GUARANTEES |, 
THE 
WRENCH 


This guarantee, which has been in effect for fifty years, 
is now pointed up as a far more effective selling weapon. 
It is printed in bright colors on a tag attached to every 
TRIMO Wrench. 


THIS GUARANTEE MEANS MORE 
THAN JUST REPLACEMENT! 


It Means SAFETY... . that lets a Trimo user 
pull his weight on a 
risky job. 


It Means STRENGTH ., that protects against 
breakage delays. 


It Means SERVICE . . ina full measure over a 
long period of time. 


REMEMBER Trimo is the 
wrench that gives the extra 
STRENGTH and WEAR of 100% 
drop forged alloy safety steels 
. .. Mo increase in price. 





EVERY PART OF THIS 


ZTRIMO-ALLOY” 


PIPE WRENCH 
JAWS -FRAME-HANDLE AND NUT IS 


ANY BREAK DUE TO DEFECTIVE 
MATERIAL WILL BE REPLACED 


TRIMONY mre. co. TRIMONT MFG. CO., INC. 
Roxbury (Boston), Mass. 
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REACHES 





THE IMPORTANT 




























A “Ad 
BUYING MEN!” |“ 


fac 
W. 
FA 


In 





This is the statement of Mr. A. J. Glesener, 
owner of the A. J. Glesener Company 
of San Francisco, California. That Mr. 


Glesener is well qualified to judge the 





reader-importance of a business paper is 
seen in the fact that for 27 years he 
has operated the prospering organization 
which bears his name. 


Favorably known among ihe busy mills 
and plants of Northern California, the 
A. J. Glesener Company serves all types 
of industries. Its shelves are always well 
stocked with a dependable line of mill 
supplies . . . making it possible for Mr. 
Glesener to render a completely satis- 
factory service to his customers. Mr. 








Glesener’s significant opinions on adver- 
tising are reproduced in detail on the 
adjoining page. 






“Advertising to the right men in industry 
is of immense importance to a manu- 
facturer whose products we handle. 


We have found that advertising in 


FACTORY reaches the important buy- 


ing men in the plants we contact. 









A McGRAW-HILL 


330 W. 42nd Street 
New York, N. Y. 





J. GLESENER, SOLE OWNER, THE A. J. 


PUBLICATION {Ij 


GLESENER CO., SAN FRANCIS 











Advertising well directed creates a 
demand for the product advertised that 
makes our job as a distributor much 
easier. We are glad to handle products 
that are backed up with advertising 


that will help us sell more efficiently.” 















A GEM 
OF AN OFFER 







Pidgeon-Thomas Iron Co. 
Edits Four-Page Pictorial 


“The Pidgeon Messenger”, house 


organ edited by the Pidgeon-Thomas 
| Iron Company, Memphis, Tenn., cele- 


THE 


Pidgeo 





ivteasdfer 







































p rove that 


JEWEL COATED 
ABRASIVES 


cost less to use 


Here’s an airtight proposition for you 
to make your customers ... a gem of 
an offer that will build sales for you. 
Tell your customers we'll send them a 
roll or ream of the Jewel sandpaper or 
abrasive cloth best suited to their 
needs. . . . They test half of sample 
... and if it is not the best they have 
ever used, they return the rest to us 
.. . and NO CHARGE WILL BE 
MADE! 

You have nothing to lose . . . your 
customer has nothing to lose .. . 
EACH OF YOU HAS A LOT TO 
GAIN. Start increasing Coated Abra- 
sives sales now. Tell your customers to 
send for test roll or ream. If you need 
more details, write us direct. Abrasive 


Products, Inc., South Braintree, Mass. 


ABRASIVE 
PRODUCTS 














Cover of a recent issue. 





its anniversary in 


pictorial, 


| brates one-year 
| October. This four-page 
attractively illustrated, 
lation of 5000, and has gained in 
popularity during its one year exist- 
ence. 

It contains news and views of the | 
territory, staff, plant and current 
activities. Feature stories on Pig- 
geon-Thomas Iron Co.’s main lines 
as well as scenes in their plant and 
“on the job” has created a great 
deal of interest in the South. 


Pye-Barker Changes 
Ben T. Sale has just been added 
to the sales force of the Pye-Barker 
Supply Co., Atlanta, Ga. 
is a graduate of the 


siderable experience in textile, lum- 
ber and cotton oil mills. Pye-Barker 
has taken on the Macklin line of 
emery wheels and dressers. 


| Carl Meister, 


Allen Mfg. Co., 
| out at the Ulmer Co.'s industrial show in 


| Philadelphia to tell Mr. 
| Hagar something funny. 


and Mrs. 
Mr. 


J. A. 
Hager is 


| vice-president and purchasing agent of the | 


| T. C. Uimer Co. 
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Write for your copy! 


DARNELL 
Caster & Wheel 


MANUAL 


Not a mere catalog. A complete 192 
page manual that solves your customer's 
caster and wheel problems, and points 
the way to greater profits for you. 
Profusely illustrated 








has a circu- | 


Mr. Sale | 
Georgia Tech | 
engineering course and has had con- | 





takes time | 


with descriptive 
| diagrams! 


Darnell Corporation, Ltd. 
P. O. Box 4027-M, Station B 
Long Beach, California 


24 E. 22nd St. 36 N. Clinton 
NEW YORK, N. Y. CHICAGO, ILL. 
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_YOUR {tl USTOMER 
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ARBOR SPACERS 


Machine shops need De-Sta-Co 
Arbor Spacers when setting cutters 
on their Milling Machine arbors, 
and for other spacer uses. Save 
many times their original cost, and 
help to get the work out quicker. 
When your customer wants arbor 
spacers, he wants them now—and 
he will appreciate the fact that 
you can supply him. 

Moisture proof cellophane pack- 
age for customers’ visible, pro- 
tected inventory. Packages contain 
25 spacers, assorted thicknesses, 
retailing at $1.00. Attractive 
profit to Dealer. 





Write for dealer proposition. 


DETROIT STAMPING CO. 


ESTABLISHED 


| 3439 W.FORT ST. OETAOIT, MICH 


| 
| 
| 
| 
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The Nut That Can't Shake Loose 


The wide market for 
this new and different 
SELF-LOCKING NUT 
is making it a sales 
leader nearly everywhere 


Nearly every industrial plant has a 
maintenance problem that means money 
to you. Namely, how to keep nuts tight 
on machines that shake and vibrate. 


On all sides they’re finding the solution 
in “Unshako”, the nut that can’t shake 
loose. 


“Unshako” is new... it’s different . . 
it’s positive to fill our claims, get all the 
facts. Fill in and mail the coupon. 


STANDARD PRESSED STEEL Co. 


BRANCHES JENKINTOWN, PENNA. SRANCHES 
BOSTON CHICAGO 
DETROIT ST. Louis 
INDIANAPOLIS BOX 519 SAN FRANCISCO 


t will pay you 


of this line 





Standard Pressed Steel Co. 
Box 519 


Jenkintown, Pa. 


Gentlemen: 


I want to get all the facts about 
“Unshako”—also send your dealers’ 
proposition. 















to 
Take 
Hold 


Fig. 1510 
Patent & Pats. Pend’g. 






Cut away view 
showing lock. 
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AOLTS-NUTS- 
SCREWS: 


AND RIVETS 
. _Stendardand Special 








Their 83 years of LEADERSHIP assure your 
trade bolt satisfaction. That assures you 
repeat bolt business. 


83 years of effort—holding to high ideals 
—using the best of materials—demanding 
fine workmanship—by CLARK BROTHERS 
BOLT CO. enable you to sell quality bolts 
and build satisfied customers. 


SELL CLARK’S 


Cuarx ros fot (h 


MILLDALE, CONN. 














GET MORE 


HOIST SALES 
with 


COFFING 
HOISTS 


The possibilities for good busi- 
ness are tremendous in selling 
Coffing Hoists. Railroads, Utili- 
ties, oil fields, mines, machine 
shops, factories of all kinds, and 
municipalities present a poten- 
tial market for these powerful, 
economical hoists. 


Distributors can build up a sub- 
stantial, ever growing hoist busi- 
ness through the benefits and 
profits of our Coffing franchise. 
A field staff of factory-trained 
salesmen helps you to get the 
most out of your sales efforts. 
Sell Coffing Hoists! They will 
make money for you. 


COFFING HOIST COMPANY 


RATCHET DANVILLE ILLINOIS 
LEVER HOIST 
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COFFING “‘tisicn. HOISTS 


SPUR GEAR @ RATCHET LEVER @ ELECTRIC 





ELECTRIC 
HOIST 
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| $200,000 Offered in 


Welding Award Program 


The first edition of “Are Welding 
Foundation News” was recently pub- 
lished, announcing an_ industrial 
award program sponsored by the 
James F. Lincoln Are Welding 
foundation for the express purpose 
of stimulating scientific progress of 
the are welding industry. 

The award program, offering $200,- 
000 for studies of are welding, ap- 
plied to the products and works of 
industry, is the first activity of the 
foundation in its plan to encourage 
arc-welding progress. 

The aim of the foundation in con- 
ducting the award program is to ad- 
mit every possible type of machine, 
structure, building, manufactured or 
fabricated products as subject matter 
for papers. A total of 446 separate 


| awards provide excellent opportuni- 


ties and will undoubtedly draw a large 
number of entries into one of the 


| biggest industrial contests ever 





staged. 


Schlafer Supply Co. 
Reports Much Activity 


A new catalogue featuring paper 
mill specialties and supplies is now 
being distributed by the Schlafer Sup- 
ply Co., Inc., Appleton, Wis. They 
have added W. D. Schlafer Jr., to 
their sales force; he will sell to in- 
dustrial accounts in the Fox River 
Valley. 

K. M. Haugen, sales manager, has 
returned from a vacation trip to 
Alaska and is expecting a heavy fall 
season. 


Join National Association 


New members of the National Sup- 
ply and Machinery Distributors’ Asso- 
ciation are: A. V. Wiggins & Co., 
Syracuse, N. Y.; George A. Kreplin 
Co., Oakland, Calif.; and Crerar, 


| Adams & Co., Chicago. 
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Giving him just time enough to put his hat 
on, we snapped this picture of Q. P. Moore 
| manager of the Dillon Supply Co., in Dur- 
| ham, N. C. 

















Be lA-GU-LOY PPE 


200 to 500 per cent the resistance to rust 




























BETHLEHEM STEEL 
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at only 3 to 5 per cent 
greater cost 


You can confidently recommend 
Beth-Cu-Loy Pipe to customers 
who want the best. It is made 
of copper-bearing steel—steel 
alloyed with the small but ex- 
actly correct amount of copper 
for maximum resistance to rust. 
Various tests, including the well- 
known A.S.T.M. atmospheric- 
corrosion tests, have definitely 
established that copper-bearing 
steel of this analysis is the out- 
standing material among com- 
mercial irons and steels for defy- 
ing atmospheric corrosion. 
Beth-Cu-Loy costs very little 
more than ordinary pipe—3 to 5 
per cent. This is actually less than 
most “‘premium’’ grades. Yet it 
is rust-resistant to a high degree. 
Recommend it to customers who 
want maximum service life. 


COMPANY 


AROUND THE PLANT 
PORTER CUTTERS 


Promote Efficient Maintenance 


Wherever maintenance, repair or 
routine operations require cutting 
of bolts, wires, rods, rivets, wire 
rope, chain — or removal of deformed 
or “frozen” nuts — Porter Cutters 
are whole minutes faster, and a 
great deal easier, than any other 
way of cutting with portable tools. 


Your own experience will suggest 
dozens of uses in every-day or 
emergency work. And remember — 
there is a Porter Tool for every 
cutting requirement up to %4” stock; 
for hardened chain up to 14”. 


Ask your supply house about Porter 
Cutters, or write us for descriptive 
literature. 


THE PORTER 
SWIVEL HEAD 


Furnished as optional 
equipment—broadens 
the usefulness of Por- 
ter Cutters. Swing 90° 
to either side— 
reaches around ob- 
structions — cuts with 
full power in all po- 
sitions. 


H. K. PORTER, Inc. 


EVERETT, MASS. 





Wailes Dove-Hermiston 
and Atkins Get Awards 


E. C. Atkins & Co., saw manufac- 
turers of Indianapolis and the Wailes 
Dove-Hermiston Corp., makers of 
bituminous coatings, New York, were 
recently given national recognition 
for their direct mail advertising pro- 
grams. 

Each year the Direct Mail Adver- 
tising Association selects the 50 out- 
standing national campaigns, and 
awards are made on the basis of all- 
around excellence; important factors 
being plan, design, copy, and results 
obtained. 

The sales and advertising depart- 
ments of the Atkins company are 
headed by K. W. Atkins, vice-presi- 
dent, and M. W. Dallas, advertising 
and sales promotion manager. The 
Wailes Dove-Hermiston campaign 
was planned and directed by Julio 
F. Sorzano, manager of the indus- 
trial division. 

The campaign will be exhibited, 
along with the 48 other winners, as 
part of the Direct Mail Advertising 
Association’s annual convention in 
Cleveland, October 13, 14, 15. The 
winning campaigns will also be 
shown in New York, Philadelphia, 
Chicago and other cities throughout 
the year. 


Succeeds Brenholts 


D. R. Rupert has been made pur- 
chasing agent for the Pittsburgh 
Gage & Supply Co., 300 Liberty Ave., 
Pittsburgh, replacing L. L. Bren- 
holts, who has become president of 
the Harris Pump and Supply Co. Mr. 
Rupert started his career with this 
company in 1910 working through 
the plant and offices in all the de- 
partments. Prior to this appointment 
he was assistant sales manager. 





Among those present at the Wisconsin Mill 
Supply Club outing were (standing, from 
left to right): Grif Jones, Mohr-Jones Hard- 
ware Company, Racine; Walt Huchthausen, 
The Huchthausen Company, Manitowoc; 
Jack Thompson, American Steel and Wire 
Company; Irv Farnham, Cleveland; (kneel- 
ing) Howard St. George, Shadbolt and 
Boyd Company, Milwaukee, (left) and 
Frank Summers, John Pritzlaff Hardware 
Company, Milwaukee. 
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Its Easier to Sell 
a Saylor-Beall! 


Easier, because it’s the ONLY Com- 
mercial Spray Gun with baffle plane 
nozzle construction that saves air, 
won't clog, increases atomization and 
vastly improves the pattern. Write 
today for our catalog describing our 
line of spray guns, compressors, mate- 
rial tanks, regulators, gages, hose and 
fittings. 


Saylor-Beall Manufacturing Co. 


1519 East Philadelphia Avenue, Detroit, Mich. 
New York Philadelphia Chicago 
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Fig. 99C 
Long Pattern 
Inside Plug 


SHERMAN 


FUSIBLE PLUGS 


Sherman makes a com- 
plete line of quality 
fusible plugs 
throughout the world 
their 


service. 


known 


for satisfactory 


Write for prices and catalog 
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H. B. SHERMAN MFG. CO. 
BATTLE CREEK MICHIGAN 
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The Difference 
Between A Good Bronze Bar 
And A Better One 


Bunting Bars are made of Bearing Bronze. The metallic 
structure is superior. The grain is fine and uniform. 
The bar machines easily. 


Scientifically controlled, absolutely standardized 
foundry practice assures the maximum of the desired 
physical properties in each and every bar. 





The bore of every Bunting Quality Cored Bar is abso- 
lutely concentric with the diameter. There are no off- 
center holes. 


The smooth cast bore is far more satisfactory and 
easier to machine than a hard, glazed, broached bore. 
For that reason Bunting Cored Bars are not broached 
nor given any treatment that hardens or glazes the bore. 


Bunting Bars are 13” long so that they can be cut to 
standard bearing lengths without the excessive waste 
often entailed by a shorter length. 


The Machined and Centered Bunting Bar can be set 
true in a universal chuck in a moment, saving about 
50% of set-up and machining time, and approximately 
25% of purchased weight as compared with rough cast 
“sticks”. 


Mill supply wholesalers find it easy and profitable to 
sell Bunting products because of these exclusive, dis- 
tinguishing features ... The Bunting Brass & Bronze 
Company, Toledo, Ohio. Branches and Warehouses 
in All Principal Cities. 


It will pay you to become fa- 
miliar with Bunting's big general 
catalog. There are profit oppor- 
tunities on every page for you 
and your customer. 
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Close-up 
of the 
Safety 
Portable 

= Lacer 
Widely 
Accepted 

| as 
Better! 


If you had a “product scout” scouting out products, particularly improved ones, 
that were going good, he would come back and tell you: “that Safety Portable 
Lacer with the ribbed jaws is sure making a hit. We better get some.” @ Whether 
or not the sale is made at the time of the first call, our field men report 100% 
acceptance of the belt-lacing principle of the Safety Portable Lacer. @ Often the 
remark is volunteered that it has every other lacer on the market beaten. This 
is because it sinks the hooks below the surface of the belt. It is the only lacer 
that can do that. © You know that service is a big factor in holding your cus- 
tomers. Doesn’t service comprehend showing improved products that save your 
customers time and money? 


SAFETY BELT-LACER CO., TOLEDO, OHIO 

















FORGED STEEL 
~FITTINGS - 


The Watson-Stillman lines of Forged Steel Fittings, backed 
by the liberal Watson-Stillman sales policy, is proving a 
profit builder for an increasing number of distributors. 


Watson-Stillman Fittings are well made. They are quality 
products, from rough forging to finished fittings, as proved 
by their satisfactory performance in service. 


Investigate the Watson-Stillman line 


THE WATSON-STILLMAN CO. 


100 ALDENE ROAD, ROSELLE, N. J. 
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New Blast Furnace 
Erected in Hamilton, O. 


The new million-dollar blast fur- 
nace being erected by The Hamilton 
Coke & Iron Co., near Hamilton, 0., 
will be put in operation this month, 
according to J. A. B. Lovett, vice- 
president and general manager of the 
company. Work on the furnace was 
started in December, 1936. 

Completion of the new furnace will 
give the company a daily capacity 
of about 1,200 tons of pig iron. 

Addition of the second blast fur- 
nace is for the production of Buck- 
eye foundry iron, as the product is 
known. 


“Heat and its Control" 
Presented by Johns-Manville 


“Heat and Its Control,” a fascinat- 
ing 50-minute talking motion pic- 
ture was presented before 100 tech- 
nical editors last month at the R.C.A. 
building in New York City. This 
movie, the first of its kind ever pro- 
duced, tells in over 500 different 
scenes the story of heat from the 
earliest days down to present day 
methods of heat control and conser- 
vation. 

It required more than a year to 
make this movie and involved months 
of tireless effort on the part of writ- 
ers in collaboration with engineers, 
laboratory technicians and research 
men before the script was finally ac- 
ceptable. The actual filming of the 
picture took several months. 

The picture is a most complete 
story of heat, emphasizing those 
phases of this broad subject which 
are of essential importance to men 
in industry who have to depend upon 
heat as one of the vital factors in 
their production operations. 

The picture will be shown to over 
150 engineering society meetings, and 
at special showings to other inter- 
ested groups throughout the country. 


Looking the exhibits over with a keen and 
critical eye, H. Cadwallader Jr. of the 
Standard Shop Equipment Co. finds every- 
thing to his liking at the T. C. Ulmer in- 
dustrial show in Philadelphia. 











That's the service history of this 
= Thermoid No. 436 Friction Sur- 


; by 
\ hermoid / face Transmission Belt in a 


pe PROoy . bustling Michigan paper mill, 
| S Rat and the belt is still going strong. _ 
\ ¢ 


This record is by no means ex- 
ceptional. Thermoid Belting has 
done the same for hundreds of 
others'— will do the same for 
you. That's true because several 
a A generations of continual de- 
: velopment work with belt fab- 
rics, friction compounds, and 
constructions are responsible for 
the excellent service which 


If you are interested in better 
belt performance, write direct 
to us for complete information 


QQ 
- F 
Thermoid Belting gives. 
| 


and recommendations. 
THERMOID RUBBER 


Division of Thermoid Co. 
TRENTON, NEW JERSEY 


Thermo 
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“Every Account... 
a Prospect!” 


“Probably the most important 
factor in selling casters is to 
remember that they are used 
under practically everything in 
the shop that moves. Every 
account you have is a prospect 
for casters of one type or an- 


other.’’ 


E. J. Tangerman, 
Technical Editor, Mill Supplies 


Right, Mr. Tangerman! Bond distributors | 


know how true your statement is. 


Bond has just the right caster for every 
type of industrial truck. Newest addition 
to the Bond Line is the recently marketed 
36-A, shown below. Customers are switch- 
ing to it fast. For it’s an easy swiveling 
truck caster that also gives long life—be- 


cause of a special arrangement of the ball | 


races. 


Because Bond pioneers casters like this, 
the Bond Line is always ready to meet 
changing industrial conditions. Write for 
engineering catalog K-25-B. 






36-A Long-lived 
easy swiveling 
caster of durable 
Bond Caster 


BOND FOUNDRY & MACHINE CO. 


MANHEIM, Lancaster Co., PENNSYLVANIA 
617 Arch St., Phila.; 30 Church St., N. Y. C. 
Bond Engineering Works, Ltd., Toronto, Can. 


TRUCK CAS 








Howard Supply Co. 
Formed in Los Angeles 


Harold E. Howard, formerly gen- 
eral manager of the Ducommun 
Metal & Supply Co., has just com- 
pleted the formation of a new supply 





Harold E. How 
officers 


; the new company 


company known as the Howard Sup- 
ply Co., in Los Angeles, Calif. Mr. 
Howard assumes the presidency of 
this new supply house, assisted by 
L. George Trembley, vice-president, 
and Arthur G. Moyer, secretary and 
treasurer. The Howard Supply Co. 
became distributor for the state of 
California of Republic oil country 
tubular products made by Republic 
Steel Corp. 


| Three Industrial Distributors 












Exhibit in W. Va. Parade 


The Superior Sterling Co., The 
Bluefield Hardware Co. and the Blue- 
field Supply Co., all of Bluefield, W. 
Va., had a very effective float in the 
Mercer County Centennial parade 
held in Bluefield recently. The float, 
proclaiming, “Distributors Serve In- 
dustry Economically” was one of 40 
in the line of march, depicting 100 
years of progress of Mercer County, 
W. Va. 

Over 40,000 people gathered from 
the surrounding towns to attend this 
industrial region’s celebration, in 
honor of General Hugh Mercer, a 
Revolutionary War hero. Mercer 
County is the southernmost county 
in the state, and the city of Bluefield 
is the gateway to the large deposits 
of Pocahontas coal, and Princeton, the 
county seat, located ten miles to the 
east. 

“From the much favorable com- 
ment,” according to C. F. Brooks of 
the Superior Sterling Co., “it seems 
the distributors’ time, effort and 
money spent in this enterprise has 
been well worth while.” 


Add to Stock 


Smith & Klebes Inc., New Britain, 
have recently added Grover file 
handles and Boston Gear Works prod- 
ucts to their equipment line. 
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BELTING PRODUCTS 


e Careful, expert manufacture of all Globe 
Products assures you of consumer ac- 
ceptance with complete satisfaction... 
Globe makes it easy for you to sell. 


@ There’s a Globe Belting and Webbing 
product adaptable to nearly every large 
industry and small business. And in 
every line Globe builds you a sound 
repeat order business. 


@SELL THESE GLOBE LINES FOR 
YOUR BEST PROFITS... 


SOLID WOVEN White Cotton BELTING 
ENDLESS WOVEN BELTS 
Solid Woven Waterproof Apron Webbing 
Treated Belting Spindle Banding 
Harvester Webbing Linen Webbing 
Sifter Brush Webbing And other Webbing 
Shoe Machine Webbing and Belting 
Bolting Cloth Webbing Specialties 














POPULAR 
DEMAND 


assures 


quick 












sales 
* 





CLEMENTS 
CADILLAC 


PORTABLE ELECTRIC 


Blowers 


Known throughout industry as the old- 
est and most dependable Portable Elec- 
tric Blower made, it is in demand 
everywhere because of its reputation. 
Cleans motors, generators, switchboards 
converters, control boxes, ete., as well 
as all intricate machinery or omnes. 
Converts instantly into a Suction 
Cleaner or Sprayer. 

Ilere then, is a maintenance tool you 
ean sell with confidence—at a minimum 
of sales effort. Write today for dis- 
tributor’s terms and free trial offer. 


CLEMENTS MFG. CO. 
6656 So. Narragansett Ave. 
CHICAGO, ILLINOIS 




















Did it ever occur to you that your best customers and 
prospects are also the customers of Engineering News- 
Record and Construction Methods & Equipment? 

With you they are buyers or prospective buyers of 
construction equipment, materials and supplies. 

With us they are engineers and contractors who are 
reading our publications. They may be permanent resi- 
dents in your territory. They may be transient residents 
engaged on projects being handled by outside con- 
tracting organizations. 

One sure way to keep on the right side of them is 
to make certain that you are equipped to give them 
prompt service on the makes of construction equipment, 
materials and supplies that they have become familiar 
with through the advertising pages of Engineering News- 
Record and Construction Methods & Equipment. 


é.dagla 


MANAGER 


Published by McGraw-Hill at 
330 West 42nd S!., New York 





of the every day 


purchases of contractors and en 

ineers who read _ Engineering 
News-Record and Construction 
Methods & Equipment regularly 


) 1 
1 are contemplating taking 
» of any of these 
rst of al. go.over 


of these. two publi 


find out which manu 

turer re greasing your sale: 
. advertising? Use the 

ing pages of these paper 


your -inventonies 
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ASPHALT ...BACK-FILLERS. . 
BARGES ...BATCHERS... BINS 
... BEARINGS’. .|. BELTING. . . 
SercK ... BUCKETS 2 
BULLDOZERS ... CABLEWAYS 
-CARS ... CEMENT ; 
03» 0.00, mre On » 0 OD: 00.02 
CONCRETE REINFORCEMENT. 
COMPRESSORS... CONDUIT... 
CONTROLLERS... CONVEYORS 
CRANES .» . CRUSHERS 
. DERRICKS . . . DITCHINC 
MACHINERY DRAFTINC 
EQUIPMENT .. . DRILLS . 
DREDGES .. . ENGINES 
EXCAVATORS . . . EXPLOSIVES 
FENCING .. . FLOODLIGHTS 
- ss FORMS ... GASOLINE... 
GAUGES .. . GENERATORS 
GRADERS ... GLASS... HOISTS 
. . HOSE ... HYDRANTS... 
INSTRUMENTS... INSULATION 
.. INSURANCE . . . LIGHTINC 
. LUBRICANTS . . . LUMBEI 
. METERS ... MIXERS .. 
MOTORS... PAINT... PAVER! 
, PELE DRIVERS... PIPEar. 
PILING ... PORTABLE TOOLS... : 
POWER SHOVELS... PUMPS.. 
ROAD ROLLERS... ROOFING.. 
ROPE .... SCRAPERS .. . STEE 
... SPREADERS ... SCREENS. . 
STREET CLEANING EQUIPMEN' 
TANKS... TIRES... TRACI 
. TRACTORS .. . TRAFFIC 
SIGNALS ...TRENCHERS. . 
TRUCKS . . . TURBINES 
VALVES ... VIBRATORS . . 
WATERPROOFING . .. WELDIN( 
MACHINES ... WELLPOINTS.. 
WINCHES ... WROUGHT IRO! 
co» WIE «> «EEGs 






















ONE GOOD HOIST 


Industries that have watched 
one R & M Hoist daily demon- 
strating its efficiency and relia- 
bility are the best prospects for 
additional sales. ... Check your 
list of R & M purchasers. You'll 
find many a need for new equip- 
ment—and we'll help you to 
specify the right hoist for the job 
and work with you to close the 
deal. 


Sold Through Mill Supply 
Houses Everywhere 


ROBBINS € MYERS 


HOIST & CRANE DIVISION SPRINGFIELD, OHIO 








V, 


























INTER eeqciectcecn, 


INCREASE TAP SALES! 


YOU CAN, if you sell WINTER BROTHERS 
DEPENDABLE TAPS. WHY? 





Because WINTER TAPS are scientifically designed to 
produce more tapped holes per taps. 
That they do give greater satisfaction is evident from 


the constanily growing host of satisfied users. 


WINTERTAPS »° DIES 


THE WINTER BROTHERS COMPANY 
WRENTHAM, MASS. 
TAP AND DIE DIVISION NATIONAL TWIST DRILL & TOOL CO.. DETROIT, MICH 
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GUESS WHAT 


(Answers to Questions on Page 29) 








1. A jig borer is a highly precise 
vertical-spindle milling machine used 
for die making. 

2. A plain miller is a milling ma- 
chine with horizontal spindle. 

3. Both are called die sinkers. 

4. Brass 150-200 feet per minute; 
cast iron 80-100 f.p.m., machine steel 
80-100 f.p.m., annealed tool steel 60- 
80 f.p.m. 


5. About half, brass being 80-100 
f.p.m., cast iron 40-60 f.p.m., ma- 
chine steel 30-40 f.p.m., annealed tool 
steel 30-40 f.p.m. 


6. Quarter pound sal soda, half pint 
lard oil and a half pint of soft soap 
in water enough to make 10 quarts. 
Boil 3 hr. 

7. High-speed steel, carbon steel. 
Special: cobalt steel, edges of Stel- 
lite, high-speed steel and tungsten 
carbide. 

8. A specialized type of milling ma- 
chine used mainly for cutting out 
background metal in stamping dies. 
9. Send in a drawing of the piece to 
be machined to the manufacturer. He 
will make a special cutter to suit job. 
10. Almost always’ dullness. Few 
companies resharpen cutters properly 
and on schedule. 

11. A cutter with a definite outline 
on the teeth, as a half circle, diamond 
point, ete. 

12. Yes. They are made to be sharp- 
ened on cutting face, not on edges. 
13. A milling machine with a spindle 
which may be set in any position. 
14. It is a combination of a planer 
and a milling machine. 

15. The Lincoln, which has the hori- 
zontal spindle and its housing ver- 
tically adjustable on a rail. 

16. Yes, it is larger for small cutters. 
A small cutter should have a clear- 
ance angle of 6 deg., while one over 
3 inches in diameter need have only 
4-deg. clearance. 

17. The section immediately behind 
the cutting edge which supports it. 
It should be 0.02 to 0.04 inch wide 
before the clearance begins. 

18. Too great clearance, dullness, 
broken cutting edge, hard spot in 
material. 

19. The cutting face should be slight- 
ly hollow ground, so that teeth are a 
thousandth or so shorter at the cen- 
ter, thus avoiding drag. 


20. The rotary and continuous ma- 
chines, in which a _ rotating table 
carries work under one or more 
spindles in turn while the operator 
sets up the next job. 





























Talking of Sales Opportunities! 


A SUGGESTION 
From E. B. GALLAHER, Treasurer, Clover Mfg. Co. 


Y OUR GREATEST SALES OPPORTUNITIES lie immediately ahead 
of you. The summer lull in business will be followed by greater activity 
this fall and winter. 


What are you doing to prepare for this coming activity? 
The wise distributor wants not alone the run-of-mine supply orders which 


come in to him from the Industrials he serves, but he also wants the large 
volume and preferred profits obtainable through a distributorship arrangement. 


Nothing is more profitable than a distributorship representing some good, 
standard item which is consumed, or forms part of the products of the average 
industrial plant. Orders come regularly in volume, dependent only upon gen- 
eral business activity. 

But, this class of business requires special handling, because it runs into 
money—the buyers are out for the highest quality at competitive prices. They 
don’t just send in orders—they have to be sold and kept sold. Remember, com- 
petition is after this volume business also! 


With a distributor's proposition, your margin allows for this extra effort, 
and the profit on these volume sales is better than the profit possible on over- 
the-counter business with an ordinary jobber’s margin. 


Coated Abrasives are among the most profitable and satisfactory items 
you can possibly handle—on a distributor’s basis. 


Used and consumed by practically all industrial plants — and in large 
volume, too. There are literally hundreds of plants that buy from 5 to 25 
thousand dollars’ worth of Coated Abrasives a year, and a very great number 
which buy from 25 to 100 thousand dollars’ worth! It’s real volume business 
—easy to get with the right line, if you have a specialist devoting his time 
to it. 

The Clover Color-Stripe Line of Coated Abrasives is second to none in 
quality. It will be found in the best plants in America. Some of the largest 
Industrials in the world use Clover Ab-zasives exclusively and have been doing 
so for years. 

And, as for policy, a Clover distributorship means 
protection of your accounts—a margin which allows you 
to meet any competition—a net profit as satisfactory as 
any other line you represent. What more can one desire? 


We court your inquiry, and believe we can prove 
our case to your satisfaction. 





CLOVER MEG. CO., Norwalk, Conn. 


A complete line of Wood-working and Metal-working Coated Abrasives 
Clover Grinding and Lapping Compounds 
Since 1907 
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UNE WORD 


DESCRIPTION OF OUR GREAT LINE OF 
TWIST DRILLS, REAMERS, HOBS, MILLING CUTTERS, Special TOOLS 





NATIONAL TWIST ® 


DETROIT _ U. S. A. 
Tap and Die Division, WINTER BROS. CO., Wrentham, Mass. 
Factory Branches: © New York © Chicege © Philadelphia ° Cleveland ¢ Distributors in Principal Cities 


Here’s the Most Complete Line of 


STAINLESS STEEL VALVES_ 


SALOY ED) 


— is the largest single manufacturing source for cor- 






rosion-resisting valves, fittings and pipe. We offer dis- 
tributors the most complete line of equipment for plants where 
tough valve and fitting problems are the general rule. Aloyco valves in popular types and 


sizes are carried in stock, ready for immediate shipment in the chrome nickel 18-8 group. 


Think what this means to you. No sales opportunities lost. Customers’ wants satisfied 


promptly .. . efficiently . . . profitably. 


Remember, it is Aloyco’s policy to cooperate with distributors in sales and service. If 


you do not handle this complete line, write today for full information, catalog and price list. 


Alloy Steel Products Co. 


1500 WEST ELIZABETH AVENUE «® LINDEN, N. J. 
Representatives and Distributors in Principal Cities 


* Only organization specializing exclusively in manufacture of 
valves and fittings of corrosion-resisting alloys and pure metals. 
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steel where higher factor of safety 
for wire of the same diamete: 
required. 

22. Plow steel will withstand fairly 
severe abrasion and heavy loading. 
23. High-grade plow steel is used in 
special heavy-duty rope for extreme 


is 


conditions. It combines the highest 
strength with maximum wearing 
qualities. 


24. It depends upon the size of the 
outer series of wires in each strand, 
and the hardness of the steel wires 
within the rope. 








Philadelphia's First 


(Continued from page 32) 








record he has set in years of servy- 
ice to the mill supply trade. Mr. 
Ulmer started many years ago as 
counter clerk for A. B. Wainwright 
& Co. The company faced some 
lean years and bankruptcy crept 
up on them. Mr. Ulmer stepped in 
and bought them out. With a mod- 
est beginning such as this, Theo- 
dore C. Ulmer, Inc., now lays 
claim to being one of the largest 
industrial supply houses in Phila- 
delphia. Built upon outstanding 
service ideals and sound business 
practices, sales activity is always 
vigorous and that old motto, “once 
a customer always a_ customer” 
seems to apply rightfully here. 
The 52 manufacturers who ex- 
hibited at the show are: Steward & 
Romaine Mfg. Co., Stanley Rule & 
Level Co., Skinner Chuck Co., Flex- 
ible Steel Lacing Co., The Duff- 
Norton Mfg. Co., S. W. Card Mfg. 
Co., The Toledo Pipe Threading 
Machine Co., American Chain and 
Cable Co., Ettco Tool Co., The Im- 
perial Brass Mfg. Co., The Jacobs 
Mfg. Co., McGonegal Mfg. Co., 
North Bros. Mfg. Co., Trimont Mfg. 
Co., Standard Shop Equipment Co., 
The Wood Shovel & Tool Co., Yale 
and Towne Mfg. Co., Armstrong, 
Blum Mfg. Co., Norton Abrasive 
Products Co., Aluminum Industries 
Inc., Ridge Tool Co., Beaver Pipe 
Tool Co., Kraeuter & Co., Inc., J. 


| Wiss & Sons, H. Disston, Inc., Os- 
| born Mfg. Co., Page Belting Co., 


| Clipper 


Belt Lacer Co., Coffing 
Hoist Co., Pyrene Mfg. Co., The 
Rawlplug Co., Richards-Wilcox Mfg. 
Co., American Saw & Mfg. Co., 
J. E. Lonergan, American Steel & 
Wire Co., Armstrong Bros. Tool 
Co., The Alemite Co., The Allen 
Mfg. Co., Skilsaw, Inc., The Colum- 

















_ (=MEDART> 









INCREASE 
YOUR SALES 


DECREASING 


customer power losses 





| You can satisfy your customers’ increased production 
demands by showing them how to avoid numerous 
“friction penalties” with Medart-Timken Pillow Blocks, 
Hanger Bearings, Flange Units and Unit Mounts. They 
not only reduce the needless cost of power losses but 


add efficiency because friction and wear are minimized. 


Easy to install and remove—no attention required after in- 
stallation, except occasional lubrication...Sealed against 
occasional leakage of lubricant—dirt cannot enterthe housing 


...Completely assembled and lubricated before shipment! 
Medart offers you complete Engineering Sales Assistance. 


THE MEDART COMPANY 
General Offices and Works: 3512 DeKalb Street, St. Louis, Missouri 








Engineering Sales Offices: CINCINNATI - CLEVELAND .- 
CHICAGO . PITTSBURGH - NEW ORLEANS - SAN FRANCISCO - 
DALLAS . DENVER - CHARLOTTE - BIRMINGHAM - MILWAUKEE .- 


MINNEAPOLIS - ATLANTA +. DETROIT +- GRAND RAPIDS .- 


MEDART 
V-BELT DRIVES 


For uniform drives, positive speeds, 
reduced belt expense, extra flexibil- 
ity, long life and short-center drives 
—use Medart V-Belt Drives... Also 
Steel and Cast lron Sheaves and V- 
Belts in all sizes. 


NEW YORK - BUFFALO 
LOS ANGELES 
PHILADELPHIA 
KANSAS CITY 






































For more than a 
quarter of a cen 
tury, Paine has 
led the world 
with its splendid 


line of builders’ 
anchoring de 
vices You will 
find Paine Prod 
ucts justifying 
their use in 
structures like 


the Panama Ca 
nal, the Chrysler 
Building — in 
mammoth bridges 

in all kinds 
of building proj 


ects large and 
small 

Paine leads in 
quality and cor- 
rect design, as 
well as skillful 
manufacture. We 


to 
re 


are equipped 
serve your 

B® quirements for 
many kinds of 
builders’ anchor- 
ing devices—both 
regular stock 


items and those 
made for your 
special purpose 
THE 
MOST 
COMPLETE 
LINE OF 
Builders’ Anchoring Devices 
Twenty - five 
years ago the 
Paine Company 
invented and 
marketed th 
original pring 
ing togul 
bolt Immedi 
itely success 
ful, it was the 
first ol more 
than twenty 
types and many 
izes carried in 
our tock today complete assurance © 
t tisfactory economical solution your 


You need the NEW PAINE 
Catalog for COMPLETE 
MILL SUPPLY SELLING 


lt contains a ompletely showing 


informative 
many steady demand products such as lead 
ind teel expansion anchors, outlet box and 
fixture hangers, cable and conduit clamps 
sectional switch boxes and a let of other 
items that, our trade says, move out of their 
bins ith pleasin regularity Our quality is 
right Our prices are right Our sales policy 

nele standard wholesale) is right 


THE PAINE COMPANY 


2947 Carroll Avenue, CHICAGO 
79 Barclay Street, NEW YORK 


—and in many other large cities 
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' bian Vise & Mfg. Co., The Lufken 


Rule Co., The B. F. Goodrich Co., 
A. Schrader’s Son, Black & Decker 
Mfg. Co., Parker-Kalon  Corp., 
Templeton, Kenly & Co., Joyce- 
Cridland Co., Brown & Sharpe Mfg. 
Co., The Bassick Co., American 
Screw Co., Bunting Brass & 
Bronze Co., and The Edwin H. Fit- 
ler Co. 








Why Californians are 
Boosters 


(Continued from page 28) 








ties of this region, despite the fact 
that it had long been known to hfm 
as a great shipping and commer- 
cial center. 

Here you have two fine commu- 
ni ies, each great in its own right, 
but so close together and so gen- 
erally served by the same dis- 
tributors that it is simpler to treat 
them as a unit than as separate 
sections. 

San Francisco-Oakland is first 
recognized, of course, for its port 
activities. San Francisco ranked 
second in water-borne commerce 
of all ports in the U.S. and 50 per 
cent above any other Pacific Coast 
port in 1934, with a total tonnage 
of 26,740,669 valued at $1,059,069,- 
946. Here is the meeting point of 
ocean going vessels with inland 
waterways and great transconti- 
nental railways. That means cargo 
terminals, warehouses, ship build- 
ing and marine repair plants, 
floating dry docks, and many other 
activities providing markets for 
distributors. It is hardly neces- 
sary, however, to dwell on this 
phase of San Francisco-Oakland 
activities. Their importance and 
their ramifications are 
dent. Let’s consider the 
varied industrial activities of the 
sector. 

The San Francisco-Oakland in- 








self-evi- | 
other | 


dustrial area averaged seventh as | 


a manufacturing center in 1929 
and first in five industries; second 
in two industries; third in eight 
industries; fourth in five indus- 
tries and fifth in ten industries. 
The ten manufacturing classifica- 
tions reporting the highest value 
of products in this industrial area 


produced total goods amounting 
to $334,482,472. The first five are: 
Petroleum refining, $77,190,111; 
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FLEXIBLE SHAFT 
MACHINES 


High Quality Only 


Type MY 4 This New 


Type MY4 
Machine 
Designed 
for the 
Tool and 
Die Maker 
Universal 
Swivel 
Mounting * 
V4 HP. 
Capacity 
for 
Bench 
Work 
One of 
the Many 
Types 
We Build. 


N. A. STRAND & CO. 


5001-5009 No. Wolcott Ave. 
Formerly Lincoin Street 


CHICAGO 
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COLLIS 








... TOOLS OF 
QUALITY 
ACCURACY 
DEPENDABILITY 


SLEEVES—SOCKETS 
STANDARD TYPE 
and 


USE-EM-UP-TYPE 





DRILL CHUCK ARBORS 
for 
ALL MAKES OF CHUCKS 


* Distributors who make Collis their 
source of supply will profit thereby. 
We are prepared to handle all regular 
and special requirements. 


THE COLLIS COMPANY 
CLINTON, |OWA 





























J&L Steel Products 
for Greater Profits 


Seamless and Welded 

Seamless 
Boiler Tubes . . . Cold 
Finished Shafting .. . 
Cold Finished and 
Hot Rolled Bars, 
Shapes, Plates... Nails 
and Wire Products. 








your profits with J&L 
. (STEELY 


with J«L Steel Products 


There’s a reason why J&L Steel 
Products are profitable for you. 
Your customers want them. Ex- 
tensive advertising in 40 leading 
trade and executive publications 
every month tells the story of 
J&L quality, dependability and 
suitability. From this advertising 
comes a wave of demand for 


Jones & Laughlin Steel. 


And you can rely on Jones & 


Laughlin to supply you with the 


steel your customers want. Jones 
& Laughlin Steel Products fit every 
requirement of the job to be done. 
This is so because back of every 
J&L product is 87 years of expe- 
rience in making high quality 
iron and steel products. 

Stock J&L Steel Products... 
and meet the demand. You will 
get greater profits through repeat 
orders from satisfied users. Write 


us for further details. 


JONES & LAUGHLIN STEEL CORPORATION 


PITTSBURGH, PENNSYLVANIA 
MAKERS OF HIGH QUALITY IRON AND STEEL PRODUCTS SINCE 1850 
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STER ERS 
ar acts 


ANOTHER ONE OF PARKER’S 
SEVEN LITTLE BEARS TELLS ‘, 
STORY— 


SWIVEL BASE CONSTRUCTION 


THE SAME PRINCIPLE AS 
THE AUTOMOBILE. BRAKE 
SHOES THAT GRIP THE 
SIDES. A POSITIVE LOCK 
IN ANY POSITION. 





SPECIAL NOTE 


The rest of the family (7 in all) are anxious to 
tell their story—a letter from you is all that is 
needed. 


Want the Story? 


ere yi 


THE CHARLES PARKER CO. 
MERIDEN—CONN., U. S. A. 
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For 
METAL CUTTING BAND SAW can’t be beat! 


quantity production the WELLS 
Precision manufacturing methods, rigid ball 
bearing saw guides, a sturdy vise and perfect 
blade control guarantee accuracy. In mainte- 
nance and tool room work these versatile saws 
are invaluable. Bars, angles, tubes and sheets 
of almost any metal can be cut with unusual 
speed. You can easily show your customers the 
many advantages of a Wells Saw. Step up your 
sales by writing us for further details. 









See our Exhibit at the National 
Metal Congress and Exposition held 
at Atlantic City, N. J., from Oct. 18- 
22, booth H-21. 


Built in two sizes 


5—5 in. diameter 
5 x 10 in. flat 
in. diameter round or 
8 x 16 in. flat 


WELLS MFG. CORP. 
Michigan 


No. round or 


No. 8—8 


Three Rivers 
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motor vehicles, $46,526,144; print- 
ing and publishing, $43,362,739: 
canned and dried fruits and vege- 
tables, $40,064,843, and meat pack- 
ing, $30,910,780. 

We find steel mills, turning out 
black and blue annealed and yal- 
vanized sheet steel, galvanized 
corrugated sheet steel, open hearth 
steel structurals and shapes and 
merchant and reinforcing bars, 
Iron and steel castings are pro- 
duced, likewise metallic tin, hy- 
draulically compressed steel bil- 
lets, fabricated steel and machine 
shop products, wire rope and 
cable, gold, silver, platinum plate, 
wire and solders. 

Big meat packing plants are 
important sources of revenue for 
distributors, so are factories mak- 
ing paints, oils and _ varnishes, 
roofing and floor covering, acety- 
lene gas, brake linings for steam 
and electric railways, pipe, and 
railroad car shops for both con- 
struction and repair. Smelting 
and refining and food products 
plants, confectionery makers, rice 
mills, ornamental and _ building 
marble processors, manufacturers 
of electric switches, oil burners, 
valves and turbines and overalls, 
and knitting mills provide lucra- 
tive markets for the distributor's 
salesman to shoot at. 

Then, there are many automo- 
tive manufacturing, assembling 
and accessory plants, fruit and 
vegetable canning plants, furni- 
ture factories. Tractors and die- 
sel engines and parts are made in 
this region, which also has large 
petroleum refineries, great § air- 
ports and air bases for transcon- 
tinental and _ trans-Pacific air 
lines. 

Retail trade in the San Fran- 
cisco Bay area amounted to $989,- 
000,000 and wholesale trade to 
more than $2,031,000, according 
to the 1930 U.S. census of distrib- 
ution. An industrial output of 
$768,000,000 was reported in 1931 


for the San Francisco-Oakland 
industrial area and construction 
activities in 1936 amounted to 
$240,290,000. 


One could go on and on enum- 
erating the activities of the re- 
gion, but sufficient of a picture has 
been given, we believe, to show 
that here is an industrial market 
of variety and consequence. Here 
in and about San Francisco the 
market opportunities are not 
merely sectional, they are coast- 





















Swiss! 


Files of precision 
MADE IN UNITED STATES 


> -™ 


OVER 
2,000 DIFFERENT 
SIZES, SHAPES 
AND CUTS 


There is an American 
Swiss file to fit the most 
intricate piece of filing. 
These files are made as 
closely to size as humanly 
possible. Special heat 
treating insures uniform 
hardness, large factory 
stocks maintained to as- 
sure prompt service at 
all times. 


STYLES 


Hand 

Pillar (Regular) 
Pillar (Narrow) 
Pillar (Extra Narrow) 
Half Round 

Slim Half Round 
Half Round Ring 
Crossing 

Knife 

Warding 

Equaling 

Barrette 

Cant 

Pippin 

Crochet 

Round 

Square 

Three Square 

Metal Saw 

Slitting 

Checkering 

Parallel Round 
Spark Plug 

Half Round (Coarse Cut) 
Flat (Coarse Cut) 
Mill 

Mill (2 Round Edges) 
Finishing 

Taper Saw 

Slim Taper Saw 
Round Edge Joint 
Square Edge Joint 
Die Sinkers 

Needle 

Escapement 

Machine 

Die Sinkers’ Rifflers 
Silversmiths’ Rifflers 





We make a complete line of mechanics’ 
hand tools and knurls. 


Send for catalog and 
price list. 


AMERICAN SWISS 
FILE & TOOL CO. 


ELIZABETH, N. J. 














wise, national and international. 
This is one of the country’s best 


merchandising fields. And we 
might add the comment that it is 
one which is growing more im- 
portant every day. 


Sacramento—This city, of course, 











is in the heart of a great fruit and 
vegetable growing area, and na- 
turally a center of the canning 
industry. It is said that 20 can- 
neries in the Sacramento Valley 
produce 334 per cent of Califor- 
nia’s total canned goods output. 
Four of the largest canneries in 
California are in Sacramento, and 
two of these are the largest of 
their kind in the world. Here also 
is the largest almond shelling 


| plant in the universe. 
There are rice and flour mills, 
| bean and rice cleaners and polish- 


ers, slaughtering and meat pack- 
ing houses, olive pickling plants, 
wineries, and lumber and box fac- 
tories in the Sacramento district. 


The Western Pacific and Southern | 
Pacific shops (the latter second | 
largest in the world) are in Sac- | 
| ramento. 


Here also will be found the main 


| shops of the state highway com- 


mission. Eighty-six of the state’s 
118 mines are said to be located 
in the Sacramento area. And the 
Sacramento river is said to be 
first among American inland wa- 
terways in per ton value of trans- 
ported cargo. There are 478 in- 
dustrial plants in Sacramento, 
with 15,460 employees in all and 
a value of manufactured products 
totaling $63,883,097. 

If there is one characteristic of 
California industrial developments 
that stands out above all others 
revealed to us in our casual study, 
it is the very pronounced trend 
toward establishment of important 
branch plants, close to the great 
Pacific Coast consumer market, by 


ern manufacturers. These big 
plants and the steady development 
of home grown industries are pro- 
viding constantly increasing sales 
outlets for a fine array of Califor- 
nia distributors, who are doing an 
outstanding job of servicing their 
customers from their big stocks 
of supplies, equipment and tools, 
made, most of them, by manufac- 
turers thousands of miles away. 
They are contributing definitely 
to California’s great industrial 











advance. 
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There is no need to question the 
superior qualities of 


tHe FAMOUS ‘A TLAS” 
MANUAL FREIGHT CAR MOVERS 


Their power, speed and efficiency 
have stood all tests for more than 
thirty years. 


Have your distributor replenish 
your stock. 


Manufactured only by 
APPLETON-ATLAS CAR 
MOVER CORPORATION 


2947 No. 30th St., Milwaukee, Wis. 


(Formerly Appleton Car Mover Co., 
Appleton, Wis.) 


MARK 





3S 
Sie Usapcace To STAMP — TH Ary 


Trade Mark registered U. S. Patent Office 





large Eastern and Central West- | 















Better RESULTS 


Experienced help does faster 
work and the novice does better 
work with Gardiner Flux-Filled 
Solder 
— | 
cause of 
its high 
quality 
and uni- 
formity. 


Furn- 
ished with 
acid or 
rosin cores 
in various 





alloys and 
For sale in 1, 5 and 
20 Pound Spools. g au g es. 
Sells for 


less than ordinary and "nameless" 
solders. 


Gardiner also produces a com- 
plete line of bar, solid wire, drop 
and pellet solders and babbitts. 


Write for prices and complete 
information. 


A 
lardiner 


VS Clary 7 
4833 So. Campbell Ave., Chicago, Ill. 


N 


owl 
—- 
\ a 
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Reversing Motor Starter 


A new reversing motor starter, 
designated type AP-7-R, has just 
entered the market. It is furnished 
for 74 hp., 550 volts or less. The 
starter consists of two type AP-7 
motor starter units, mechanically in- 
terlocked so that either unit cannot 
be closed if the other is closed. The 


Sn *, 


¢é, a r : ay 


» 





starter units are equipped with Rup- 
tors, which increase the interrupting 
ability of the contacts and form indi- 
vidual isolating barriers between con- 
tacts of opposite polarity. Other fea- 
tures include large silver double 
break contacts, silent operation, pole 
units mounted on steel chassis, en- 
closed temperature overload relays 
and undervoltage protection. Pri- 
mary buying officials to be contacted 
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in introducing this product are plant 
manager, purchasing agent, superin- 


tendent and chief engineer.—Allis- 
Chalmers Manufacturing Co., Mil- 
waukee, Wis.—MILL SUPPLIES, Au- 


gust, 1937. 


Vapor Proof Portable Guard 


A vapor proof portable guard to 
hold a 100 watt lamp has just been 
placed on the market. It is said 
to be vapor proof, spark-proof, and 
shock-proof. The handle is of phe- 
nolic, mercerized unbreakable mate- 
rial. A weatherproof socket is held 
in the handle by means of two ad- 
justable supporting brackets. The 
cage is made of #:-in. solid brass 
wire reinforced with three solid 
brass rings. The cage is equipped 
with a hook made from jy%-in. brass 
wire. The globe is made of Pyrex 
heat-resisting glass. Guards are fin- 
ished in either brown handle and 
bronze oxidized cage, or black handle 
and black oxidized cage. Primary 
buying officials to be contacted in 
introducing this product are pur- 
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chasing agent, superintendent, fore- 
men.—McGill Manufacturing Co., 
Valparaiso, Ind.—MILL SUPPLIEs, Au- 
gust, 1937. 


Truck Caster 


A new easy swiveling caster, be- 
cause of the arrangement of its ball 
races and a high quality metal, has 
recently been placed on the market. 
Different types of wheels are avail- 





able to suit every type of floor and 
load condition. By distributing metal 
over the greatest area without exces- 
sive weight, the caster design attains 
maximum strength. Two ball races 














A STO RY TH AT’S # Bw S 97,654 Messages in Factory Management & Maintenance and Modern Machine Shop will tell 


the story of the Thor ‘Shock-Absorber’ Spindle to your customers and prospects this month 


USS ee 


THE FLEXIBLE steel strips 
in the patented Thor ‘Shock- 
Absorber’ positively pre- 
vent ruinous vibration from 
reaching the motor. 


UNIVERSAL ELECTRIC GRINDERS 


- a 


THE PATENTED. doa Moawobce SPINDLE 
ov THOR PORTABLE GRINDERS 


@ When a powerful, portable electric grinder, whirring at thou- 
sands of RPM’s, goes to work removing burrs from a casting or 
smoothing a weld there is bound to be terrific vibration. The 
problem is to prevent this vibration from reaching the motor so 
that the lead wires to the commutator do not crystallize, break 
and cause motor burnout. 

Thor Engineers went to work on the problem. They developed 
the Thor ‘Shock-Absorber’, a two-piece shaft joined with flexible 
steel strips, that absorbs and STOPS all vibration at the spindle 

. . » before it reaches the motor! With this 
sotoR DESIGN new design the: use of portable grinders 
ld on production becomes practical; frequent 

motor burnouts are eliminated; mainten- 
p= ance is reduced. There may be a place in 
, your plant where you can save time and 
money by the use of these cost cutting tools. 

For details write: 


5” GRINDER 


INDEPENDENT PNEUMATIC TOOL CO. 


600 WEST JACKSON BOULEVARD - CHICAGO - ILLINOIS 
New York Pittsburgh Detroit St. Lewis Los Angeles 


TOOL MAKERS Thor; SINCE 1893 


ade ee eA THOR GRINDER 


FOR EVERY JOB 
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Every item bearing THE CARD QUALITY label is 


guaranteed to perform satisfactorily. 


This means satisfied customers and profitable repeat 


business for CARD distributors. 


THE TAPS THAT BRING YOU PROFITS. 


S. W. CARD MFG. CO., Mansfield, Mass. 


DIVISION OF UNION TWIST DRILL CO. 
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STORES: New York: 61 Reade St., Chicago: 11 South Clinton St., 
Detroit: 6540 Antoine St., San Francisco; 121 Second St. 





Profits 4 
when Belts 













will Slip 
Don’t Grip 


RENEW THE OLD BELT'S GRIP AND PROLONG ITS LIFE WITH 
DIXON'S BELT DRESSING. TWO PROVEN FORMS ARE AVAILABLE: 


DIXON’S SOLID BELT DRESSING—the old 
favorite red-labelled giant bar (8” long, 2” di- 
ameter) prevents belt slip, preserves belting 
life. It’s easy to apply to running belts. The 
cardboard cylinder which encases the stick is 
readily peeled off as the dressing is used. 
There is nothing better for leather, rubber and 
composition belts. 


JOSEPH DIXON 
JERSEY CITY 


—GRAPH-AIR 
GUN 


SEND FOR 


Tene WS ane 


DIXON’S PASTE BELT DRESSING for 
leather belt and manila rope drives waterproofs 
the belt, restores and maintains belt cling, by 
keeping the belt pliable—all without imparting 
a sticky, dust-catching surface. Nothing else 


like it for manila transmission ropes—keeps the 
fibres flexible, increases traction, waterproofs, 
prevents rotting. 


Write for booklet O-71. 


CRUCIBLE CO. 
NEW JERSEY 


RESSING 
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of almost equal diameter, set one be- 
low the other, permit easy swiveling 
and compensate for wear. To relieve 
the king pin from all side thrusts, it 
is entirely surrounded by a projecting 
boss section of the base. The deep 
grooved raceway provides a line con- 
tact for the ball bearings which in- 
creases the life of the caster. The top 
ball race has a deeper groove for 
better retention of lubricant. A pro- 
jecting flange around the outer ball 
race in the fork and a downward 
projecting flange on the base of the 
caster form a labyrinth type seal 
for retaining the lubricant and for 
protection against dust and foreign 
matter. In order to add strength, use 
is made of a combination one piece 
nut and thrust washer on the king 
bolt. Primary buying officials to be 
contacted in introducing this product 
are plant manager, purchasing agent 
and superintendent.—Bond Foundry 
& Machine Co., Manheim, Pa.—Muivu. 
| SUPPLIES, October, 1937. 





Flexible Coupling 


An _all-steel fractional flexible 
| coupling has recently been added to 
| the Francke line of flexible couplings. 
| This new all-steel coupling is recom- 
mended for fuel pumps, generators, 
and fans up to 3 h.p. at 800 r.p.m. 
and for shafts up to 3-in. diameter. 
| It provides free and independent 
| floating of the connected shafts, ac- 
| curate alignment surface, an assem- 
bled all-steel member, large load 
carrying surfaces, is torsionally res- 
ilient, mechanically flexible and silent 
at any speed. It is fully described 
in Francke bulletin No. 53 just com- 
pleted, copies of which are available 
on request. This flexible coupling 
is the most recent development of 
this company. Primary buying offi- 
cials to be contacted in introducing 
this new product are purchasing 
agent, superintendent, chief engineer 

| and master mechanic.—John Waldron 
Corp., New Brunswick, N. J.— 
MiIuL SuPPLIES, August, 1937. 


Magnetic Chuck 


A new magnetic chuck, said to 


| have the advantages of electromag- 
| netic chucks but not requiring any 
current, 
wires, 


electric 
tions, 


electrical connec- 
switches or auxiliary 





: * > eee ; 


| generators, has just been introduced 
to the industrial field. It is claimed 
that the chucks have long life and 




















EVERY INDUSTRY 
ee 


DEMING 
PUMPS 


Advantages of Deming 
Pumps to industrial 
users make the Deming 
line a steady sales- 
producer for industrial 
distributors. Thousands 
of Deming Pumps are 
meeting the varied 
requirements of all 
classes of industry. 


DEMING-MUELLER CENTRIFUGAL pee 


A wide scope of requirements for circu- 
lating and booster service is met by 
Deming-Mueller Centrifugal Pumps which 
include side suction and split case types. 


Deming 
Side Suction 
Centrifugal Pumps 
include more types and 
sizes than any other sim- 
ilar line on the market 
--.Meeting capacity re- 
quirements from 10 to 
3600 gallons per minute. 
Among their many note- 
worthy features are the 
adjustable semi-enclosed 
type of non - clogging im- 
peller, center-pack stuffing 
box and screwed gland. 
Write for a complete 
set of Bulletins illus- 
trating and describing 
the Deming - Mueller 
Centrifugal Pumps. 


THE DEMING COMPANY 
SALEMe OHIO 
PUMP MANUFACTURERS SINCE 1880 





chief 








full holding power and do not heat | 


under any condition. Work placed 
on the working surface is securely 
held when the crank is in the “on” 


position. The work is released by a | 


simple 180 deg. movement of the 


crank. Magnets are of a special alloy | 


and maintain several times more 
energy than permanent magnets pre- 
viously available, the manufacturer 
declares. 


angles to the back. Both the ends 
and back are provided with removable 
stop plates which may be adjusted 


vertically to suit the requirements of | 


different jobs. All moving parts are 
equipped with greaseles_ bearings. 
Primary buying officials to be con- 


tacted in introducing this product are | 
plant manager, purchasing agent and | 
Sharpe | 


engineer.—Brown & 
Mfg. Co., Providence, R. I. 
SUPPLIES, October, 1937. 


MILL 


Bench Shaper 


A new 7-in. shaper designed to be 
run from a 34 h.p., 1740 r.p.m. motor 
has been placed on the market. It 
has a complete V-belt drive from 
motor to bull-gear spindle which pro- 
vides four speeds between 45 and 200 
strokes per minute. The automatic 
cross feed provides five speeds in 
either direction between .005 and .025- 
in. per stroke. All bearing surfaces 
are large and accurately finished, 
with complete provision being made 
for adequate lubrication. Cutting 
speeds are 34 to 116-ft. per minute; 
table travel 84-in. horizontal, 44-in. 
vertical; maximum distance table to 
ram, 54-in.; minimum distance table 
to ram, § in. The shaper was specially 
designed for efficiency, economy, and 
versatility on small work. Primary 
buying officials to be contacted in 
introducing this product are purchas- 
ing agent, superintendent and chief 
engineer.—Atlas Press Co., Kalama- 
zoo, Mich.—MILt Supp.ies, October, 
1937. 


Oil Separator 


An oil separator for removing 
moisture in air lines and equipment 
has just been offered as a new sup- 
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Working surface and base | 
are ground parallel and at right | 


© Complete 
stocks 


© Fast Service 
® Good Margin 





The H. M. HARPER CO. 


2622 Fletcher St. Chicago, I. 














HARRIS 


The Complete Line of 


METAL FLOATS 


Copper Steel 
Aluminum 
Stainless Steel 


Brass — Nickel — Monel Metal 


List Harris Industrial Products 
in your new catalog 


ARTHUR HARRIS & CO. 


COPPERSMITHS - ENGINEERS - BRASS FOUNDERS 


210-218 N. Curtis St. | Chicago, Ill. 
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SWACO 


SAFETY CAR MOVERS 






Easy to 
Use. Safe, 
Sturdy and 
Slip Proof. 


The heads of the Car Movers 
are short, compact, and 
powerful. The weight is so 
distributed that the balance 
is perfect . . . always right- 
side up without effort on the 
operator's part. 


THE 
Heavy Duty 


Short Bite 
Easy Start for 
A Long 

Push 





Cars move easier with this heavy 
duty mover which has a Short Bite 
and a Long Roll over the curve of 
the nose. It gives a longer push 
to a car than any known car mover 
on the market. The rocker pin is 
the only moving part. 


SELL SWACO 


SAFETY WRENCH & 
APPLIANCE CO. 


WORCESTER MASS. 
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ply item for industrial distributors. 
The manufacturer claims that an oil 
separator installed at an air storage 
tank will remove practically all of 


Re 





|the condensate from any system. 
Lubrication is essential to the mov- 
ing parts of all compressors, but oil 
and water creep into places where 
it is a frequent cause of trouble. | 
Primary buying officials to be con-| 
tacted in introducing this product are | 
superintendent, purchasing agent and 
chief engineer.—American Injector | 
|Co., Detroit, Mich—Mrtt Suppuigs, | 
| October, 1937. 
| | 





Pipe Threader 











For those who prefer a semi-ad- 
|justable taper-post type of pipe 
|threader, using a separate set of 
dies for each size, this model was 
| designed. It has an extra wide die, 
| with a wide throat to center and 
| hold the tool on the pipe. The gears 
are fully enclosed so that chips and 
dirt cannot get in them. The driving 
pinion is straddle mounted, with a 
bearing both above and below the 





backed ball which is fully enclosed 
so that dirt cannot get back of it. 
It is semi-adjustable for cutting over- 
size, undersize or standard threads. 
Primary buying officials to be con- | 
tacted in introducing this product 
are purchasing agent, chief engineer 
and master mechanic.—Beaver Pipe 
| Tools, Inc., Warren, Ohio.—MILL 
| SUPPLIES, October, 1937. 











Small Electric Counter 


| A new line of electrically operated 
| counters, adapted to built-in applica- 
tions on a wide range of coin oper- 
ated machines, production machinery 
and similar equipment was recently 








“SEVEN UP” 


You can tell your customers inquiring about 
lung and eye protective devices, that this 
mask answers "YES' to the following leading 
questions: 





QUESTIONNAIRE 
. Is it EASY to breathe through? Very. 


1 

2. Is it LIGHT? Surprisingly so. 
3. Is it TIGHT? Like wax. 

4. Is it TOUGH? And how! 

5. Is it SURE? As taxes. 

6. Is it COMFY? No bind. 

7. Is it REASONABLE? See him smile. 


CESCO 
HEALTHGUARD FUME KIT 


Made right, Priced right, Works right. Comes 
e anoae with cartridges for Ammonia, 
Methyl! Chloride, Sulphur Dioxide. Filters for 
other industrial fumes available. 


STEADY SELLER 
a 


CHICAGO EYE SHIELD CO. 
2329 Warren Bivd. Chicago, Ill. 

















Aggressive 
Distributors 
PLAN AHEAD with the 


|gear teeth on the pinion. The dies Model Pt sctu 03 OF eat orders 
|are held in position by a spring-| KDP Ter on creates 


: e 
Pop ynsut t an 
Safety —__CloseCOP, ._yonetd 


r 


J. E. LONERGA 


‘a: PH 


N CO. 





developed. This counter is equipped 
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with large, legible number wheels, 
having black figures on a white back- 


ground. The lightweight, coined 
wheels require minimum driving 
effort. Five number wheels give a 


capacity of 99,999, which is ample for 
all requirements in small counters. 
The operating relay actuates the lever 
arm of the counter which has a throw 
of 3-in. The case enclosing the coun- 
ter mechanism is of steel, designed to 
afford full protection to working 
parts. Primary buying officials to be 
contacted in introducing this product 
are purchasing agent, plant manager 
and chief engineer.—The Production 
Instrument Co., Chicago.—MILL Sup- 
PLIFS, October, 1937. 


Wet Grinder 





A new two wheel wet grinder, made 
in three sizes for 10, 12 and 14-in. 
wheels has just been announced. 
Spindle speed can easily be changed, 
if desired. These grinders lay a 
steady stream of coolant directly on 
the work, which is necessary for 
grinding certain types of tools and 
many other jobs. A wet grinder 
eliminates dust and makes for much 
healthier working conditions and also 
saves the cost of a dust collecting 
system as required by some states. 
The same water is used over and 
over again, a separator removing all 
grit before returning the water to 
the reservoir. The flow of water is 
controlled by a convenient valve on 
top of the guard. Separator is easily 
removed for cleaning. The pump is 
self-priming and is driven by a V-belt 
from the spindle. The reservoir in 
the pedestal is provided with a large 
drain for convenience of flushing 
when necessary. Primary buying offi- 
cials to be contacted in introducing 
this product are purchasing agent, 
plant manager, superintendent and 
chief engineer..—The Hisey-Wolf Ma- 
chine Co., Cincinnati, i MILL 
SupPuiges, October, 1937. 





Air Compressor 


A stationary compressor for belt 
drive is offered in a complete line of 






























™ MECHANICAL LEATHER PRODUCTS 
@ FOR EVERY INDUSTRIAL PURPOSE 





Write for Catalog 





Chicago Rawhide Mfg. Co., 1290 Elston Ave., Chicago, U.S.A. 














FOUND 


in almost 
every plant 


Cap screws, set 
screws, coupling bolls, 
or studs are found on 
the purchasing requi- 
sitions of almost every 
plant, Distributors can 
develop this highly 
profitable business 


with OTTEMILLER Products. 
The OTTEMILLER line of 


milled screw machine parts 
is complete for practically 
all purposes, and it pro- 
vides such dependable 
quality that many plants 
have standardized on this 
one source. 


The steady, repeat charac- 
ter of this business makes 
it particularly interesting to 
distributors. OTTEMILLER 
gives 100 per cent distribu- 
tor service. 


The Wm. H. 


OTTEMILLER CO. 


YORK, PA. 


We also manufacture Dardelet Thread Screws 
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BALDOR 





scarinc GRINDERS 


BUILT FOR HEAVY DUTY 


IT WONT 
BURN OUT 


No. 3240 % h.p, Capacitator type, ball-bearing 





BALDOR Motor, Stands repeated over-loading; 
3450 r.p.m,. 60 cy. single or = (not fur- 
nished for D.C.) 7” wheels, 

face; heavy shaft; %” arbor: $ .00 
closed guards. EAR 
GUARANTEE. 


It will sell—and stay sold 


BALDOR ELECTRIC CO. 
(Electrical Mfrs. for 17 Years) 
4364 Duncan Ave. ST. LOUIS, MO. 


BALDOR GRINDERS 


built by Motor Specialists 




















BLISS & LAUGHLIN, INC. 








ECONOMICAL 
COMMERCIAL GRADES 


available in .15 to .25 carbon range 
give entirely satisfactory service for 
any shafting applications, not consid- 
ered heavy duty. Higher carbon types, 
such as 1035-1040-1045, recommended 
for semi-heavy duty uses. Special grades 
of medium priced alloys are obtain- 
able for exacting requirements . . . 
shock loads, heavy starting torques, 
repeat vibrations. Popular sizes of 
B & L Cold Finished Shafting are 
stocked by distributors from coast to 








They're asking 
io BEI 
SHAFTING 


HARVEY. ILL. 


coast for immediate delivery. 


Cold Drawn Bars 
Ground Shafting 
Ultra-Cut Steel 


MAUREY PULLEYS 


STAND UP AND DELIVER 
IN SERVICE AND PROFITS 


Special Sections 
Extra Wide Flats 
Alloy Steels 


Sules Offices int all (r tsscypal Cities 


BUFFALO, N.Y. 














Type No. 3 























Cross Section 
Type No. 3 











Maurey Pulleys are strong, smooth running, 
and good appearing. They stand up under 
severe service conditions and their many supe- 
rior advantages of manufacture and design 
place them in a class apart from ordinary 
pulleys. These good qualities are self-evident 
to the prospective purchaser and distributors 
- assured of substantial revenue in selling 
them. 


Maurey’s sales program is built upon distribu- 
tion through authorized Mill Supply houses 
and full protection with generous profits. The 
unquestionably good quality of Maurey Pul- 
leys and their ability to give the utmost in 
service make them a profitable item to handle. 
Are you getting your share of this profitable 
pulley market?—Let's get together! 


MAUREY MANUFACTURING CORP. 


2907-15 S. WABASH AVENUE 


CHICAGO, ILLINOIS 








428 





MILL SUPPLIES © OCTOBER 1937 





sizes including 120, 150, 230, 300, 
380, 450 and 600-cu. ft. The com- 
pressor unit includes such mechanical 
features as force-feed lubrication, 
mechanically operated intake valve, 
discharge valve occupying full head 
area, light moving parts and thor- 
ough cooling by water. This com- 
pressor can be installed in a much 
smaller space than is usual with this 
size and its vibrationless operation 
makes it unnecessary to provide any 
special foundation, the base supplied 
serving as the compressor’s own 
foundation. Primary buying officials 
to be contacted in introducing this 
product are plant manager, purchas- 
ing agent and chief engineer— 
Schramm, Inc., West Chester, Pa.— 
MILL SupPPLiEs, October, 1937. 


Multiple V-Drive Beit 








A multiple V-drive belt was an- 
nounced recently and through the 
close matching of the belts used in 
multiple, it is claimed that the strain 
and load carrying on all the belts 
of the assembly is equalized and pro- 
duces a more efficient and longer 
lasting drive. The load on the new 
belt is carried by a layer of heavy, 
low-stretch, high tensile cord, placed 
in a neutral section between rubber 
high tension and high compression 
sections. Surface wear is taken by an 
elastic fabric envelope with the 
weave on bias. Primary buying offi- 
cials to be contacted in introducing 
this product are plant manager, pur- 
chasing agent and chief engineer.— 
Goodyear Tire & Rubber Co., Akron, 
Ohio.—MILL Suppiiges, October, 1937. 


All-Metal Solder 





A new specially developed, high 
tensile strength solder and all-metal 
flux for low-temperature soldering of 
such difficult to solder metals as 
aluminum, cast iron, die cast metal, 























stainless steel and monel, as well as 
other metals, has been announced. It 
is stated that while this solder is 
applied at low temperatures only 
slightly above those used for ordi- 
nary soft solder, it forms a bond 
with tensile strength many times as 
great, and it can be used for such 
very difficult production and repair 
work in factories and shops where the 
assembly of cast or sheet aluminum 
products, joining aluminum and stain- 
less steel, aluminum and cast iron, 
or aluminum and copper is in 
progress. It also can be used in 
foundries for filling in blow holes 
in aluminum and other castings and 
can be machined, polished and plated. 
The solder is designed for use in 
conjunction with the special flux fur- 
nished with it, the flux being used 
to dissipate the oxides on the sur- 
face of the metal preparatory to the 
application of the solder. Blow torch, 
welding torch or large soldering iron 
can be used for applying the solder. 
Primary buying officials to be con- 
tacted in introducing this product are 
purchasing agent, superintendent and 
master mechanic.—Imperial Brass 
Mfg. Co., Chicago—MILL SUPPLIEs, 
October, 1937. 


Air Valve 


Recent additions to several lines 
of control valves for all pressures 
and mediums is the low-priced, non- 
leaking valve in three and four way 
operating 


types, for single and 





double acting cylinders utilizing air 
or oil on pressure to 125-lb. They 
are made in 3, §, 4, and j-in. sizes 
of flat disc, protected seat design, 
with bodies and seats of semi-steel, 
dises of bronze. Port areas are equiv- 
alent to full areas or pipe sizes they 
accommodate, and port design per- 
mits throttling or full opening, as 
required. All pipes are 90 deg. apart 
and lead from valve base, horizon- 
tally. Valves can be dis-assembled for 
inspection without breaking pipe 
connections. Operating levers require 
90 deg. travel for complete cycle and 
may be adjusted radially on valve 
stem to suit convenience of operator. 
Pr’ nary buying officials to be con- 
tac.ed in introducing this product 
are plant manager, purchasing agent, 
superintendent and chief engineer.— 
Nicholson & Co., Wilkes-Barre, Pa.— 
MILL SUPPLIES, October, 1937. 


Portable Air Painting Unit 


A new development in the indus- 


HERCULES 





STEEL 


LOADING CHAI N 
9% Stronger’ 


NOTE THE EXTRA “SWELL” 
OF STEEL AT THE WELD 


Fabricated from special analysis, heat treated steel, 
Hercules Loading Chain is further strengthened by 
the patented “Inswell” welding process which builds 
extra metal into the weld on the inside. Every link 
is carefully tested to twice its safe 
working load, and stamped with 
the letter “H”—your assurance 
of extra safety and extra wear. 
Bright nickel-like appearance. 
The perfect load chain. Sizes 
from 3%" (safe working load 
1,100 Ibs.) to 4” (s.w.|. 
12,500 Ibs.) 















WHERE STRENGTH 
IS VITAL 


*25% Higher in Elastic Limit 
*25% Higher in Tensile Strength 
*25% Higher in Safe Working Load 


COLUMBUS-McKINNON CHAIN CORP. 


General Sales Offices: TONAWANDA, N. Y. 















BIGGER PROFIT 
in Shim 


9 aves WOE 


Every repair shop, tool-room, service and maintenance department, uses shim stock 
daily. You can get—from one supply source—a complete line of shim stock to meet 
all ordinary requirements; with the special features that have built up sales on shim 
stock to a profitable d di For ple, this ROLLED SHIM STOCK in-handy 
cartons ... Thin brass or steel in precision thicknesses of .001" to .015”. Saves time, 
trouble, and prevents waste——and gives you a larger unit of sale. 


TAMINUM brass suim stock 


The acceptance built up for Laminum shims as standard equipment on production 
machines everywhere, makes Laminum shim stock a sure, active, big-profit seller. 








Simply P-E-E-L-S for precision adjustment... right at the job! No filing or machining. 
Choice of .002” or .003"’ laminations. Sold in 6” x 36" sheets or 2°’x 9” strips 


ARBOR SPACERS—PACKAGED 


Convenience itself! No spacers to mislay or waste. All handily packed 10 to an 
envelope in thicknesses .00!” to .020"". Or assorted thicknesses in envelopes of 20. 


LAMINATED SHIM COMPANY, INC. 


21-40 44th AVENUE ° LONG ISLAND CITY, N.Y. 





METAL DISPENSING RACK 
FREE with assortments of 
5 shim stock cartons (your 
choice) and 3 assortments 
of 2° x9" Laminum shim 


stock strips. 
928 
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QUALITY 
WRENCHES 


2 MPO) Dede 











Straight Handle 
Adjustable Nut Wrench 
No. 75 


BEMISCALL 


MANUPACTURERS of WRENCHES SINCE 1835 


SPRINGFIELD MASS 
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SOLD BY LEADING DISTRIBUTOAS 


trial finishing field is a portable elec- 
tric air painting unit. The outfit con- 
sists of a 1/6 h.p. electric motor 
driven air compressor with air brush, 





material cup and hose complete. 
While the unit is small enough to 
carry in an ordinary traveling bag, 
it is big enough to paint an auto- 
mobile, all types of industrial equip- 
ment, and office or household furni- 
ture. It is, of course, not for use 
in the painting of large buildings 
|or for production work in large in- 
| dustrial plants. Primary buying offi- 
cials to be contacted in introducing 
this product are plant manager, pur- 
chasing agent and maintenance super- 
intendent.—Paasche Airbrush Co., 
Chicago.—Mi1tt Svuppiies, October, 
1937. 


Thread Cutting Screw 








* POU Daiy Casteyene Tate: 











A new way to cut assembly costs 

is opened by means of a thread cut- 
ting screw that resembles a machine 
screw. The difference lies partly in 
| the spring action slot, cut longitudi- 
| nally in the shank at a carefully pre- 
| determined angle, and the serrated 
| cutting edge at the slot. The screw 
is treated by a special hardening 
| process, enabling it to cut a thread in 
| metal or any other material of prac- 
| tically any thickness. The yielding 
| action section of the screw springs 
|inward as turning is started, thus 
| permitting the serrated cutting edge 


| to have free access to the material | 


| being threaded. The material re- 
moved in the thread cutting operation 
is directed into the slot, away from 
the cutting edge, eliminating any 
possibility of clogging. All that is 
| necessary is a punched or drilled hole 
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MIDGET-FLAME 
TORCH 


For Copper Tubing Work 


No. 99 


PINT SIZE 
For Close 
Quarters 


THE 


UOTE 





The small pointed flame is ideal for 
sweating fittings on the smaller 
sizes of copper tubing. The curved 
internal fuel feed pipe and heavy 
wicking allow this torch to burn in 
any position. 


CLAYTON & LAMBERT 
MFG. CO. 


DETROIT MICHIGAN 

























BRISTO 
SET & CAP 


@ The multiple spline, 
Engineering’s most effi- 
cient principle of power 
transmission, is used in 
all Bristo Socket Cap 
and Set Screws. 
The Bristol Company 

Mill Supplies Division 
Waterbury, Conn 


BRISTO 


TRADE MARK REG. U.S. PAT. OFF. 


CAP AND SET SCREWS 





























SUPPLY THE 
DEMAND ... 
GIVE THEM 
ADVANCE- 


BADGER 
CAR PUSHING TOOLS 





@ Meet the demand for 


car pushing tools that 





will stand up under se- 
vere heavy duty service 
with the Advance-Badger 
line. 


@ There are good dis- 
tributor profits in selling 
the Advance-Badger line 
of car pushing tools. Dif- 
ferent types for many 
classes of work—suggest 
them for the tough jobs 
or the easy ones. 


The ADVANCE CAR 
MOVER CO., Inc. 


APPLETON WISCONSIN 
































Columbian Machinists’ Vises are 
sold under a policy that helps dis- 
tributors make consistent profits. 


Established Resale Prices and 
complete distributor protection 
guaranteed by Columbian’s written 
Sales Policy makes this line attrac- 
tive and profitable to distributors. 


The Columbian Vise & Mfg. Co. 
9019 Bessemer Avenue 
Cleveland, Ohio 


















of the proper size and the power to | 


drive the thread cutting screw home. 
For the smaller sizes, a hand or auto- 
matic screw driver is sufficient; the 
larger sizes requiring a power driver 
equipped with a blade or socket head 
wrench depending upon the type of 
screw used in the assembly. Primary 
buying officials to be contacted in in- 
troducing this product are plant man- 
ager, purchasing agent, master 
mechanic, and chief engineer.— 
Shakeproof Lock Washer Co., Chi- 
cago.—MILL SUPPLIES, October, 1937. 


Tapping Machine 


A new tapping machine handling 
a wide range of materials and sizes 
is now on the market. This tapping 





machine has five operating speeds, 
ranging from 385 to 2240 r.p.m. A 
unique arrangement of long helical 
springs, adjustable over a wide range, 
maintains present tapping and re- 
versing pressures independent of the 
operator, thus facilitating precision 
tapping at high speeds, with pro- 
tection for taps and work. Automatic 
continuous lubrication of the tap, only 
while tapping is provided. Through 
timing and volume adjustments, 
lubricant can be set to give correct 
volume, as well as automatically start- 
ing the flow as desired. Primary buy- 
ing officials to be contacted in intro- 
ducing this product are plant manager, 
purchasing agent, and superintend- 
ent.—Procunier Safety Chuck Co., 
Chicago.—Mint Suppiies, October, 
1937. 


Constant Level Oiler 


A new line of constant level oilers 
for automatically maintaining an ac- 
curate level of oil in ring and ball 
bearings of motors, line _ shafts, 
pumps, and other machinery having 
oil wells. As oil is consumed in the 
bearing chamber, it is automatically 
replaced with fresh oil from the 
reservoir. The glass reservoir is 
screwed to the solid bronze cadmium- 
plated fitting and can be removed and 
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| SELL 


VINCENT 


HUNTINGTON | 


GRINDING 
WHEEL DRESSER 


CUTTERS 


@ SELL them on quality 
@ SELL them on service 
@ SELL them on low cost 















@ SELL them on economy 
@ SELL them and PROFIT 





Gvery 
VINCENT 
Cutter 
Has 18 
Teeth 
Count 
Them / 


Users know from experi- 
ence that Vincent-Hunt- 
ington Cutters are the 
best for the money. They 
give long-time service 
at a minimum cost. 
They have been doing all 
this for over 26 years. 
They are milled —not 
stamped—they are hard- 
ened by our own "Vin- 
cent Process” 
which assures the 
proper degree of 
hardness and 
toughness. 


Vincent ‘‘AA" 


High Speed 
Tool Bits are 


widely used—it 
will pay you to 
sell them, too! 





THE 


VINCENT STEEL 
PROCESS CO. 
2434 Bellevue Ave. 

DETROIT, MICH. 














SCIENTIFIC DESIGN PRODUCES 


CENTRAL 


PULLEYS AND 


Flexible 
COUPLINGS 


NEW CATALOG 
w 


je have ready, now, a new Central 
Tulley and Coupling Catalog compiled 
by our engineers, giving complete 
specifications so that correct informa- 
tion is immediately available. 
be to your advantage to write for our 
data book #103 and for complete 
information as to our distributor 
Seacites and special discount propo- 
sition. 


CENTRAL DIE CASTING & MFG. COMPANY 
CHICAGO, ILL., U.S.A. 


2935 W. 47TH ST. 


ACCURACY AND 
PERFECT BALANCE 


—an outstanding 
profit opportunity 


®Central new and improved 
Flexible Couplings are giving 
greater meaning to their salabil- 
ity today than ever before. 
Strength — uniformity —service 
—economy—four points that 
have a powerful meaning to 
your users and make your selling 
efforts easier. 











The Alligator on 


: 


ALSO 
AMERICAN 
PATTERN 
FILES 








topi table ~: 


DUMORE—KLEEN-CUT 


THIS MARK 
1S ON 
THE TANG 


TRADE MARK 


For twenty-five years CARSON-NEWTON have 
been making files, INDUSTRY have used them. 
they are accepted by the most particular file 
users on the basis “THERE IS NOTHING BETTER.” 


every tang assures the user 


complete satisfaction. This means satisfied cus- 
tomers and repeat orders. 


Swiss Pattern 


FiLteS 


MADE IN AMERICA 


CARSON-NEWTON CO. 
NEWARK. N. J. 
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conveniently refilled. These oilers are 
designed for low cost applications on 
small bearings and are made in four 
sizes. Prime buying officials to be 
contacted i troducing this product 
are plant msnuger, purchasing agent 
and chief engineer.—Trico Fuse Mfg. 
Co., Milwaukee, Wis.—Mrmu SupPLigs, 
October, 1937. 








Trade 
Literature 








WELD CHART—The engineering 
drafting room chart brought out last 
fall by The Lincoln Electric Co., to 
provide, in concise ready reference 
form, data necessary for producing 
arc welded designs is being revised 
according to announcement just re- 
ceived from the company. The fea- 
ture of the new chart will be the 
latest weld symbols adopted by The 
American Welding Society in May. 
The new are welding symbols, repro- 
duced clearly and with complete ex- 
planation on the new chart, provide 
means of placing complete welding 
information on drawings. The arc 
welded design chart, said to be the 
only one of its kind available, has 
been found extremely helpful in 
drafting rooms of companies whose 
products or work utilize are welded 
construction.—The Lincoln Electric 
Co., Cleveland, O. 


INDUSTRIAL WIRING GUIDE— 
Industrial Guide for the Proper Se- 
lection of Wire and Cable, a 32-page 
publication, is designed to help clari- 
fy present day practice involving the 
selection and application of wire and 
cable. It is published with a view to 
serve engineers who are confronted 
with ticklish wiring problems, more 
as a means for reviewing the avail- 
able types of wires and cables to meet 
conditions, than as a substitute for 
personal diagnosis and treatment of 
wiring problems. Factors affecting 
the selection of wire and cable and a 
treatise on the importance of up to 














date wiring design in relation to 
avoiding industrial headaches are dis- 
cussed. Colored lay-outs illustrate 
typical power supply circuits and 
tables covering practical limitations 
to be considered are included in these 
discussions. Nine charts for recom- 
mending insulation and protective 
coverings to meet exposures and 
conditions of use are so arranged as 
to make for ease in selecting the wire 
or cable for different industrial cir- 
cuits. For your copy write to the 
Anaconda Wire and Cable Company, 
25 Broadway, New York, N. Y. 


PLASTIC INSULATION — Striking 
illustrations of the uses and advan- 
tages of Stic-Tite, a plastic insula- 
tion are contained in a new two-color 
bulletin just printed. Stic-Tite is 
described as a patented, mineral fiber 
composition supplied in dry powder 
form which requires only mixing 
with water to be ready for use. It 
is claimed that the resulting plastic 
mass will stick tight to any clean 
surface at any temperature up to 
1,800 degrees and meet all the re- 
quirements for efficient, economical 
heat insulation of large, small and 
irregular surfaces. In the pamphlet 
is a conductivity chart that will aid 
salesmen in knowing the heat sav- 
ing power of various insulating ma- 
terials. Interesting highlights of the 
bulletin are the application pictures 
of this plastic insulation and a chart 
to aid in selecting the proper thick- 
ness of Stic-Tite for any surface. 
Copies of this leaflet will be mailed 
to all interested  distributors.— 
Refractory & Insulation Corp., 381 
Fourth Ave., New York City. 


DRILLING MACHINE—AIll import- 
ant details concerning the new high 
speed sensitive drilling machine are 
contained in a diagrammatic circular 
just out. Effectively made up, the 
circular contains all details of the 
machine and a large cross-sectional 
view with all important parts labeled. 
This drilling machine has two prin- 
cipal uses, light manufacturing and 
precision room or model work. A 
feature of the drill is the sensitive 
feel which enables the operator to 
avoid breaking drills. The circular 
is all punched ready to fit into the 
mill supply salesman’s folder.—The 


High Speed Hammer Co., Ince., 
Rochester, N. Y. 
BELT DRIVES — Distributors and 


mill supply salesmen should be inter- 
ested in catalog No. 795, covering 
applications for Rockwood single 
groove V-belts. This 30-page, two- 
color book contains a complete list- 
ing and by using this information 
the distributor and salesman _be- 
comes an expert on single V-belt ap- 
plications, which should aid in mak- 




















FAST SELLING QUALITY PRODUCTS 
—Our first obligation, for 80 years, we 
have felt to be our wholehearted applica- 


W hat doWe do for our 
Distributors? 


FULL COOPERATION—GOOD PROFIT 
—Our second, but no less important 
thought, has been to see to it that 
our distributors, provided with the 
highest quality products, are given the 
opportunity to sell them at a fair profit, 
as well as in the good volume we try 
to assure by substantial support in sell- 
ing to the distributor's customers. 


Measure of our success? The large num- 





ber of WOOD'S distributors who are 


tion to the problem of producing the } ; 
profiting under our policy! 


finest in power transmission devices at 
reasonable, saleable cost. 











: : Eighty years PROTECTED 
of engineering skill and ingenuity we TERRITORY 
have bent to that end. And, there are 

some choice spots 
Success? still open to inter- 
= ° ™ — ested distributors. 
We believe the record of WOOD'S Full information— 
equipment, its ready, widespread ac- our complete Plan 
ceptance by Industry speaks for itself, —sent upon re- 

quest. Write now; 


We say that, not smugly, but as a state- 


there’s no obliga- 
ment of fact. 


T. B. WOOD'S SONS CO. 
CHAMBERSBURG, PA. 


50 Church St., New York City 387-391 Atlantic Ave., Boston 
MEMBER: The Mechanical Power Engineering Associates 


























WELDQOLETS: THREDQ)LETS 
+ + Welded Owllela for Cypring ++ - 


Why Wreck a 
Building to Make 
a Pipe Connection? 


Sounds silly, doesn't it? Yet if any- 
thing but a WeldOlet had been used in 
making the branch pipe take-off shown above, it would have been nec- 
essary to tear a hole in the wall of the building. 

Instead the 12” main pipe remained in position. No cutting—no thread- 
ing—no fitting of the main or branch pipe was necessary. Notemplets were 
used. The position of the outlet was selected, the WeldOlet welded into 
place and the hole cut in the main pipe after installation. 

Bonney WeldOlets and ThredOlets cost no more to buy and less to install 
than any other type of pipe fitting. They're available for all standard pipe sizes. 


BONNEY FORGE & TOOL WORKS, Forged Fittings Div., ALLENTOWN, PA. 


How, When,: 












Bulletin W123 tellin " 
ee end Wer to use WeldOlets and Thred 


Olets. ' 


eeeeveser? 
eeevoeee 
eee 
eoeoeveveeee? 


Bulletin WT 23 tells. 
HOW, WHEN, 
WHERE and WHY 
to use WeldOlets 
and ThredOlets. 
Mail coupon for 
your copy. 


' 

1 

Be BB. sss neeccocenarenserreer® 
ioe 


; 


MAIL THIS COUPON TODAY 
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EAGLE MANUFACTURING CO. 
Wellsburg, West Virginia 








ing sales more quickly. All size 
belts for replacement on refrigera- 
tors, ironers, washing machines, 
water, gas and beer pumps, stokers, 
oil burners, small fans, heating, ven- 
tilating and air conditioning units, 
woodworking and machine tools and 
compressors are  listed.—Rockwood 
Manufacturing Co., Indianapolis, Ind. 


PIPE FITTINGS—A new Bulletin 
WT23, fully illustrating and describ- 
ing “WeldOlets” and “ThredOlets,” 
the patented, drop-forged pipe fit- 
tings for making branch pipe con- 
nections by welding, has just been 
published. The manufacturer claims 
that by using these fittings, branch 
lines may be taken off the main pipe 
without any cutting, threading or 
fitting of the main line, either be- 
fore or after it is in position. They 
are suitable for use in all types of 
piping installations, either inside or 
outside, being especially adapted for 
use as radiator take-offs, for header 
construction in heating systems, in 
power plants, oil refineries and 
welded plumbing system.—Bonney 
Forge & Tool Works, Allentown, Pa. 


| MATERIALS HANDLING EQUIP- 


MENT—Catalog No. 14, illustrating 
the various standard articles manu- 
factured and descriptions of such 
items as fruit presses, hand carts, 
farm carts, railroad, steamboat and 
barrel trucks, steel and freight house 
trucks, live and dead skids, platform, 
wagon and foundry trucks, dollies, 
hotel trucks and trays, lumber carts 
and wheelbarrows, concrete mixers, 
coal shutes, wheels and casters are 
contained in this 100-page book. The 
catalog is attractively bound and 
has a large amount of information 
readily usable by the industrial dis- 
tributor.—The Lansing Co., Lansing, 
Mich. 


WELDED CHAIN—Now ready for 
distribution are three bulletins, No. 
11 covering iron chain, No. 22 is on 
steel chains and No. 3 contains data 
on coil chain.—S. G. Taylor Chain 
Co., Hammond, Ohio. 


STEEL HARD-FACING — Detailed 
instruction for applying a hard fac- 
ing material to steel wearing sur- 
faces is contained in this new piece 
of trade literature. Illustrations and 
sketches are all contained in a step- 
by-step procedure that should enable 
any welding operator to hard-face 
steel with good results. The proce- 
dure as described begins with the 
preparation of the steel part and 
discusses each operation in turn, in- 
cluding preheating, hard-facing, cool- 
ing and finished grinding. All neces- 
sary precautions and recommenda- 
tions are given for each step. In 
addition, general recommendations for 
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AT OUR MARKET” 


"ARRO EXPANSION BOLTS are 
breaking sales records for jobbers 
everywhere. Are we giving our 
customers what they want?" 


Customers want precision 
threaded, cadmium plated ex- 
pansion bolts. They want to see 
and buy the new cadmium plated 
toggle bolt. They insist on uni- 
formly dependable Arro quality. 


Alert jobbers are switching to the 
Arro line, not only to give their 
customers what they want, but 
also because Arro protects the 
jobber and helps him sell. The 
first step is to get Arro's catalog 
and attractive jobber proposi- 
tion. Send for them today. 

ARRO EXPANSION BOLT COMPANY 

Marion, Ohio 


Originators of Cadmium Plated Expansion Bolts 





EXPANSION 
BOLTS 


And Allied Products 
SOLD ONLY THROUGH JOBBERS 




















~~, | *. = OT he CO 
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the proper grade of alloy for hard- 
facing many machine parts are pre- 
sented, together with discussions of 
blowpipe tip sizes and methods for 
drawing out hard-facing welding rod. 
—The Linde Air Products Co., 205 
E. 42nd St., New York City. 


V-BELT DRIVES—A new edition of 
this company’s catalog containing 
price tables, engineering data and 
sheave and V-belt specifications and 
illustrations has just been published. 
The catalog is convenient for use in 
that it has sheave sizes, belt sizes, 
horsepower ratings and center dis- 
tances all on one page, and on the 
opposite page, complete price data on 
belts and sheaves composing the drive 
selected. For unlisted special drives 
all engineering data is grouped closely 
together in sequence. There are six 
pages of excellent illustrations show- 
ing various types of drives in use in 
different plants, 20 pages of engi- 
neering data and over 30 pages of 
specifications.—Pyott Foundry & Ma- 
chine Co., Chicago. 


AIR VALVES AND FITTINGS—In 
this catalog for 1937-1938 is con- 
tained the company’s complete line of 
tire valves, replacement parts, tire 
pressure gauges, air chucks, blow 
guns and tire valves, service tools and 
hose fittings. It is a 12-page bulle- 
tin, each product illustrated with 
complete specifications and descrip- 
tion. With this bulletin is an eight- 
page supplement containing dealer 
costs for all articles—A. Schrader’s 
Son, division of Scovill Mfg. Co., Inc., 
Brooklyn, N. Y. 


HACK SAW BLADES—A 32-page 
manual of metal-cutting information 
and hack saw requirements was re- 
cently published to show the proper 
methods of operating hack saws, the 
correct selection of blades, causes of 
common difficulties in metal cutting, 
how to get the best production from 
your band saw, how to adjust a band 
saw and several tables of metal band 
saw information. The book is highly 
informative and well written. This 
general information for users of hack 
and band saws should find frequent 
use, the data given applying to all 
standard makes of blades—W. O. 
jarnes Co., Inc., Detroit. 


(GRINDERS—This 24-page catalog on 
high speed grinders furnishes all 
necessary data for a complete knowl- 
edge of each product listed and also 
gives the work each tool is best 
adaptable to as well. Nine high speed 
grinders are illustrated with com- 
plete specifications including type 
motor, grinding spindle, speeds ob- 
tainable and the equipment included 
with each grinder.—The Mcgonegal 
Mfg. Co., East Rutherford, N. J. 
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SELLING 
POINTS 


Castings from our 
own foundry. 


Buttress Thread on screw 


so —50% stronger than square 
~ thread. 


Pad 3 Extra Metal that prevents breakage 
at this point. 


% 4 Swivel Base locks in any 


position. Two 


fingers will tighten it—two men can’t move it. 


oxs® 5 That long, heavy Horm gives the front jaw the necessary 


support and added rigidity. 


SELL ATHOL 
Sold only through recog- 
nized distributors with a re- 
sale policy that guarantees 
you a fair profit. 


WRITE FOR CATALOG 38X 
































- ~~ 
— Itdoesn’t take long to tell Dart’s selling story. And it sells! Listen: 


= Dart unions have extra-wide full bearing seats — precision ground to a 

— spherically accurate ball joint. These bronze seats make a perfect fit with- 

“~ out jamming as often as installed. Sturdy iron bodies resist wear, break- 

~ age, pipe strains, and wrench abuse. These Dart features mean long- 

o, term, leak-proof service — assure savings all along the line. 
7 





M. DART MFC. CO 


PROVIDENCE 


E. M. DART MFG. CO., PROVIDENCE, R. 1. 
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BALL BEARING 
LOOSE PULLEYS 


er ae 


The Quality 
Gains User 
Acceptance-— 


Your Sales 
Effort earns 
Substantial 
Profits 


SAVES ON 


Daily Oiling Time 
Cost of Lubricant 
Replacement Costs 
Power Losses 
Time Losses 


Daggett Ball Bearing Loose 
Pulleys include only the finest 
material in their manufacture. 
They are accurately machined 
and simple in construction—no 
complicated parts to get out 
of order and necessitate costly 
plant shutdowns. 


They give efficient, consistent, 
economical service. They will 
carry a belt at any speed with- 
out heating. Lubricant need 
be renewed only four or six 
times a year. They cut re- 
placement and maintenance 
costs and definitely lower op- 
erating costs. 


You have only to point out 
these superior qualities of 
Daggetts to your customers 
and sales will follow. Your 
customers save money and you 
make money on Daggetts. 


CHICAGO PULLEY 
SHAFTING CO. 


21 N. Des Plaines St CHICAGO 
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